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11,800 Copies This Month 


7) BURNS sells fast... keeps stocks moving! 
ty BURNS high mark-up means more profits! 
© BURNS satisfies customers... brings repeat 


business! 


vise merchants ashing 
do-it-yourself nar} i! in the 


demand for BURNS NSION SCREENS 

Screens are easiest stall isiest to 
and easiest to sell 

BURNS Screens-are precision made to insure 


perfect fit. There is no frame to w irp ind the 


tension catch keep them forever tight. They’re 


l]-aluminum, weather-proof and maintenance 


free 
BURNS Screens mean quick sales, repeat 


business, rapid turnover and greater profits for 


you! 


eA 
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ys 
BURNS SCREENS are Individually packaged 
They are easier to display easier to han 
it. and easier to store (altractive 
package also serves as ‘con 


tainer for winter storage!) 


For further 
information write or wire 


BURNS MANUFACTURING CO. 
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Smartly modern in its simplicity of design, the 
New Weslock #598 Entry Handle Lockset 
adds distinctive beauty to any entry door. 








Solid brass, bronze or aluminum trim 






Completely reversible 
Self-adjusting for doors from 1%” to 2%" 
Simply installed — like all Weslocks 

For the first time — an Entry Handle Lockset 
priced to meet the modest budget 

* Standard Weslock 5-pin tumbler. Available 
in keying combinations with any Weslock 
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K SPECIAL INTRODUCTORY 
OFFER: 


Contact your jobber 
or write for details. 


















INSIDE 
VIEW 








Keep your eye on Weslock 



















Manulacturers of Weslock R Locksets and Building Hardware 










GENERAL OFFICES: 211 NORTH MADISON AVENUE, LOS ANGELES 4, CALIFORNIA . FACTORY: HUNTINGTON PARK. CALIFORNIA 


SEE US AT BOOTHS 26-27-28 AT THE NATIONAL BUILDER'S HARDWARE EXPOSITION, ST. LOUIS 
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TENNESEA 
is easier to Self 


It's permanent... 

A pressure lip and special tension curve 
make each sheet of Tenneseal hug close 
to the roofing supports . . . thus resist- 
ing high winds and eliminating en- 
larged nail holes caused by shifting 
roofing sheets. 

Sell lasting Tenneseal! 


it gives more protection... 
Tenneseal provides a leak-proof blan- 
ket of steel wherever it's used, The spe- 
cially designed V-Drains built into 
Tenneseal, carry away water blown or 
drawn under the side laps, The pres- 
sure lip and triple cross crimp at the 
bottom of each sheet guarantee closest 
possible contact in overlap end joints. 


Sell protective Tenneseal! 


UNITED STATES STEEL CORPORATION, GENERAL OFFICES: FAIRFIELD 


It saves time... 


Each sheet of Tenneseal is even and 
true. There’s no need for measuring 
and fitting. Because Tenneseal is 
strong, but not brittle, it can be bent 
where necessary, without breaking. In- 
stallation folders are available so that 
ordinary farm labor can install Tenne- 
seal easily and quickly. 

Sell easily installed Tenneseal! 

It's evenly coated... 


Continuous line galvanizing produc- 
tion of Tenneseal assures even distribu- 
tion of the 1.25-ounce ordered coating, 
to meet rigid ASTM specifications. 
Even galvanization like this eliminates 
thinly coated spots in the middle of the 
sheet that could mean early rusting. 
Sell evenly coated Tenneseal! 


TENNESSEE COAL & IRON 


DIVISION 


it’s better known... 


A recent poll throughout the South 
proved that two and a half times as 
many farmers preferred Tenneseal as 
preferred ALL other brands of galva- 
nized roofing, COMBINED! 


Sell popular Tenneseal! 


Your customers... 


Are important to you. Keep them satis- 
fied. Sell them top-quality products. 
TCI can supply your needs in roofing, 
fencing and baling wire. Always specify 
Tenneseal V-Drain Roofing, American 
Fence and other popular USS Products 
by name when you order. 

It pays to buy from TCI. 


, ALABAMA 


DISTRICT OFFICES; CHARLOTTE + FAIRFIELD + HOUSTON + JACKSONVILLE + MEMPHIS + NEW ORLEANS + TULSA 


USS AMERICAN FENCE 


USS TENNESEAL V-DRAIN ROOFING 


UN iI 


7.8. 0 


STATE 


Son 2.8 h 
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NO HEADACHES... UST PROFITS 


when you offer 


TENSIO 




















FAST 
SERVICE 
FROM 
Kole. 5 
WAREHOUSE 





There is a jobber nearby who 
will quickly fill your orders for 
standard or special size TEN. 
SION-tite screens. 





Demonstrators . . . folders . . . 
newspaper mats . . . window 
banners . . . measuring and in 
stallation instructions . . . clerk 
training booklets and film, and 
many other sales aids are avail- 
able through your TENSION. 
tite jobber. 





TENSION .-tite is the only screen 
with a built-in template that ac- 
curately locates the position of 
all screws! 





Join the thousands of dealers 
throughout the country who 
have profited from the great de- 
mand for TENSION.tite . . . the 
simplest, most practical screen 
on the market. Call or write 
today for name of nearest jobber. 





RUDIGER-LANG CO. 
internetioneal Trade Mart « Mew Orleans, Le. 
TUlene 7186 


Kk 


Factories in Toccoa, Ga. and Berkeley, Calif 
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High Quality End-Product 
of a Great Aluminum Producer! 


REYNOLDS 
ALUMINUM 
WINDOWS 


Examine this Casement Window with its flash-welded 
corners. Compare its high “satinized” finish, double-con- 
tact frame, wide-opening extension hinges, watertight lip 
and built-in transom drip. It has every quality feature 
known to window engineering. And it bears the great 
name of Reynolds Aluminum—which means window 
quality controlled all the way from bauxite mines to final 
assembly. You sell with confidence—you build solid busi- 
ness—when you sell Reynolds Aluminum Windows. Write 
for complete catalog. Reynolds Metals Company, Win- 
dow Division, 2036 South 9th Street, Louisville 1, Ky. 

















Reynolds Aluminum Tra- 
verse (Sliding) Window 
.. new star in a great line! 
Horizontal sliding vents 
open easy, close tight, 
lift out for cleaning. Easi- 
est installation, Low cost. 











Reynolds Aluminum Awning 
Window... best for controlled 
ventilation, rain deflection. 























Basement and Util- 
ity Windows... with 
serrated edges that 
lock tight to mason- 
ry. Removable vent. 





Reynolds Aluminum Dou- 
ble-Hung Window .. . new 
perfected details, mechanical 
joints. Finger-tip operation. 


See “FRONTIER,” Reynolds new dramatic series, starting Sunday, September 25, NBC-TV Network. 


REYNOLDS 8&8 ALUMINUM 
BUILDING PRODUCTS 
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Associations serving Building Supply Dealers in 
Southern and Southwestern states—and served 
by SOUTHERN BUILDING SUPPLIES 


Alabama Building Material Exchange — 5!9 Stallings 
Building, Birmingham 3, Ala. Executive Secretary: Mrs 
Mary K. Harless. Tel. 7-3195. President: James Grayson 
Birmingham, Ala 

Arkansas Association of Lumber Dealers — 727 Pyramid 
Building, Little Rock, Ark. Secretary: E. DeMatt Hender 
son. Tel. 8283. President: Frank Moore, Newport, Ky 
Building Material Merchants of Georgia — |050 Ponce de 
Leon Avenue, N , Atlanta, Ga. Counselor: Joseph G 
Rowell. Tel. EM 5609. President: Charles W. Peek, Jr 
Cedartown, Ga 

Carolina Lumber and Building Supply Association — || 4 
Builders Building, Charlotte, N. C. Secretary-Manager 
E. M. Garner. Tel. FRanklin 6-5541. President: J. A 
Kendall, Florence, S 

Florida Lumber and Millwork Association — 2218 Edge 
water Drive, P. O. Box 7125, Orlando, Fla. Secretary 
Treasurer: Mrs. Marie M. Bennett. Tel, 2-3761. President 
D. C. Dawkins, Jr., Jacksonville, Fla. 

Kansas Lumbermen’s A iati — Room 212, Farmers 
National Bank Building, Salina, Kan. Secretary: Marvin 
Von Fange. Tel. 4607. President: L. J. Wolfe, Mankato, Kan 
Kentucky Retail Lumber Dealers Association — Knott Build 
ing, Lebanon, Ky. Exec. Vice-President: Donald A. Campbell 
Tel. 74. President: W. C. Hale, Hickman. 

Louisiana Building Material Dealers Association — 528 
Florida Street, Baton Rouge, La. Exec. Vice-President: R 
Needham Ball. Tel. 2-4080. President: Ivan M. Foley, New 
Orleans, La 

Lumbermen’s Association of Texas — 304 First Federal 
Savings Bldg., Austin 1, Tex. Executive Vice-President 
Gene Ebersole. Tel. 2-1194. President: W. H. Curry, Waco 
Tex. 

Middle Atlantic Lumbermen’s Association — 1528 Walnut 
Street, Room 1123, Philadelphia 2, Pa. Executive Direc 
tor: Robert A. Jones. Tel. PEnnypacker 5-5377. President 
Hugh M. Peter, Pleasantville, N. J 

Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: P. V 
Graves, Batesville, Miss 

National Retail Lumber Dealers Association — 302 Ring 
Building, 18th and M Streets, N. W., Washington 6, D. C 
Executive Vice-President: H. R. Northup. Tel. NAtional 
6757. President: Watson Malone II|, Philadelphia, Pa 


Oklahoma Lumbermen’s Association — 8!5 Leonhardt 
Building, Oklahoma City, Okla. Secretary-Manager: W. M 
Morgan. Tel. 7-0338. President: Alfred L. Leonhardt 
Oklahoma City, Okla. 

Southwestern Lumbermen’s A iation — 512 R. A. Long 
Building, Kansas City 6, Mo. Secretary-Manager: G. Ken 
neth Milliken. Tel. Victor 2265-6. President: C. M. Mc 
Allister, Garden City, Kan. 

Tennessee Building Material Association — 7!) |! Broadway 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O 
Brownlee. Tel. 2-0185. President: Abner U. Taylor, Jack 
son, Tenn 

Virginia Building Material Association — 3305 Monument 
Avenue, Richmond 21, Va. Secretary-Manager: Harris 
Mitchell. Tel. 6-1749. President: E. R. Wooiridge, Roanoke, 
Va 

West Virginia Lumber and Builders Supply Dealers Associo- 
tion — P. O. Box 1589, Fairmont, W. Va. State Secretary 
Sam H. Diemer. Tel. 364. President: Paul Butcher, Weston, 
W. Va 
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1,000,000 -+- new homes each year! 
700,000 + home remodeling jobs each year! 
20,000,000 -++ old homes! 
ALL POTENTIAL STAIRWAY CUSTOMERS! 


Thousands of home | lers across the nation are installing Precision 
and Simplex Folding ways in homes for quicker sales and added 
profits. Are you gett share of this growing market? 



























Stock the Precision 1 the Simplex and you'll have a line of folding 
stairways suitable f y priced home. Precision-built stairways en 
able builders in your nity to comply with all warranty regula 
tions—-they re also approved by lead 
ing architects, builders, and lending 

- igencies 


Through a consistent national adver 
tising campaign in leading publica 
tions, Precision Parts Corporation has 
furnished thousands of inquiries 
from prospective purchasers 
to its dealers. Precision 
made products are sold 
by more than 130 job 
bers in the U.S.A. and 
Canada. See your local 
jobber or write today 
for full information. 


PRECISION folding STAIRWAY 


QUALITY plus Sales Features 
DESIGNED FOR TODAY'S HOMES—engi 


\ neered for safety and ease of operation 

' Seven exclusive features plus Precision s 
LISTED IN big five-year guarantee have made Preci 
SWEET'S sion America’s No. | Stairway 


SEVEN EXCLUSIVE FEATURES 
}—-HYDRAULIC SAFETY CHECKS 
2—-ACTUATED BY COUNTERWEIGHTS 
}—LIFE-TIME ROLLER BEARINGS 
4—-RUGGED AND STRONG 
5——INSULATED DOOR PANEL 
GUARANTEE ' 6-—FULL WIDTH SAFETY TREADS 

/-—FITS ANY CEILING HEIGHT 

TWO STANDARD SIZES 

each unit 89" and 99” 


AMERICA’S NO, 1 
\ STAIRWAY 
am - a * a 


“ASIMPLEX folding STAIRWAY 


QUALITY plus LOW COST 


BUILDERS BUY the Simplex because it pro 
vides adequate storage space at a cost low 


furnished with 


enough to satisfy today's budget-conscious 
home buyers. its economy ease of 
peration and durability make Sin 
plex a No, | PROFIT-MAKER for home 
builders—and building supply dealers 

You! 

BALANCED SPRING ACTION for effortiess 

Vew! peration 


* SIMPLE AND EASY TO OPERATE 
RUGGED AND STRONG 

NO. ! KILN DRIED LUMBER HEAVY GAIL 
VANIZED STEEL—-ALL PARTS SECURED 
BY BOLTS AND SCREWS—-NO NAILS 

* TWO STANDARD SIZES—8'3” and 9'9” 
* SHIPPED IN ONE PACKAGE 


NO. 1 PROFIT-MAKING 
STAIRWAY 





MANUFACTURED BY 


PRECISION PARTS CORP. 


NASHVILLE 7, TENNESSEE 






400-585 NORTH FIRST STREET bd 
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Industry News 








BUILDING SUPPLY DEALERS of the South and 
Southwest have three exceptional opportunities 
this fall to see the latest and best in building 
products — and to exchange and share ideas on 
merchandising and management with successful 
dealers and other competent authorities. They can 
attend the second annua! Building Products Ex- 
position sponsored by the National Retail Lumber 
Dealers Association, the ninth annual convention 
and merchandising mart of the Oklahoma Lum- 
bermen’s Association, and the third annual South- 
eastern Dealer Convention and Building Material 
Show, 

The NRLDA Building Products Exposition will 
be held at the Public Auditorium in Cleveland, 
Ohio, October 11-14. It will feature several hun- 
dred product exhibits, six management clinics, 
and a neighborhood improvement demonstration 
sponsored by a dozen national consumer maga- 
zines. The clinics will cover materials handling, 
farm markets, construction component techniques, 
correlating advertising to sales, store layout and 
display, and mortgage money and consumer cred- 

The fee for attending any or all clinics and 
visiting the myriad exhibits is only $15 per dealer. 

The theme of the Oklahoma dealer’s convention 
at the Municipal Auditorium, October 20-21, will 
be “Upgrading Our Net.” Speakers on this theme 
will include Paul Hollenbeck, president of the 
Lumber Service Co., Burbank, Calif., and Richard 
KE. Snyder, economist and editor of National Mar- 
kets, Chicago, Ill. Hollenbeck’s subject will be 
“Your Cost of Doing Business.” Snyder will ex- 
plain why “The Decline in Business Profit Must 
Be Stopped.” Ray Harrell will supervise erection 
of a Lu-Re-Co panel house in front of‘the audi- 
torium, 

The Southeastern dealer convention at the Bilt- 
more Hotel in Atlanta, Ga., November 16-18, will 
feature a forecast of the construction outlook by 
Roy Wenzlick, noted St. Louis economist and 
analyst; a merchandising clinic led by Bob Jones, 
Middle Atlantic dealer executive, and an exposi- 
tion of new building products. 

To keep abreast of industry trends, to share 
ideas with other merchants, and to “enjoy that 
fall vacation,” possibly with the little wife, you 
should find attendance at these convention-shows 
well worth the cost in time and money. 


WHAT WILL THE AMERICAN ECONOMY 
be like in 1970? Dr. Robert C. Turner, professor 
of business administration at Indiana University, 
was asked to go over the facts and trends, gaze 
through his economic crystal ball, and come up 


6 


at the University of Georgia with his ideas. 

This former member of the President’s Council 
of Economic Advisers predicted that by 1970, the 
gross national product of these United States 
would soar to $614 billions — nearly double the 
GNP of 1953. The average workweek should de- 
crease from 40 to 35 hours, with an increased 
output per man-hour of 2.5%. 

Regarding homes, Turner predicted that “by 
1970, the technological revolution in house con- 
struction, which has barely begun, should be in 
full swing. Prefabricated houses should have about 
one-third of the market, and for the remaining 
two-thirds, there should be extensive use of pre- 
fabricated sections (walls, floors, bathrooms). 
Sewage systems will be replaced with individual 
units which will reduce sewage to a gas, small 
amount of ash, and water of sufficient purity to 
be re-cycled and used over again.’ 

Turner also foresees by 1970 increased expendi- 
tures for leisure-time activities, cars, and house- 
hold appliances in the U. S. With more leisure- 
time and greater income, Americans should double 
leisure-time expenditures. Cars per family should 
rise from 1.0 now to 1.4. Home appliances now “in 
the semi-luxury stage will be standard equipment” 
as electronic, ultra-efficient models come out. 


DON CAMPBELL, EXECUTIVE VICE-PRESI- 
DENT of the Kentucky Retail Lumber Dealers 
Association and a successful dealer who formerly 
headed NRLDA, urges lumber dealers who are 
complaining about business conditions to “ask 
yourself this question: 

“Are my store hours suited to the convenience 
of my customers or were they arbitrarily set to 
suit my convenience and the convenience of my 
employees ?” 

Campbell suggests that “too many dealers are 
enjoying phenomenal sales on Saturdays and other 
off hours in the week and there must be a reason. 

I wonder how many of us self-consciously 
leave our establishment, purposely avoiding the 
eye of a prospective customer who is trying to 
open our door two minutes after the regular 
closing hour. 

“But competition is going to take care of many 
such situations. The men are being separated 
from the boys and the old-fashioned, die-hard, 
regular hour worshipper type of merchant is fast 
giving way to a well-trained, creative, service- 
conscious merchandiser who is not only alert to 
the needs, desire, and financing requirements of 
his customers, but who is doing something about 
$.” 
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Brand New! 
Only Aluminum 


Combination 

Door with its own 
Self-Storage 
Compartment 


Extruded 
Aluminum 
3-Track 
Combination 
Window. 


Greatest 
Value! 


Lowest 
Price! 


Aluminum 
Combination 
Door 


Retails for 


Any standard size, 
Slightly higher in 


some areas. é 








You bet!...when the “3 of a kind” 
are the WEATHER-PROOF! 
combination line. These fine 
products assure you of greater 
Sales volume than a ‘‘full-house’”’ 
Of less popular lines. Sold only 
through lumber and hardware 
dealers! Nation-wide warehouse 
network and modern trailer-truck 
fleet for super-speed delivery 

Sales backed by the most powerful 
National advertising (N.B.C.-TV 

... Life’’...‘‘Good Housekeeping”, 
@tc.)...and the most liberal co-op 
ad plan in the industry. Full line of 
FREE merchandising aids available 


Deal Yourself In On A New 
Jackpot Of Sales 
Stock Weather-Proof Products ! 


the weather-proof co. 


Warehouse t Paul, Minn.; Kansa ty, M 
Rock Island, ti ndianat nd et t, Mic 


Camden, N 


le Slen Silom, 
Through Hollnmar j trie ' fra 
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Construction Contracts 
Set Record in July 


Contract awards for future con- 
struction in the 37 Eastern states set 
a new high record in July for that 
month, according to the Dodge Re- 
ports. The total of $2,271,537,000 was 
24% more than for July ’54. 

Total awards for the first seven 
months were up 29% over that 
period of '54. Non-residential awards 
were up 24%, and residential awards 
were 36% higher. 

F. W. Dodge reported Texas con- 
struction contract awards in July 
were up 62% over a year before. The 
seven-month total for Texas was 
31% up in comparison with '54. 

Western Missouri, Kansas, Ne- 
braska, and Oklahoma scored a rec- 
ord contract volume, with the July 
total 51% above the year before 
and the seven-month figure up 63%. 

The Middle Atlantic region, con- 
sisting of Maryland, Delaware, Vir- 
ginia, the District of Columbia, east- 
ern Pennsylvania, and southern New 
Jersey, enjoyed 15% more contract 
awards this July than in '54. The 
seven-month total was 28% greater 
than ‘54. 

Louisiana and Mississippi had 69% 
more contract awards this July than 
last year. The seven-month score 
was 47% better than '54. 

The Southeastern region, including 
the Carolinas, Georgia, Florida, Ala- 
bama, and central and eastern Ten- 
nessee, set a new construction award 
record in July—up 27% from last 
year, The seven-month total was 
30% higher than '54. 


Housing Starts Slow Up 
“Voluntarily” in July 


Non-farm housing starts in July 
declined more than seasonally, ac- 
cording to the U. S. Bureau of Labor 
Statistics. The 115,000 estimated 
units were 1,000 less than for July 
54. Reports indicated that the 11% 
drop in starts from June to July was 
shared by all sections of the country. 

During the first seven monhs, 799,- 
300 new dwelling units were started, 
compared with 685,500 last year. 

Privately-owned housing starts in 
July were at a seasonally adjusted 
rate of 1,202,000 units. This was well 
below the average annual rate of 
1,325,000 for the three preceding 
months, and the 1,400,000 average 
last fall and winter. 

BLS observed that “the June-July 
decrease probably reflects some vol- 
untary adjustment in mortgage 
















credit, since the increases announced 
on July 30 in down-payments and 
shorter maturities on government- 
assisted housing could not have af- 
fected the units started in July.” 

The Veterans Administration re- 
ported appraisal requests from 
builders, which precede loan appli- 
cations from private lenders by sev- 
eral months, in July dropped 5.7% 
below June and 4% below July ’54. 
Home applications were said to be 
down 7.5% from June, but 19% 
greater than the previous July. 

Under the “credit tightening” reg- 
ulations that became effective July 
30, VA requires a cash down-pay- 
ment of not less than 2% of purchase 
price of property. Maximum mort- 
gage term is reduced to 25 years and 
32 days. 

FHA increases required down- 
payment by 2% of purchase price 
on all types of loans for one- to four- 
family dwellings. The mortgage 
maximum term is reduced to 25 
years from date of FHA insurance. 

The minimum cash investment re- 
quired is the mortgagor’s closing 
costs incidental to the transaction, 
plus the VA and FHA applicable 
new down-payment requirements. 

FHA builder-firm commitments on 
applications now are figured on the 
basis of 85% of the new maximum 
loan authorized for owner-occupant. 

The new revisions do not apply to 
FHA or VA loans made to replace 
or repair dwellings which have been 
destroyed or substantially damaged 
by flood, fire, or other similar casu- 
alty. 


Trade Associations 
Pushing Dealer Sales 


This year more than ever in their 
history, trade associations in the 
building supply field are kicking in 
funds to finance high-powered sales 
promotion campaigns. Nearly all are 
turning the advertising and publicity 
spotlight on the retail lumber and 
building material dealer. 

The National Plywood Distribu- 
tors Assn., at their national conven- 
tion in Portland, Ore., recently voted 
to establish a Jobbers Plywood Pro- 
motional Fund, Inc. Headed by Mike 
Davidson, president of the Houston 
Sash and Door Co., it is collecting 
15 cents on each 1,000 feet of fir 
plywood when purchased from mills. 
Funds will be used in local advertis- 
ing to stimulate retail sales and 
maintain the 100-million-feet-a- 
week record for plywood sales 

In addition to its continuous ad- 
vertising in the trade and shelter 






press, the Douglas Fir Plywood Assn. 
is running a three-page gatefold 
spread in the September 24 issue of 
the Saturday Evening Post urging 
the public to “see your local retail 
lumber dealer” for plywood and 
help with building and project plans. 

The Southern Pine Assn. is launch- 
ing an aggressive promotion program 
to both dealers and the public. 
Southern Pine ads will urge builders 
and families to buy quality Southern 
Pine from lumber dealers. Dealers 
will be alerted through trade-press 
ads. “Building Notes” will appear on 
newspaper realty pages. 

Crediting its hard-hitting adver- 
tising and publicity program for 
much of hardwood flooring’s record 
demand this year, the National Oak 
Flooring Manufacturers Assn. has 
taken out “promotion insurance” for 
the future, At its mid-summer meet- 
ing in Memphis, NOFMA members 
approved an increase of 25% in their 
regular promotion assessment. 

September not only continues as 
National Home Month with National 
Home Week pushed by builders and 
material dealers alike, but Popular 
Science Monthly and the National 
Retail Lumber Dealers Assn. are 
teaming to inaugurate the ninth 
month also as September Home Im- 
provement Month. The September 
issue of the magazine features a 
special Home Improvement section 
entitled “Twelve Ways to Give Your 
Home a New Look.” The Popular 
Science articles urge readers to con- 
sult their lumber dealer and con- 
sider him “your local Do-It-Yourself 
headquarters.” 


Lumber Production 
Paces Sales, Shipments 


For the week ended August 13, 
the National Lumber Trade Barom- 
eter showed that lumber shipments 
of 507 mills were 6.6% below pro- 
duction. New orders were 12.4% less 
than output. Production of all mills, 
however, was 59% greater than the 
comparable week of '54. 

For the 32 weeks this year to date, 
shipments of mills were 2.6% above 
production. New orders were 3.7% 
ahead of output. Unfilled orders 
amounted to 47% of the August 13 
stocks, 

The wholesale price index on lum- 
ber and wood products was 24% 
higher than the 1947-49 base, accord- 
ing to the U. S. Bureau of Labor 
Statistics. The price index rose 0.2% 
from June, and was 4.1% greater 
than a year before. The index for all 
commodity prices stood at 110. 
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: VISIT THE WEATHER-PROOF EXHIBIT, NRLDA BUILDING PRODUCTS EXPOSITION, BOOTH NO. 202 








MONTH AFTER MONTH FIR PLYWOOD ADS TELL MILLIONS 


“SEE YOUR LUMBER DEALER’ 


RIGHT NOW 


DRAMATIC THREE-PAGE FIR 
PLYWOOD AD IN SEPTEMBER 
24th SATURDAY EVENING 
POST AGAIN BUILT AROUND 
CONTINUING “SEE YOUR 
LUMBER DEALER” THEME 


every month 


SCIENCE 
Now DFPA 

notes a dran 
Custome! 


your fir plyv 
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Be sure and visit the DFPA Booth (No. 231) at the ‘ DFPA 
NRLDA Convention in Cleveland, October 11 - 14. QUALITY / 

WA PLYWo> 

: /» hy ed SO DOUGLA 


ANOTHER REASON WHY FIR PLYWOOD’S 50th BIRTHDAY 





LUMBER DEALE! 
the August AMERICAN HOME.. 


pFPA is spending thousands of dollars 


to tell America’s millions: “SEE YOUR 
We said it in Lire, June 27th... in 
. in September POPULAR 
ores of other magazines. 
me “SEE YOUR LUMBER DEALER” key 
}-page ad in Saturday Evening post. 
eeing you. We urge that you see 


d jobber. Order more fir plywood* Now. 


t safe when you order. Insist on DFPA 
trademarked panels —quality-tested to 


performance and customer satisfaction 
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FIR PLYWOOD ASSOCIATION + TACOMA 2, WASH 


MEANS MANY PROFITABLE RETURNS FOR YOU 








Your two BEST WAYS 10 GET RIGHT DOWN 10 


CALL THE NEAREST SSIRCO OFFICE FOR YOUR REQUIREMENTS 


SS Warehouses aun Sales Representatives ' 
oe 


Manufacturing and warehouse facilities SOUTHERN STATES 


in principal southern cities 
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FALL BUILDING BUSINESS anywhere in the South 





FAST SERVICE ON QUALITY BUILDING MATERIALS IS YOURS 





With nine warehouses and sixty sales representatives ucts and industrial metals are near you in a SSIRCO 
centrally located to serve any geographical area of the warehouse to meet the demands of the building sea- 
Southeast, Southern States Iron Roofing Company son. These complete facilities offer you immediate 
is your immediate answer to your service and supply shipment in any quantity of products distributed and 
problems. Fresh and complete stocks of a variety of manufactured by our company. Make SSIRCO your 
building materials, aluminum mill and building prod- one-stop, one-source supply house. 
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Here are the major manufacturers who supply us: 

Reynolds Metals Co. @ Alsynite Co. of America © Barclay Mfig.Co. # Burns Mfg.Co, @ The Celotex Corp 
¥ Alabama Metal Loth Co. @ Gustin-Bacon Mfg.Co. @ Metal ArtsMfg.Co. @ MiamiCorey @ Ludmon Corp 
: Borrett @ The Visodor Corp. @ The Certain-Teed Products Corp. @ Char-Gale Mfg.Co. @ The Stonley Works @ 
Products Co. @ Bethlehem Steel Co. @ Inland Steel Products Corp. @ Tennessee Coal and Iron Div. @ Follansbee Steel Corp 
Georgia-Pacific Plywood Co. @ Fetter Bros. 


Perma 


{ROM ROOFING co. General Offices — Savannah, Georgia 
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For Dealers, Wholesalers, Manufacturers 


Building Products Exposition and Four 
Clinics Await Retailers in Cleveland 


FOUR ACTION-PACKED days and 
nights combining business, pleasure, 
and relaxation await the thousands 
of retail lumber dealers who will 
attend the annual Building Products 
Exposition and clinics to be held 
in Cleveland, Ohio, October 11-14 
They are sponsored by the National 
Retail Lumber Dealers Assn. and its 
33 federated associations 

Dealers and their employees will 
find 48 hours of clinics to choose 
from. The $15 registration fee en- 
titles each person to visit the prod- 
uct exhibits at any time and to 
attend all six clinics. They can 
spend all their time in two or three 
that appeals to them most or visit 
all of them 

The clinic on Cost-Cutting Meth- 
ods of Handling Materials, chair- 
maned by Thomas Dougherty, 
Dougherty Lumber Co., Cleveland, 
will feature demonstrations of both 
open car and box car loading and 
unloading of lumber and other prod- 
ucts; palletized unloading and stor- 
age of bagged goods with lift trucks, 
and hand-truck and conveyor un- 
loading and storing of lightweight 
products, 

Discussions of lumber storing and 
handling problems, yard layout, con- 
version of older yards to mechanical 
handling, trends in warehouse de- 
sign, and improved warehousing and 
delivery methods will be a part of 
the clinic. 

House Component Techniques wil! 
be the subject of a clinic headed by 
Paul V. DeVille, DeVille Lumber 
Co., Canton, Ohio. 

Demonstrations with two full- 
scale cut-a-way house sections will 
show the economies of using pre- 
assembled building parts. One house 
section will be constructed daily on 
a pre-built platform. 

The clinic on Correlating Adver- 
tising to Sales will be headed by 
Warren C. Carter, Carter-Jones 
Lumber Co., Akron, Ohio. 

Examples and case studies of the 
advertising used by dealers in sup- 
port of merchandising programs will 
be presented, Illustrations will be 
given of effective use of manufac- 
turers’ material and consumer buy- 
ing motives will be analyzed. 

The clinic on Modern Store Lay- 
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out and Display, with Russell W 
Nowels, Nowels Lumber and Coal 
Co., Rochester, Mich., as chairman, 
will feature films and demonstra- 
tions of modern fixtures. The clinic 
will cover departmentalized store 
layout, the store of the future, use 
of self-selling NRLDA panel dis- 
plays, and effective layout for self- 
service, 

W. B. Kennedy Jr., T. H. Rogers 
Lumber Co., Oklahoma City, Okla., 
is chairman of the Developing the 
Farm Market Clinic. 

He will show case histories ex- 
plaining promotional and advertis- 
ing techniques used by both large 
and small dealers in selling the farm 
trade. Also to be covered is the pole 
construction and the part well-plan- 
ned buildings play in _ successful 
farming. 

Elias Nuttle, Nuttle Lumber and 
Coal Co., Denton, Md., is chairman 
of a clinic on Mortgage Money and 
Consumer Credit. 

This clinic will tackle sales pro- 
motional techniques, processing of 





ELIAS NUTTLE is chairman of the 
Mortgage Money and Consumer Credit 
Clinie for the coming NRLDA exposi- 
tion in October. He heads the Nuttle 
Lumber and Coal Co., Denton, Md. 




















W. B. KENNEDY JR. is chairman of 

the Developing the Farm Market 

Clinic, to be held in Cleveland, Ohio, 

in connection with the NRLDA Build- 

ing Products Exposition. He is with 

the T. H. Rogers Lumber Co., Okla- 
homa City, Okla. 


applications, filling out forms for 
various loans, avoiding common 
errors, closing the sale, and follow- 
ing loans through to final approval. 

Some 200 king-size product ex- 
hibits will represent nearly every 
major manufacturer of building 
products. This gives dealers unparal- 
led opportunity to view new prod- 
ucts and compare old lines. Since 
exhibits and clinics are in the same 
buildings, exhibits can be visited 
before, during, and after clinic ses- 
sions without difficulty. 

Entertainment planned includes a 
banquet, theater party, live network 
TV program in which a panel of 
magazine editors will discuss the 
latest aspects of homebuilding and 
modernization 


Home Lighting Month 


Specific activities and plans to 
help manufacturers and dealers pro- 
mote home-lighting fixtures during 
American Home Lighting Fixture 
Month in October are revealed by 
the American Home Lighting In- 
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MR. RUDOLPH 0. TRONES 


Rudolph O Tromes & 


builders of these exclusive home 


tite windows 








ee 


have been building in Minneapolis for the past three years 





Typical of the $24,000 to $35,000 houses Rudolph 0. Trones & Son 


COMPLETE WINDOW UNITS 
equipped with MONARCH METAL WEATHERSTRIP 


“When building homes in the $24,000 to $35,000 price range as we 
have during the past three years, weather protection, ease of opera- 
tion and economy are important and extremely effective selling points. 
That’s why we always specify Curtis Silentite windows. 


*s seoegee , 


MR. 


J. H. KILGORE 


H. Kilgore Lu y 


Hopkir 
In addition to recognizing the important sales features of complete 


{ 


urnishing Curtis Sil 
7 : ee window units equipped with Monarch Weatherstrip, builders, dealers, 
be tl sal % : and jobbers everywhere have proved that eliminating on-site assem- 
windows doe bly reduces wasted materials, costly dealer handling, and profit- 
a. cutting inventories. The owner, too, gets more for his money through 


petitive ba 


sounder construction, 


Sucnitined bn Gs abtenth- ial ates Ask Your Millwork Jobber For Complete Details 
and more economical building con- 
struction 


METAL WEATHERSTRIP CORPORATION 
6343 ETZEL AVE. © ST. LOUIS 10, MO. 
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In 6 months this leading 
distributor made WARE Aluminum 


Windows a basic 





product line 


ASSOCIATED DISTRIBUTORS, ATLANTA, GA. FINDS 
WARE MEETS NEEDS OF DEALERS AND BUILDERS ALIKE 


T “We took on Ware Windows for the state of Georgia last February 


as a fill-in for the three window lines we already handied, We sell 
Ware windows either of two ways: the bare window, or as a com- 
plete window unit with a fir surround of our own manufacture, 
fully glazed and screened, ready for installation. We have found 
both dealers and builders equally enthusiastic gbout the Ware 
Aluminum Window and the packaged unit feature. WARE not 
only ‘filled in.’ It has already become one of what we consider our 
basic products.” —Howard L. Ashworth, Sales Manager 


“I'm so sold on Ware windows that | even have them in my own 
house, The experience and enthusiasm that comes from using them 


- 


Ae z i° te « 


5 “We've found that builders and dealers are just as happy as we 
are with Ware's distribution policy of sticking with established 


ch Is. Every is buying from a reliable and responsible 
source which makes for satisfactory sales and continuous re-orders. 
We find that Ware places just os much importance on ‘integrity’ 
as on ‘quolity,’"—Ralph Norman, Salesman 





“All-weather ventilation without rot or rust are mighty popular 
features with Ware customers in my territory. Also the wide choice 
of sizes and the variety of vent arrangements available make 
Ware a natural choice.”—Art Weaver, Salesman 
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myself makes it easy to sell Ware Aluminum Windows.” 
— Pete Tucker, Salesman 


“Dealers in my territory seem to like Ware windows especially 
because their quality and performance is good for homes in all price 
ranges. At the same time they offer a decided price advantage.” 

— Waldo Hitt, Salesman 


“Pound for pound, dealers and builders pick Ware every time. 
Heavier weight, sturdy construction, trouble-free performance —all 
increase the salability of Ware Aluminum Windows.” 

—Dale Hampton, Salesman 


\ 





7 “Eliminating job-site labor is always a good selling point. It 


undoubtedly explains the popularity of Ware Aluminum Windows 
in our Douglas Fir surround, fully glazed and screened. Builders 
can't overlook the easy installation feature.” —Bob Brooks, Salesman 


"Simplicity sells Ware Aluminum Windows in my territory. From the 
home owner right on up the line, everybody 's impressed with the free- 
dom of mechanical failure promised by Ware type of operation.” 

— Dave Freeman, Salesman 











You, too, can build big volume and profits with Ware 


— offering you a full line, proven value backed by national advertising, and 
a regional warehousing system that assures prompt delivery, from warehouse 
shipping points in HOUSTON, ATLANTA, CHICAGO, AND NEWARK 





WARE AWNING WINDOW WARE CASEMENTS WARE PROJECTED 


Every Ware window is chemically cleaned, etched and lacquered per FHA requirements 





WARETITE JALOUSIE WARE ECON-O-WALL ECON-O-WARE 
* Hurricane-tested! * A modern window that adds real AWNING WINDOW 
125 mile winds—and NO water sales appeal at low cost Proven features builders 
infiltration * Striking beauty —all-weather ask for—and the best value 
* Completely weatherstripped protection on the market! 


Write Dept. SB-9 for all the facts today 


Ware Laboratories, Inc., i AP7AOYE P 3700 N.W. 25th St., Miami, Florida 
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stitute, 542 South Dearborn Street 
Chicago, Ill. 

Window streamers and posters 
have been prepared. These are avail- 
able from electrical distributors 

The institute suggests that all 
dealers make a point of inviting 
customers in to see lighting fixtures 
during October, tie in with national 
advertising, and cooperate with the 
local electric utility in further push- 
ing the program 


Reynolds Metals Plans 
Extensive Expansion 


The Reynolds Metals Co. plans to 
increase its primary aluminum- 
producing capacity to 1.1 billion 
pounds, according to a recent an- 
nouncement by Richard S. Rey- 
nolds Jr., president. 

The bulk of the expenditures for 
new facilities about $200,000,000 
out of a total of $230,000,000 will 
be devoted to the 270-million-pound 
expansion of primary producing and 
related facilities, including new 
bauxite mines in Haiti and Jamaica 
and a giant coal-burning power 
plant, Reynolds explained. 

The remaining $30,000,000 to be 
spent under the program will be 
used for fabricating facilities, prin- 
cipally for the modernization and 
enlargement of present plants. 

The Reynolds organization also 
recently announced that it would 
sponsor the new NBC-television 
series “Frontier,” half-hour filmed 
stories of events important to the 
founding and growth of the West. 

The program will be carried by 
65 stations, at 7:30 p.m. EST every 
Sunday. The first program will be 
televised September 25 


American-Marietta Plans 


$10,000,000 Expansion 


A far-reaching expansion program 
involving some $10,000,000 has been 
announced by directors of the Amer- 
ican-Marietta Co., Chicago, Il, man- 
ufacturers of paints, chemicals, ad 
hesives, metal powders, resins, and 
other building materials 

The program provides for con- 
struction of additional facilities for 
increased resin and paint production 
at five of the company’s plants, A 
completely new brick and tile A-M 
plant will be erected in Oklahoma 
City, Okla, 

Expansion of resin production fa- 
cilities will be doubled at New 
Westminister, B, C., Canada 

Additional equipment will be in- 
stalled at Kankakee, II! 

Paint manufacturing operations at 
Cleveland, Ohio; High Point, N. C., 
and Louisville, Ky., will be substan- 
tially increased 
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personnel 
parade 


Hyster Co. ... ANTHONY A. Pack 
fills the newly-created position of 
assistant to the president on special 
staff assignments. For 15 years Pack 
has served Vickers, Inc., hydraulic 
equipment manufacturer, in execu- 
tive, administrative and engineering 
capacities, 

Minnesota and Ontario Paper Co. ... 
Succeeding Hadlai A. Hull as treas- 
urer is Epwarp A, JOHNSTON, who 
has been comptroller for the last 
10 years. ANGUS T. Morrison was 
elected secretary, and Donaxp K. 
Kas.Low comptroller to succeed John- 
ston, 


Coleman Co., Inc. . . . Martin G. 
Raake and Hascat Srmmmons, for- 
merly zone managers, have been ap- 
pointed national field sales managers 
for the heating and air-conditioning 
division of this Wichita, Kan., firm. 
Raake will head up the sales organ- 
ization for floor furnaces, wall heat- 
ers, water heaters, and space heaters. 
Simmons will direct field sales for 
Blend-Air central heating and air- 
conditioning equipment, 





BEN M,. OSBUN has been named trade 
sales manager for the Southeastern 
region for du Pont’s Finishes Division, 
with headquarters in Atlanta, Ga, Ex- 
cept for three years in the armed 
forces, Osbun has been associated with 
du Pont since 1933, when he worked 
in the Atlanta warehouse during col- 
lege days. Until recently he was re- 
finish sales manager for the Atlanta 
area. He previously had served in 
Charlotte, N. C., as refinish branch 
manager, and then in Jacksonville, 
Fla., as trade sales field manager. 





JOHN LANG is new general sales man- 
ager of the Ruberoid Co. He joined 
Ruberoid in 1939 in the New England 
district. At the same time, the company 
announced that Joseph G. Hall was 
promoted from manager of the Dallas, 
Tex., district to Lang’s former position 
of assistant general sales manager. 
Both men will headquarter in New 
York. James C. Murphy, Bellaire, Tex., 
replaced Hall in Texas. 


Penn-Dixie Cement Corp.... M. L. 
Siicox took over the duties of gen- 
eral operating manager on August 1. 
He succeeded E, P, Newhard, vice- 
president and operating manager, 
who retired September | after 45 
years with the company or its prede- 
cessors, Silcox has served in various 
capacities in the Chattanooga, Tenn., 
headquarters and as superintendent 
of the Clinchfield, Ga., plant. 


Sharon Steel Corp. ... RicuHarp U. 
Sacer has been appointed sales man- 
ager of the building products and 
scaffolding divisions of the Brainard 
steel division, Warren, Ohio. He has 
been with Sharon Steel since 1949 
and has been general manager of the 
Consolidated Sales Co. and sales 
manager of distributor sales for the 
Brainard strapping division, 


Libbey-Owens-Ford Glass Fibers Co. 
... Artruur S. Wurre has been made 
district manager with headquarters 
at St. Louis. MALcoLm C. BROWN was 
assigned to his district and will work 
from Kansas City. 


Dayton Pump and Manufacturing Co. 

. New general sales manager of 
this Dayton, Ohio, manufacturer of 
Rapidayton products is Pauw S. Nrx. 
He is responsible for all sales in both 
the United States and foreign coun- 
tries. He has spent five years with 
the H. D. Hudson Manufacturing Co 
of Chicago as sales manager. 


Yale and Towne Manufacturing Co. 
... Leo J. PaANtTAs, general manager 
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CERTIGRADE 


TRADE MARK 


Red Cedat 
SHINGLES 





A LABEL SIMILAR TO THIS, DESIGNATING 

GRADE AS NO. 1 BLUE LABEL, RED LABEL 

OR NO. 3 BLACK LABEL, IS ATTACHED TO 
ALL CERTIGRADE SHINGLES 








RED CEDAR SHINGLE BUREAU 


COPVRIGCwr ios 





QUALITY YOU CAN COUNT ON 


RED CEDAR SHINGLES produced by member mills 
of the Red Cedar Shingle Bureau are identified by a 
label on every bundle bearing the word CERTIGRADE 
Only manufacturers who meet the grading standards of 
the Bureau can obtain or use these labels, which certify 
that the shingles so identified have been inspected and 


guaranteed as to grade by the Red Cedar Shingle Bureau. 


To build your reputation for quality, to assure 
satisfied customers, and to protect yourself make 
certain you specify CERTIGRADE on every shingle order. 





ttnsntnae natty 


RED CEDAR SHINGLE BUREAU 


i eee 


$510 WHITE BUILDING, SEATTLI \ GTON 


i 550 BURRARD TRE! VANCOL VI ( 
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of the Yale Lock and Hardware di 
vision, White Plains, N. Y., has been 
elected a vice-president of the manu- 
facturing firm. He will continue to 
direct operations of the domestic 
plants producing Yale locks, door 
closers, other builders hardware, Tri- 
rotor pumps, and industrial parts. 


U. 8S. Steel Homes, Inc, ... This New 
Albany, Ind., subsidiary of the U. S. 
Steel Corp. has elected Jonn Com- 
MONS Birp as secretary of the com- 
pany. Bird also is company attorney 
and former assistant secretary. 


Martin-Senour Paint Co. ... Ricu- 
and W. Hucues has been appointed 
sales promotion manager of this 
Chicago manufacturer of paints by 
President W. M. Stuart. Formerly 
in charge of merchandising automo- 
tive finishes, Hughes now is re- 
sponsible for sales promotion of both 
the automotive and trade sales di- 
visions. He is a graduate of the 
University of Wyoming and of 
Northwestern University 


Continental Gin Co. ... New chair 
man of the board of this Birming- 
ham firm is Rosgert 8. Lyncu. Lynch 
is president of the Atlantic Steel Co., 
which he continues to lead. He has 
been with Atlantic Steel since 1944, 
starting as general superintendent 
after service with Republic Steel, 


Changes in FHA Property Requirements 


Commissioner Mason has announ- 
ced certain changes in “FHA Mini- 
mum Property Requirements,” for 
house loans insured by the Federal 
Housing Administration. He made it 
clear that these are the minimum 
requirements and that FHA may re- 
quire compliance with higher stand- 
ards in the interest of market ac- 
ceptance or to meet special local 
conditions, 

Upgrading of insulation require- 
ments involves: a reduction from 60 
BTU to 55 BTU per square foot of 
floor area in calculated hourly heat 
loss; the establishment of maximum 
heat loss coefficient for walls, ceil- 
ings and floors; new requirements for 
perimeter insulation of floor slabs on 
ground; a limitation on loose fill in 
sulation, and other changes. 

The minimum interior garage 
length is increased from 19 feet to 
20 feet. The minimum width of a 
two-car garage is increased from 17 
feet 6 inches to 18 feet 4 inches. 

Concrete block must fully comply 
with applicable specifications of the 
Federal Government or the Ameri- 
can Society for Testing Materials. 

To reduce costs to the home owner, 
a number of unnecessary items have 


been eliminated, For example, where 
assurance is given that the owner or 
builder intends to install wall-to 
wall carpeting at his own expense in 
either a new or an existing house, 
finishing flooring is not required as a 
base for the carpeting. Instead, ply 
wood, softwood, hardwood, concrete 
slab, or other hard surfaced material 
may be used if desired. 

Other relaxations in the minimum 
property requirements include: 

1. Wood joist floor systems are now 
acceptable without anchoring, in 
areas not subject to earthquake 

2. Corner bracing may be installed 
on the inside faces of studs, without 
being let into the corner posts. 

3. Setting and puttying of nails in 
exterior wood trim is not required 
if corrosion-resistant nails are used. 

4. Painting of unexposed portions 
of galvanized sheet metal used as 
flashing or roofing is no longer re- 
quired, 

5. Installation of gutters and down 
spouts is required only if soil and 
other conditions make them neces- 
sary. In many types of architectural 
design, particularly those using wide 
roof overhangs, gutters and down- 
spouts are not needed. 


HEAD FIR PLYWOOD ASSN. IN ‘GOLDEN JUBILEE’ YEAR 


Elected at the recent Golden Jubilee meeting of the fir plywood industry, these 
men are the current officers and trustees of the Douglas Fir Plywood Assn. Joy- 
fully seated is the president, Howard B. Garrison. He is vice-president and 
general manager of the Evans Products Co., Western Division, Coos Bay, Ore. 
Standing, from left, are Trustee Robert N. Kelly, general sales manager of the 
M & M Wood Working Co.; Treasurer G. Henry Bacon Jr., vice-president and 
general manager of the Simpson Logging Co.; Trustee Martin Deggeller, presi- 
dent of the Harbor Plywood Corp.; Vice-President A. W. Agnew, vice-president 
of the Pacific Coast Co., and Trustee Fay L. Foval, assistant general sales man- 
ager of the Long-Bell Lumber Co. W. E. Difford is the veteran managing 
director of this progressive trade association, 


Made for exhibition at the Lewis and 
Clark exposition in 1905, the first 
panel of fir plywood was unveiled at 
the recent Golden Jubilee meeting of 
the Douglas Fir Plywood Assen. in the 
handsome memorial display shown 
above. The DFPA donated it to the 
Forestry Building in Portland, Ore., 
where the panel was shown in 1905 at 
the beginning of the industry. 
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It’s easy 
to install 


VENT-A-WALL 


WINDOW UNITS 


Nail sub sill to plate. 

Check placement of units for 
correct position as inswinging, 
outswinging or stationary sash. 

Tie units together by nailing thru 
jambs at head, sill and mullion, when 
installing individual units in wall to 
form a group. Groups can be 
installed by one man when using 
this method. 

Groups can also be bench nailed 
and installed in wall as group. 

Mitre casing trim for 45° joint at 
top corners, 

Apply mull casing over joints of 
abutting units, nailing vertical first — 
then horizontal. 

Remove sash during heavy con- 
struction and plastering. 

Paint while sash is removed. 


gt Wing 
+ ’» 


% o 
> , 


Z 
J a 
° \ 4} sd 
VENT-A~WALL 
aoe oo 
& ii ii # 

, FE & 

vy ° 


We . 
Omnia? 


MANUFACTURED BY 


R-O-W DISTRIBUTORS 


’ , ty 
A OCchYy DTlounul, Ca tycrsa 





‘Housing Amendments 
of 1955’ Otter Funds 


Reluctantly signed by President 
Eisenhower because they did not 
contain the smaller budget of public 
housing units his administration 
sought, the “Housing Amendments 
of 1955” as adopted by Congress and 
signed into law included major pro- 
visions of interest to building ma- 
terial dealers, The legislation: 

Extends the FHA Title I home re- 
pair and modernization program to 
September 30, 1956, and the maxi- 
mum term and limits remain the 
same, 

Enables FHA to insure mortgages 
on trailer courts or trailer parks, not 
to exceed $1,000 per trailer space, or 
$300,000 per mortgage. 

Provides that mortgage insurance 
can be provided by FHA (under the 
multi-family provisions of Sec, 213) 
for 8 or more family units. 

Authorizes FHA to insure mort- 
gages up to an aggregate of outstand- 
ing insurance liability on June 30, 
1955, plus $4 billion. 

Provides that the maximum 
amount of a mortgage under Sec. 
220 may be determined on “esti- 
mated replacement cost” instead of 
“estimated value.” 

Removes requirement that cost 
certification be provided by builders 
of single-family homes under FHA 
Sec, 221, 

Removes $2,500 limitation on FHA 
and VA improvement loans by Fed- 
eral Savings and Loans Banks. 
Corrects the existing law to remove 
the specific dollar limitation as ap- 
plied to the amount of an FHA or 
VA insured or guaranteed loan made 
by a Federal Savings and Loan 
Bank. 

Provides the following additional 
authorization for farm housing under 
Title V of the Housing Act of 1949: 
To be available on July 1, 1955, (1) 
$100 million in the amount of loans 
from the Treasury; (2) $2 million 
per annum in the amount of annual 
contribution commitments for hous- 
ing on potentially adequate farms; 
and (3) $10 million in the amount 
of appropriations authorized for 
loans and grants for improvements 
and repairs of farm dwellings and 
other buildings. 

Terminates the requirement that 
before a contract for annual con- 
tributions to a public housing proj- 
ect can be entered into the com- 
munity must have a “workable 
program” for the prevention and 
elimination of slums and blight. 

Authorizes new contracts for loans 
and annual contributions for not 
more than 45,000 additional public 
housing units in fiscal 1956. 

Also eliminates the restrictions 
requiring as a condition to any new 
contract that a Title I slum clearance 
and urban redevelopment or urban 
renewal project is being carried out 
in the community, that the local gov- 
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erning body certify that the housing 
is needed to assist in meeting the re- 
location requirements and that the 
HHFA administrator determine that 
the number does not exceed the 
need. 


NAHB in New Home 


The 78-member staff of the Na- 
tional Assn. of Home Builders has 
moved into its new ultra-modern 
quarters at the National Housing 
Center. Located at 1625 L Street, 
N. W., the center is an eight-story 
brick, granite, and glass building. 
It is “dedicated to developing a bet- 
ter understanding of the homebuild- 
ing industry on the part of builders, 
architects, and the general public.” 

The “home that housing built” 
will contain six floors of exhibits 
representing a cross-section of the 
homebuilding industry. 

The two top floors of the center 
serve as NAHB headquarters’ offices 


Claxton Heads Busy 
Research Institute 


Edmund Claxton, director of re- 
search for the Armstrong Cork Co., 
is the new president of the Building 
Research Institute. Vice-President is 
William Muirhead, who heads a con- 
struction firm in Durham, N. C. 
William H. Scheick continues as 
executive director. 

New directors, who will serve 
through June, 1958, are C, W. Att- 
wood, Unistrut Corp.; C, H. Topping, 
E. I, du Pont de Nemours and Co.; 
Andrew Place, Indiana homebuilder; 
Otto L. Nelson Jr., N. Y. Life In- 
surance Co.; R. K. Mueller, Monsanto 
Chemical Co., and John F. Hennesey 
of New York City. 

The Building Research Institute 
will hold a conference on metal cur- 
tain walls at the National Academy 
of Sciences in Washington, D. C., 
September 28-29. The conference 
will evaluate the performance to 
date of this modern type of construc- 
tion. Metal curtain walls are used 
mostly in facing large buildings. 

BRI’S action arm, the Building 
Research Advisory Board, has been 
engaged by the Federal Housing Ad- 
ministration to advise it on seven 
technical problems during the year 
ending next June 30. These include: 

1. Protection against decay and 
termites in wood-frame construction. 

2. Development of data necessary 
for the establishment of performance 
standards for domestic water heating 
equipment. 

3. Anchorage of exterior walls to 
various types of foundations. 

4. Effect of automatic sequence 
washing machines on_ individual 
sewage disposal systems. 

5. Development of data necessary 
for the establishment of standards 


for installation of wood-block finish 
flooring. 

6. Establishment of criteria for the 
development of test procedures by 
which vapor-barrier materials may 
be used under concrete slabs floors 
as ground cover in craw] spaces. 

7. Cracking of concrete face brick 
and data necessary for the estab- 
lishment of standards for its manu- 
facture and installation. 


Wenzlick to Speak 
at S. E. Dealer Show 


The outlook for home construction 
and realty sales in 1956 will be 
forecast for dealers attending the 
third annual Southeastern dealer 
convention and building material 
show at the Biltmore Hotel in At- 
lanta, Ga., November 16-18. The 
speaker will be Roy Wenzlick, noted 
construction analyst and realty au- 
thority of St. Louis, Mo. 

The three-day program of speak- 
ers, discussions, demonstrations, en- 
tertainment, and building material 
exhibits will be sponsored this year 
by four state dealer associations. 
The Alabama Building Material Ex- 
change is joining the Florida Lumber 
and Millwork Assn., the Building 
Material Merchants of Georgia, and 
the Tennessee Building Material 
Assn. in making the regional con- 
vention and show available for all 
dealers in the Southeastern states. 

Exposition Director J. G. Rowell, 
counselor of the Georgia dealers, 
announced last month that all space 
in the Exhibit Hall had been sold 
and that the Pompeian Room of the 
Biltmore was fast being booked by 
exhibitors eager to show their new 
products to Dixie dealers, 

Other program features will in- 
clude a dealer merchandising clinic, 
moderated by Robert A. Jones, exec- 
utive vice-president of the Middle 
Atlantic Lumbermen’s Assn.; a re- 
port on distribution ethics by Fin- 
dley Torrence, secretary of the Ohio 
dealer association; a demonstration 
of Lu-Re-Co house construction by 
Raymon Harrell, director of the 
Lumber Dealers Research Council; 
up-to-date plans for ACTION by 
Bob Wright of the American Council 
to Improve Our Neighborhoods, Inc.; 
and a luncheon speech by Dr. Frank 
Goodwin, marketing professor of the 
University of Florida. 


To Make White Cement 


Complete facilities for the manu- 
facture of both plain and water- 
proofed white portland cements are 
being installed at the plant of the 
General Portland Cement Co. in 
Tampa, Fla., and should go into pro- 
duction next spring, President Smith 
W. Storey announced. The firm's 
Houston, Tex., plant has produced 
white portland cements for 15 years. 
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These merchandising tools wil! help you sell 


pressure-creosoted W001 to farmers 


Here’s a dealer who is cashing in on 
demand for pressure-creosoted products 


Clarno Lumber and Supply Company, Clarno, Wis., has 
been selling pressure-creosoted products for 30 years 
and the volume is running currently at more than five 
carloads a year. A complete stock of posts and poles is 
maintained. 

H. S. Ammann, owner, says, We have built our business 
on selling quality. Farmers demand it and keep coming 
back for pressure-creosoted posts and poles. They know 
they get quality here along with prices that are always 
‘less per year of usable life’ when creosoted products are 
used.” 





More and more farmers are learning this fact: 
when you use wood around the farm, it pays to use 
pressure-creosoted wood. And United States Steel 

as the producer of USS Creosote—has prepared 
valuable merchandising tools to help you cash in 
on this growing market for pressure-creosoted 
fence posts, barn poles and other pressure-creosoted 
wood for the farm 


LITERATURE— Your customers will find valuable 
help with their fence-building problems in 
these two folders. “Fences That Pay” con 
tains drawings and explanations of how 
fences should be built; “Fence Planning 
Saves” helps plot farm fields and estimate 
fence material requirements. 


ADVERTISING MATS—To help you advertise 
pressure-creosoted wood in your community, 
United States Steel has prepared advertising 
mats that tell the economy story. 


NATIONAL ADVERTISING—Leading farm papers 
carry advertising telling farmers of the sav 
ings that wood pressure-treated with USS 
Creosote makes possible. These ads create de- 
mand for pressure-creosoted products... you 
can cash in on this demand. 


Add pressure-creosoted products to your line, Mail 
the coupon below for complete information on this 
merchandising program and the names of pressure 
treaters who can be your source of supply. 


SEE THE UNITED STATES STEEL HOUR. It's a full-hour TV program 
presented every other week by United States Steel. Consult your 
local newspaper for time and station, 


Agricultur «tension Section 
United States Stee! Corporation 
525 Willie enn Place 
Pittsburg! , 
Please s e information on your merchandising 
program f essure-creosoted products and the name 


of treaters 
Name 


Address 
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make homes 
sell faster! 

















Fact is, Shakertowns do wonders for 
your sales. Where else can your custo- 
mers find a cedar shake with such strik- 
ing color, extreme durability and, 
equally important, lasting economy? 
Builders and home-owners alike pre- 
fer Shakertown’s distinctive deep- 
grooved surface, factory-stained finish 
and better weather protection. Home- 
owners like to choose, too, from 
Shakertown’'s wide range of harmon- 
izing colors. Whether you're selling 
architects, builders, or home-owners 
- with one house or a thousand - . 
you'll find it pays to get the quick facts “— 
about Shakertown Sidewalls. 


ONE CALL DOES IT ALL! 

Here's how YOU will profit with 
Shakertown’s complete line. They're 
convenient, easy to handle with a 
minimum of service. Because your 
Shakertown Distributor is nearby, 
there's no need to carry a high in- 
ventory. Shakertown’'s powerful nat- 
ional advertising (the industry's most 
all-inclusive program) assures a 
strong, steady demand...in one of GLUMAC UNIT. 

America's top volume industries. dined ROOF SHINGLE< 
You'll find Shakertown products ' 
move fast to serve builders, home- 


owners, applicators, remodellers, (tilt ‘ , ps: 
even the ambitious “do-it-yourself” ee . N 


SHAKERTOWN SIDEWALLS 


trade. 

COMPARE! No other cedar shake 
roducts offer a// the advantages of 
hakertown, the first name in the 

industry. To locate your distribu- 

tor, consult the Yellow Pages un- 
der “shingles” ... or write the IFFY CORNERS 
address below. \ 


cv: Shakertown 


THE PERMA PRODUCTS COMPANY «+ CLEVELAND 22, OHIO 


COLOREDNAILS, 
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Self Serve 


Double Merchandiser Sells 


40 styles of 


HANDY-HOOK FIXTURES 
LL day every day 


FREE! This beautiful display stand, holding counter Mer- 
h chandisers No. 1 and No. 2, which contain the 40 fastest sell- 
} ing Handy-Hooks, makes selling easy and saves clerk's time! 
From these Merchandisers the customer can easily select any 
style of hook and in any quantity. 












This display stand, holding the new colorful Handy-Hook 
cartons, is assembled without the use of tools in a few minutes, 
and it concentrates hooks and perforated hardboard in one 
“easy to sell from'’ display. 


NEW LOW PRICES ON HANDY-HOOKS! 
CONSULT YOUR JOBBER! 


THE FLOOR STAND will be free to all Dealers who 
have purchased MERCHANDISERS NO. 1 and NO, 2, 


FORTY FAST MOVING STYLES! 
MERCHANDISER NO. | holds twenty first choice styles, 
MERCHANDISER NO. 2 holds an additional 20 tremendously 
popular styles. These Merchandisers may be used as separaté 
counter displays, or together in the display stand. Every Handy- 
Hook has the part number stamped on it for positive indenti- 
fication. These Merchandisers carry the largest assortment on 
the market. 





© Storage space accommodates perforated board panels 24” wide of 
any length, in back of display. 


@ Special bracket to accommodate 36” width board of any length is 
available te deciers upon request. 


A FEW OF THE POPULAR HANDY HOOK FIXTURES 


Kc! Shelf Bracket x ; 
Spring clip for cords, Sx4 ’ 
q food recipes, keys, pail 
photos, etc. SL34-10 

’ Platform Bracket 

with Metal Plete 
DIL39 Handy Hook 0215-2", 

Holds standard Holder and 1. SHAPE 
site baby food sas Screws OBJECTS 
or salod dreuing HHH 
jors ~ 


- - Hammer, 
> Shovels, Brooms, 


otc. 





o1oR! 
TOOL HOLDER 
rew Drivers, etc. 















DIVISION OF 


Vapco propucts, INC. 
13271 Mt. Elliott, Corner of Luce Detroit 12, Mich. 


ADDED VISIBILITY * 
Perforated hardboard panels may 
be mounted on either side of floor 
stend to display Handy-Hook fix- 
tures and literature. 





Copyright by V. P. inc. 
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You'll make more sales year in, year out with the National 
line because the National line is complete. Your builder- 
customers will rely on you to fill their opening needs, 
regardless of the building design or the price of the 
houses, Here’s why: 


















NATIONAL 
READY-HUNG DOORS 


The savings and advantages of the pack- 
aged National Ready-Hung Door units are 
many. Any carpenter can install one of these 
doors in twenty minutes, and do an expert 
job. The adjustable frames fit any wall from 
4%" to 5%". The doors are completely 
assembled with all hardware installed ex- 
cept the door locks. No special framing or 
rough opening required. Doors hang 
straight, swing free. 








NATIONAL 
PANEL WINDOWS 





NATIONAL 


Challenger WINDOWS 


In the Challenger Window line there are more than 
twenty standard sizes and layouts for you to offer. Made 
under the highest quality standards of manufacture the 
Challenger Windows are job ready. All Challenger units 
ore delivered to the job complete, with window sash, 
balances and weatherstripping installed, ready to be 
slipped into the rough openings. With Challenger Win- 
dows the quoted price includes everything. There are no 
extras to sell. 


Stack them, group them, set them in ribbons to create as many 
different architectural effects as desired, There are only six 
sizes to handle — 3 heights and 2 widths. They can be used 
from 18” high or wide to any combination height and width. 
Precision, factory made and chemically treated against rot, 
these pre-glazed windows are ready to be slipped into the 
rough openings. Installation is quick, costs are held to a minimum. 


The National line of windows and doors is made for sales. 
Pass on to your customers the advantages of Notional's products. 
Order from your jobber or write direct for complete information. 


APNE IN Rips MNOS NR RD Pe oo 


Bets 5 ee 
phe, . ¥ me : 


MINGHAM 7, ALABAMA 
| Ready-Hung Door Units 
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Believe Me. 
It Pays to Stock © 


ORANGEBURG 


PIPE AND FITTINGS 


¥ 








“Orangeburg Pipe is my fastest seller. It meets 
the new construction demands for both speed 
and quality. The lightweight 8-foot lengths 
install fase and cut costs .. . so do the Taperweld 
Joints, which seal root proof with a few hammer 
taps. These Orangeburg Pipe Lines last for years 
and years because Orangeburg material is tough 
and resilient — doesn’t crack or break.” 

People know about Orangeburg. It is advertised 


in Life, American Home, Better Farming, Farm 
Journal, House and Home—and many other 


magazines, This pre-selling of prospects brings 
business and profits to dealers. 

Orangeburg Pipe is made in 2”, 3”, 4”, 5” and 6” 
sizes. Orangeburg Root-Proof Pipe is for house- 
to-sewer or septic tank connections, drain lines 
from downspouts, storm drains... other non- 
pressure uses. Orangeburg Perforated Pipe is for 
foundation drains, septic tank disposal fields — to 
drain lawns, fields, wet spots everywhere. 


Write Department SB-95 for more facts. 


Your customers want Genuine Orangeburg... 


ORANGEBURG 
ROOT-PROOF 
FITTINGS 


ORANGEBURG 
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; ORANGEBURG MANUFACTURING CO., INC. * Orangeburg, N. Y. * West Coast Plant: Newark, Colif. 
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A Superior Sash Balance 


For UNIT WINDOW MANUFACTURERS 





MASTER-MATIC 


TRADE MARK 







ONE-PIECE 
COMBINATION 
SASH BALANCE 
AND 

WEATHERSTRIP UNIT 


@ Much lower in cost than con- 
ventional Sash Balances plus 
Jamb Weatherstripping. 


@ Cuts installation labor costs. 





SILENT 
FLOCKED 
SPRINGS 


@ Greater Durability. 






@ Smoother and Easier window — 
operation. 





@® Maximum Weatherseal. 


@ Automatic Compensation for 
sash shrinkage and expansion. 


@ Adaptable for ‘Removable 


Sash", | 
YOUR INQUIRY INVITED 


Made by the manufacturers of the famous MASTER NO-DRAFT, the “Original” 
and “Most Widely Copied" combination sash balance and weatherstrip unit. 


MASTER METAL 1744 N. Kilbourn Ave. 
STRIP SERVICE, INC. Chicago 39, Ill. 
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Photo Courtesy John Schroeder Lumber & Supply Co, 


idea for youl Presdwood “Profit Corner” 
combines information and self-selling!l 


It seems like everybody is interested in Presdwood these days. It’s a “hot’’ line 
with new products, new appeal for all kinds of customers. So why not set up this 
Presdwood display to capitalize on the trend? It shows the products in use, gives 
helpful information, lowers selling costs. It’s a real ‘Profit Corner.” 

You can use this profitable idea to cash in on the growing interest in Presdwood 
products—new Shadowvent Siding, new Ridgewood, new Panelgroove—as well as 
the phenomenal Masonite® Peg-Board* panels and other Presdwood best-sellers. 

Your Masonite representative will help you gather in more of the ready profit 
from Presdwood®. Masonite Corporation, . .(/, Chicago 90, Mlinois. 


Sell this man He makes the difference 


MASONITE CORPORATION 


MANUFACTURER OF PRESOWOOD PANEL PRODUCTS 
*T. M. Reg. U.S. Pat. Off., B. 8. Butler Mfg. Co., Inc. 
®Masonite Corporation 
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Only 


= KEYSTONE 


on aluminum tension 
or screens 
have everything! 


| eee YOU'VE COME OUT OF THE PAST 

pcaricatit ... you're in the world of today...when 

you sell tension screens. These modern screens are put up and 

taken down in a jiffy from right inside the house. They're easiest to store; 

never have to be painted. They let in more light and air than old-fashioned screens. 








<< 


But only Keystone Tension Screens have every feature that brings maximum efficiency and 
safety. All-aluminum, they last for many extra years and never rust or stain the woodwork. 














—— He \ 
a“ The original installation is extremely simple. Only six screws per window... two Il 
in the top blind stop to hold the removable top bar bracket ... four in the window Hil 
sill to hold the small, neat, permanent sha se MI 
Patented, tamper-proof tension catches on foot of screen have knob for proper — 
setting to hold screen securely... Exclusive Keystone free-floating sill bar auto- nea 
matically adjusts screen to uneven or off-level sill tromitinige { 
Extra-strong vertical edges of Key- For top sales and customer satisfaction, get 
stone Screens are 5-strand selvage full information on Keystone Aluminum 
formed of flat wire to provide com- Frameless Tension Screens. Write Dept. B-3. 
plete dependability and tautness, 

















‘ssibel WIRE CLOTH COMPANY 


HANOVER, PA. - FOSTORIA, OHIO 
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“Feels softer 
to the cutter” 


$ 
jo 
LJ 
says |. A. Biddle 


of Biddle Building Materials 
Harrison, Ohio 





several cul 


more “even 


“Brand ‘*B ter to the cut- 
ter and snap traight and 
crisp.”” Mr. B had just test- 
cut four we own brands of 
single-strengt! dow glass. 

The brane identified only 
by letters \, B, C or D. He tried 





He picked 





“B” as the « » cut, every lime! 

“B” was / out of the 30 
dealers who test picked 
L:O’F ! 

Why doc I cut easier? Be- 
Cause it is a | more slowly, 
more patie! 

Phat make brittle and 


icture. So it’s 





a saler bu customers, 

too 
Rie esa aa |||! ee re ae +t 
| 
| Cut L-O-F first, last, or in between pages of phone books in many prin- 
Try the the other brands. Run any kind of a pal cities throughout the country. 
| cut you want. You'll see why you And send for your free booklet— | 
l “*B li df Id T “oi have fewer bad cuts, less waste and For Greater Profits in Window 
in 0 es more profit with L-O-F. lass l 
l Call your nearest L-O-F Distribu Write Libbey-Owens-Ford Glass 
| Yourself! for. These local businessmen are Company, 608 Madison Avenue, | 
| listed under “Glass” in the yellow Toledo 3, Ohio. | 


L 
itd LIBBEY-OWENS-FORD thie casy-to-cut WINDOW GLASS 
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“One call does it all!’’ That’s the kind of time- 
saving service you enjoy when you just call Carey for 
anything you need in asbestos! Roofing, Siding, Wall- 
board—a great variety of other Carey materials. You 
can order direct from Carey's big, modern Houston 
plant or Atlanta warehouse. Or, your Carey repre- 


a 
[2] 
[3] 
[4] 


Here’s how Carey 

“One Source” Service can 
save your time, 

make you money 


Fliextop Root Coating Carey FLEXTOP was de- 
veloped to meet the need for a tough, flexible, long-lasting 
roof coating. It is made of asphalts, emulsified with water 
and clay, and heavily fibrated with Carey-mined asbestos 
fibers. Spreads easily over present roof surfaces, flat or 
steep; won't blister, check or flake. One coat covers. Non- 
inflammable. 
































































sentative will handle everything—save your time, 
save you money and delay! 
Profit with this convenient ‘“‘one-source” service 
from Carey. If you have not seen the complete Carey 
line, use the handy coupon for full information today. 
Stock and sell the brand your customers know . 
products backed by a famous name since 1873! 


Buy from one source with all its convenience, elimination of 
numerous salesmens’ calls, saving of your work-day hours. 
You get immediate service on a single or a mixed truckload 
overnight. 
Your choice of products especially suited for long wear and 
dependable performance under weather conditions in your area. 
You enjoy more personal service from your experienced Carey 
representative. 


Careysote CAREYSOTE ASBESTOS-CEMENT WALL- 
BOARD is ABC easy to score, saw, nail and apply. Goes up 
fast; makes remodeling jobs simple. Available in big, light- 
weight '/,", %e" and 4%", 4’ x 8 and 4’ x 4’ sheets. Fire and 
rodent-proof, it's a ‘‘natural” for animal shelters, bins—all 
farm buildings. 





















































Fast “‘one source” 
anywhere 





Talk about Wind Resistance! Even hurri- 
canes won't budge FIRE-CHEX ASBESTOS-PLASTIC 
SHINGLES! On job after job directly in the paths of ‘‘Carol"’ 
and ‘‘Edna’’, not a single Fire-Chex roof inspected was 
damaged! And Fire-Chex are the only shingles rated Class 
A for fire-safety without asbestos under-layment. Feature 
beautiful new shadow biends: Silver Rain, Garland Green, 
Wineberry Red, Moonmist Buff. Also available in striking 
solid colors, Sell the best in roofing—Carey Fire-Chex! 


For More REPEAT SALES Stock 
and Sell the COMPLETE Carey Line 


Bathroom Cabinets, Mirrors and Accessories «+ 
Access Doors «+ Ventilating Fans + Shado-Crest 
Shingles + Reflective Fire-Guard Blanket Insulation 
« Other quality products for home, farm and industry. 


Careystone Siding Color-Sealed CAREYSTONE 
ASBESTOS SIDING is sealed with plastic and silicones— 
safe from onslaughts of water, dirt and grime! Stays fresh 
and new-looking for extra years of customer satisfaction. 
Never needs paint or preservative treatment! Made with 
a striated texture in a variety of handsome pastel colors. 
Areal sales-maker! 
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service 
in the south! 





CERAMO 
SIDING 
is 
washable 


i l) 
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Talk about Color Beautiful CERAMO SIDING in 


dramatic ‘cheer up" colors puts a 24-hour-a-day ‘‘salesman”’ 
on any builder's homes! Color that’s permanent—an integral 
part of Ceramo's glazed ceramic surface, Ceramo won't fade, 
resists stains, is 100% washable with detergent and water! 
Made of asbestos-cement—truly ageless—it won't burn or 
rot. Available in 6 rich deeptone-shades, smart new Colonial 
Yeliow, and brilliant Ceramo White. For new homes or re-siding 
jobs. 


Better Products for Better 
Building Since 1873 
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The Philip Carey Mtg. Company 
Lockland, Cincinnati 16, Ohio 


in Canada: The Philip Carey Co., Ltd., Montreal 3, P.Q. 


The Philip Carey Mfg. Co. Dept. SBS-9 








211 East 11th Street, Houston, Texas 
Please s« without obligation, literature on the following: 
Fire-Chex Asbestos-Plastic Shingles Ceramo Siding... 
Fiextop_ Carey Careystone Siding Other 


(Please state your needs.) 


NAME__ 
FIRM 








ADDRESS 
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C, Hager & Sens Hinge Mfg. Co. « 
Founded 1849—Every Hager Hinge Swings on 100 Years of Experience 
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HEENGES ON HACER... 
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139 Victor Street + St. Lovis 4, Mo. 
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‘Specialty Bars' Boost Profits 


© Two specialty bars installed by 
the Stromberg Lumber Company 
of Ardmore, Oklahoma, have pro- 
duced within 2% years additional 
sales volume of between $25,000 
and $30,000. 

A paint bar, when given a fea- 
tured position in the store, in- 
creased paint sales by $750 to $1,- 
000 a month, according to Manager 
R. A. Ward. And while the firm 
had sold scarcely any hand tools 
previously, a tool bar has account- 
ed for increased volume of between 
$75 and $100 a month. 

Both bars were given prom- 
inence when the company occupied 


its new building and before the 


formal opening on November 1, 
1952. The figures related cover 
operations through June of 1955 
“The new building with its all 


glass front has been instrumental “However, it is doubtful if the 
in the increase in business, it i ains in paint and tool sales would 
true,” Ward conceded, “for ow have been realized without the 
drop-in trade also increased by at bar’ features. A ‘bar’ concentrates 
least 50 per cent during the first the merchandise of a _ particular 
year. We have held that gain (See SPECIALTY BARS page 44) 
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The wide glass windows 
make the Stromberg 
Lumber Company, Ard- 
more, Okla., a giant 
show-case. It attracts 
passersby into the store 
to buy from specialty 
bars like those shown 
here. More convenient 
shopping — including 
easy parking — is the 
secret of the firm’s sales 
increase. 
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EXTERIOR 


© The beauty of redwood is at 
tracting more home- 
buyers and builders—-yet redwood 
dealers report resistance to buying 
as a result of the dissatisfaction of 
some home-owners due to im 
proper finishing. 

Pleased with the initial appear 
ance of redwood and hear-say 
knowledge of its lasting beauty, 
some home-owners have been dis- 
heartened when the beautiful red 
shade fades to a weathered appear- 
ance, Not realizing that proper 
finishing could have prevented this, 
they blame the redwood. 

There is no way of keeping the 
exact natural color and sheen of 
the newly-manufactured lumber 
throughout a long period of ex- 
posure to the elements, but many 
of the finishes now on the market 
approach that objective. For this 
purpose, stains, stain-and-clear 
combinations, or clear finishes are 
used, 

The best of these last from 18 
months to three-and-a-half years 
and should be renewed so that the 
red color will continue to enhance 
the house, 

The purpose of finishing exterior 
redwood is to produce a certain 
effect in harmony with the com- 
pleted structure and landscape. 
When properly applied and main- 
tained, finishes will last up to 35 
per cent longer on redwood than 
on some other woods, according to 
the California Redwood Associa- 
tion. The open cellular structure 


more and 
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REDWOOD 


and low-shrinkage factor help to 
maintain a good bond between the 
wood and the finish film. Also, 
there are no oils or resins in red 
wood to weaken the film. 

Heartwood grades of redwood 
need no protective finish, but of 
course do not retain the red color. 
However, many persons now favor 
the graceful weathering effects ob 
tained through many decades of 
service, During the weathering 
process, redwood darkens grad- 
ually. In some areas where it is 
exposed to moisture and sunlight, 
it bleaches eventually to a soft 
gray tone, 

An oxalic acid solution four 
ounces of oxalic acid crystals per 
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gallon of water—when applied to 
weather-darkened redwood, will 
achieve a reddish-tan effect 

This produces rustic effects 
which are ideal in certain settings 
and reduces the expense of main- 
tenance to a minimum. The grad- 
ual graying results from the action 
of both sunlight and moisture. It 
may be hastened by flushing down 
the sidewall occasionally with a 
garden hose. Moisture repellents 
and penetrating sealers will delay 
and modify the effects of natural 
weathering but do not prevent it 

Redwood which has been allow- 
ed to weather may be painted or 
stained at any time without diffi 
culty. However, if a clear treat- 
ment is desired, it is necessary to 
remove the weathered surface by 
means of a light sanding before the 
clear finish is applied. 

When this bleached, weathered 
appearance is desired, the wood 
can be bleached chemically to 
hasten the characteristic 
change and to provide a more even 
appearance. This bleaching elim- 
inates the darkening stage that 
often precedes the ultimate light- 
gray appearance. 

Spraying the finished surface 
(See FINISHING REDWOOD page 87) 


color 


The houses on this page were 
designed by two architects for 
themselves — taking full advan- 
tage of the beauty and long life 
of redwood, The one at top left 
belongs to William N. Chambers, 
Birmingham, Ala., and features 
shiplap siding with narrow bat- 
tens. Below, the house of Archi- 


tect Joseph R. Coleman, Tulsa, 
Okla., has 
paneling with clear finish. 


patterned vertical 
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© There is a formula for successful 
merchandising that says: 

“Find out what people want — 
then do more and more of it.” 

What do people want? 

Conditioned by the food super- 
markets and chain variety stores, 
customers today are demanding 
greater speed, conyenience, and 
efficiency in their shopping. Quick 
service appeals especially to 
women. 

Americans are becoming more 
and more on-the-spot buyers. A re- 
cent duPont survey shows that to- 
day 48 per cent of the purchases 
in supermarkets are impulse items 
net on the shopping list. Just a 
few years ago the percentage was 
only 24.6. Men are epecially sus- 
ceptible to impulse buying. 

The old adage that “products well 
displayed are half sold” is out of 
date today. From a meeting of the 
National Dry Goods Association in 
Philadelphia came the statement 
recently that “products well dis- 
played are 75 per cent sold!” This 
may well be true, for experts say 
that 86 per cent of sales are made 
through the eye, in contrast to only 
14 per cent through the other 
senses. 

To capitalize on these present- 
day buying habits, the retail lum- 
ber dealer must help the customer 
to shop quickly, conveniently, and 
efficiently, by displaying every 
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Potut-of- Sale Promotiou 





Effective promotion at the point-of-sale will be the theme 
of the National Retail Lumber Dealers Association’s annual 
exposition, to be held jointly with the Ohio association's 
75th Jubilee convention in Cleveland, October 11-14. 
Russell W. Nowels and other progressive lumber dealers 
from throughout the nation will present case histories of 
successful promotions. This article is a preview. Nowels 
heads lumber yards at Rochester, Oxford, Northville, and 
Lake Orion, Michigan. A section of the display panel he 
describes is pictured below. 













By RUSSELL W. NOWELS 
Chairman, NRLDA Merchandising Committee 







are tional Retail Lumber Dealers As 
easy to see, easy to examine, ea ociation display panel is the solu- 
to buy. tion to that display problem. (See 
Probably the merchandise of n our 1955 edition of the Merchan 
other retailer presents a more diffi dising Calendar for details of its 
cult display problem than does that construction.) In just 40 lineal feet 
of the retail lumber dealer, Largs of wall space we have been able 
and bulky, it represents the mat« to display every article that we sell 
rial that goes into the fabricatior except sacked masonry supplies. 
of the end-use package that you No longer is it necessary to build 
customer desires a costly “monument” to show your 
We are convinced that the Na (See SAMPLE DISPLAY page 88) 


possible item so that his goods 
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© For invigorating an old, estab- 
lished business and maintaining 
the morale of personnel, there’s 
nothing so potent as a remodeling 
program, according to the theory 
of Warren F, Keys, owner of the 
Harrison County Lumber Company 
in Marshall, Texas. 

That is why a remodeling pro- 
gram will never actually be com- 
plete at the Harrison County Lum 
ber Company. 

The retail salesroom was re- 
modeled in the spring of 1954, an 
adjoining building is scheduled for 
an overhaul in the near future and, 
in two or three years, the appear- 
ance of the retail salesroom will 
be changed again. 

“We have several objectives in 
our remodeling program,” Keys 
explained, “and we never expect 
to be completely satisfied with re- 
sults after remodeling. 

“We needed a better salesroom 
for promotion purposes, for one 
thing. 

“You can advertise two-by-fours 
and other lumber all you want; but 
when the lumber demand gets dull, 
the most effective way to inject 
new life into the lumber business 
if there is an adequate and attrac- 
tive retail salesroom—is to display 
and advertise “specials,” such as 
tools or some household need. 

“With a good retail sales de- 
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most potent sales stimulant is a 


REMODELING 
PROGRAM 


“When lumber demand gets dull, the way to 
inject new life into the business is to display 
and advertise specials," says Warren Keys at 
left. Here’s how he uses an attractive display 
room to draw customers to a store far from the 
shopping district. 


Sy Garou Creager 


Southwestern Editor 


partment and good stocks, we can 
draw traffic to our store, even if it 
is three-fourths of a mile from the 
shopping district. We do it with 
well-selected ‘specials,’ adequately 
advertised, 

“Once we get the traffic by this 
means, we can consistently revive 
our lumber business by making 
sales, It seems that the very pres- 
ence of a customer in our place of 
business often suggests to him the 
need of lumber. And, of course, we 
do not neglect any opportunities to 
suggest such needs ourselves.” 

Psychology of remodeling, how- 
ever, is equally important, in the 
opinion of Keys. 

“The appearance of a place of 
business should be changed every 
now and then,” he _ continued, 
“especially that part of the busi- 
ness where the traffic is heaviest. 
We will soon give the interior of 
an adjoining building a good going 
over and, in two or three years, we 
will remodel the salesroom again. 

“As I see it, a remodeling pro- 
gram should continue on an irreg- 
ular basis without any final ob- 
jective. 

“A business can’t be kept alive 
without such changes. Remodeling 
has a definite effect on the morale 
of personnel and in that manner it 
pays off, I am sure, by giving per- 
sonnel a pride in the new atmos- 


phere and by keeping members of 
the staff on their toes.” 

The Harrison County Lumber 
Company uses bright interior lights 
for 18 hours a day, from early 
morning until 11 at night, on the 
Keys theory that bright lights at- 
tract attention. Especially is this 
true at night, he argues, and day- 
time lighting heightens attractive- 
ness of merchandise. 

This policy is not limited to 
lights on displays only. Office lights 
are included because, says Keys; 
in the case of a motorist passing the 
store, his eyes do not shift to the 
merchandise display until after the 
eyes are first attracted by light. 
Therefore, it is advisable to have 
as much light as practical, to at- 
tract the eye of the motorist as 
soon as possible. 

Keys has personally experi- 
mented with the time involved in 
attracting the eye while passing 
a given point and, he adds: “Nei- 
man-Marcus, a great merchandis- 
ing institution, uses lots of light. 
And some years ago General Mo- 
tors helped dealers get rid of used 
car problems with light. They sent 
around a specialist who instructed 
dealers in the use of light.” 

Another objective of the 1954 
remodeling in the retail salesroom 
was to increase traffic. 

Keys is not concerned with the 
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The remodeled sales and office building of the Harrison County Lumber Com- 
pany is seen at right in top photo. Offices oceupy left end of this streamlined 
building. Building at left is next to be remodeled in eontinuous modernization 
fact that over-all sales volume in : om 
program of Dealer Warren F. Keys in Marshall, Tex. The modernized salesroom 
tools, shelf hardware and_ such Y : . 
is seen in bottom photo. Island displays make it easy for customers to browse 
items increased only 10 per cent : ; , pepe ; 
and find materials and supplies they need. Space in front of sales buildings is 
since the remodeling 
What he likes is the fact that 
store traffic increased substantially 
The theory was that remodeling 
would increase traffic and it did 


now reserved for customer parking. 





by 50 per cent. New appearance of But—behind it all is the ide 

the merchandising display pulls in that the retail sales department 

traffic for yard sales, he says. will feed busine to the lumbe How About Your Store? 
The new salesroom appearance yard 

with the old, separate display Another step taken was to r Perhaps your firm has modernized 

rooms and partitions torn out, quest personnel to park private tore or salesroom so that sales 

called for rearranging of stocks, cars across the street, not in fr e UP and customers are better 

additions, and deletions. Hand tool of the store wed. If so, how about dropping 

stocks were more than doubled. “It used to be that we had i line describing your improve 
) : seethee minis : : ents. It may be we can use your 

Plumbing and electrical supplies many personnel cars parked ple to show our seadens ben 

were added, as were do-it-yourself front there was no room for cu , too, may profit from remodel 

items. It is planned to utilize the tomers,”’ commented Keys Address the Editor, Southern 

company shop for a do-it-yourself “We had the room for 15 ¢ ling Supplies, 806 Peachtree St., 

school and sales in this department there in front and now it i E., Atlanta 5, Ga 

are expected to eventually justify available to customer! Perh 

the stocks that, too, helped build traffic 
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Modern Ranch House with 
3 Bedrooms + Activity Room 


© Many homes today claim to be 
“ranch style” but this one is 
authentically low, rambling, and 
spacious. 

The exterior walls are of stained 
herizontal and vertical wood sid- 
ing, accented with white, to add 
further to the informal yet gracious 
feeling of a true ranch style. The 
plan includes 2,294 square feet. 
Width is 84 feet. 

A six-foot by 41-foot front porch 
is covered by the overhanging roof. 

All rooms in this seven-room 


home are large and well-lighted. 
The 


kitchen is conveniently 


= 
| 
| 


mere nt 


arranged to serve dinette, dining 
room, It is joined to the activity 
room by a short hallway. 

A screened porch extends the 
full width of the activity room to 
nearly double this area for infor- 
mal entertaining. Both activity 
room and living room have fire- 
places. 

The sleeping area is separated 
from the living area by a hallway. 
Two full baths serve the three 
bedrooms, A half-bath located off 
the entrance hall serves as a pow- 
der room, 

This floor plan calls for seven 








s 
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closets three closets nearly room 
width for the bedrooms, a linen 
closet in one bathroom, linen 
closet at the end of another bath, 
closet off the entrance hall for 
coats, and another in the activity 
room for games or hobby equip- 
ment. 

In addition to this extensive in- 
terior storage space, two storage 
closets are built in at the end of 
the two-car garage. Entrance is 
gained from garage to an inside 
hallway through a doorway that 
also serves as the back door, since 
it is just off the dinette space. 

Heating and _ air-conditioning 
facilities are centrally located on 
the ground floor. 





SORRY, BUT no blueprints are avail- 
able on this house plan or others in 
this series. You’re welcome to adapt 
the floor plan or elevation to your 


own needs. 
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Beats peddlers’ and boosts 
ROOFING and SIDING SALES 


By Ruel McDaniel 


© When transient roofing and sid- 
ing salesmen started making in- 
roads on business of the Bay City 
Materials Company in Bay City, 
Texas, Manager Glen White “struck 
back.” 

His plan to combat this competi- 
tion was so effective that his firm 
now sells $25,000 worth of com- 
position roofing and siding an- 
nually. It claims to be headquar- 
ters for these materials in the Bay 
City area. 

The company makes no applica- 
tion of these materials, yet it 
guarantees the complete job, pro- 
vided the customer uses a recom- 
mended applicator. 

White said, “The average roofing 
or siding prospect knows practical- 
ly nothing about these materials, 
and he is wide-open for fast-talk- 
ing, transient ‘peddlers.’ We over- 
come the peddler salesmen’s com- 
petition to some extent by talking 
quality to a prospect and showing 
him with actual samples of roofing 
or siding that there is a difference 
in various brands and types. 

“We also find that the average 
home-owner has little or no knowl- 
edge of how roofing should be ap- 
plied. Therefore, we spend time 
telling and showing prospects ex- 
actly how it should be laid for 
maximum service.” 

The company displays 10 differ- 


Manager Glen White stands by the 
fixture his firm built to display a full 
line of roofing and asbestos siding 
materials. The Bay City Materials 
Company, Bay City, Tex., worked out 
a plan of cooperation with local appli- 
cators which enables it to arrange and 
guarantee complete jobs. This fixture 
holds 15 display units made from alu- 
minum tubing, with %” sheathing 
forming the background to which 
samples are tacked, 


ent colors of roofing and 15 colo 
of asbestos siding. It is able to get 


all the 10 colors of roofing in one 


major line, but it stocks two line 
of the siding in order to show a 
sufficiently wide range of colors 

“A variety of colors in bot! 
roofing and siding is highly impo! 
tant in building this business,” he 
stressed. “That is something the 
average peddler lacks. He has on! 
a few colors of each. We stress the 
importance of colors and display) 
them so that anyone can examine 
them fully and leisurely.” 

The Bay City Materials Com 
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has telephone numbers of 
all reputable roofing and 
ng applicators in town, so that 
vhen a customer asks to be sup- 
ed with a workman to apply 
iterials, the company can al 

ige the complete job 
Naturally we make a point of 
ecoming familiar with an applica- 
work and general reputation 
re we place his name on our 

t,”’ White pointed out 
We must be sure of a man be- 
e we can afford to recommend 
him. We likewise want to know 
that he is a permanent resident, so 
that if one of his jobs fails to stand 
ip, we can get hold of him and see 

that he makes it good.” 
rhe company built a special dis 
lay unit that, while requiring a 
all amount of space, holds an 
ple sample of each color of roof 

g and siding. 

The unit has a metal base. Indi 
idual displays hang on frames 
ibout 30 inches wide and seven 


feet high, with units swinging on 


ich side of the central base. Sam 
les are tacked on to give them the 
(See ROOFING SALES page 89) 











for using more 
Fir Plywood 


© Here are more of the 50 “golden 
ideas” and designs created by ar- 
chitects to commemorate the recent 
Golden Jubilee of the plywood in- 
dustry. 

The Douglas Fir Plywood Assn, 
commissioned the architects to cre- 
ate new uses for this versatile wood 
product ranging from fences to 
abstract decorative designs 

Among the ideas were many neat 
tricks for remodeling. Another 
series incorporated architectural 


lighting with ornamentation of 
room interiors. Although some of 
the ideas were simply refinements 


of traditional plywood uses, many 
of them were radically new. But 
all exhibited a quality of fresh- 
ness and enthusiasm 
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The heart of the Exposition of Golden Ideas was the setting in the top photo. 
A new conception in residential design, the plan provides for a “U” shaped 
element arranged around a central closed patio garden. The primary defini- 
tion for the area is a 5’-high stone barbecue wall. All elements in the setting 
—dining area, kitchen and breakfast area—are planned so that one can see 
the outdoors. All working units are low and off the floor—they seem to float 
in position. The kitchen unit in the photo above features a sliding door and 
drawer space, and an unusual roll stop storage element on the counter top. 
Bright trim frames unpainted areas in door and drawer fronts of overlaid 
fir plywood in two color tones. 
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A clever idea for Do-It-Yourself Dads is this 

plywood bunk bed, with steps cut in the 

sides to double as a ladder for reaching upper 

berth. Another popular idea was a seat for 
TV-watchers. 


Combining utility and decoration is 
this novel unit, cut from plywood. 
The abstract “tree” design holds 
books and trinkets. Illumination is 
provided by lights concealed behind 
each unit. The laminations in the 
wood carry out the form of the piece. 


These modernistic lounge designs 
appeal to every member of the 
family, Tying in with the outdoor- 
living theme, they can be used 
in back yard, patio, or a family 
room. Since they are made of 
exterior-grade plywood, they can 
be left out of doors safely, rolled 
around on wheels. 


A wall need not be a flat plane. By thickening that 
space slightly, the volume within the wall can be 
directed into usable storage space, as seen above. 
Plywood shelves fit into Texture One-Eleven 
(grooved plywood) which provides supports and 
permits varying depth of shelf space. Shelves are 
added or taken away to suit needs. At lower right 
is the Jubilee seal, de- 

scribing plywood quality. 
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<5- YOU AND THE LAW 


By ARTHUR L. H. STREET, Veteran Lawyer 











Dealer Wins Lien Case 


Did a supply company premature- 
ly file a lien claim and did it suffi- 
ciently prove that certain materials 
were sold for, and used in, the build- 
ing of a structure on the premises 
against which a lien was claimed? 

The Tennessee Court of Appeals, 
Eastern Section, decided that the 
lien claim was not prematurely filed 
and that the materials were used 
on the particular job. (Dealers 
Supply Co. v. First Christian Church, 
Chattanooga, 276 S.W. 2d 769.) 

On the first point, the court said 
that the evidence justified treating, 
for lien purposes, the church build- 
ing as having been “completed” if 
it was substantially completed on 
the date that it was dedicated as a 
church—even if some minor things, 
such as touching up painting, re- 
mained to be done. 

As to the sufficiency of proof that 
the materials were furnished for the 
particular job and used on it—an 
essential to a valid lien—the court 
noted that the materials were fur- 
nished on a “take-off” from the 
building plans. The following ex- 
cerpts from the court’s opinion 
should be of interest to dealers in 
other states as well as Tennessee, 
because the decision is in line with 
what courts generally have decided: 

“We think the fact that the ma- 
terials were furnished on a ‘take-off’ 
from the plans for the church build- 
ing is sufficient to show that the 
materials were furnished for that 
particular job and, while it is true 
they were not shipped directly to 
the job but were shipped to the sub- 
contractor's place of business, there 
is no proof that they were inter- 
mingled in a general stock of sup- 
plies on hand in the storeroom of 
the subcontractor and all of the 
proof shows that the materials in- 
voiced by complainant to the sub- 
contractor * * * were used on the 
job. 

“It appears to us that this case 
falls directly within the holding of 
the Supreme Court in Bassett v. 
Bertorelli, 92 Tenn, 548, 22 S.W. 423, 
424, wherein it was said: 

“Complainants allege and prove 
that they furnished the materials to 
Larkin for use in the construction 
of a certain house for the defendant, 
and that he used them in the con- 
struction of that particular house. 
Those facts, without more, gave 
complainants a lienable claim against 
the property. It was not necessary 
to the creation of such a lien that 
complainants should have had an 
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‘understanding that they intended 
to claim’ it. Nor is it important that 
they charged Larkin, personally, 
with the debt. They were entitled 
to both securities — his personal 
liability, and a lien on the property, 
—and their reliance on the one did 
not impair their right to rely on the 
other also. They could not be put 
to ‘a choice’ between the two so 
long as their debt, or any part of it, 
remained unpaid. 

“Nothing is shown to have been 
said between complainants and 
Larkin, either about his personal 
obligation to pay the debt, or the 
liability of the property. That, how- 
ever, is of no consequence, for the 
lien arose, as a matter of law, from 
the transaction itself * * * and his 
contract for the materials make him 
personally liable. 

“'There is a marked difference 
between this case and that of Mills 
v. Terry Mfg. Co., 91 Tenn. 469, 19 
S.W. 328. In that case the claimant 
was rightfully denied a lien because 
the materials there in question were 
furnished to the contractor on gen- 
eral account for use in any and all 
buildings, and not on special order, 
for the use in a particular building, 
as in this case. 

In the Chattanooga case the Court 
of Appeals said: 

“We think that where a material- 
man, in good faith, sells and ships 
to a contractor or subcontractor 
materials intended for use on a 
particular improvement, if the proof 
shows that the materials were 
actually used on the job, it is of no 
consequence that the materialman 
did not himself deliver the materials 
at the site of the improvement. 

*-_* * 

“Our statute Code § 7913 defines 
‘materialman’ or ‘furnisher’ as fol- 
lows: 

“'Materialman’ or ‘furnisher’ 
means any person who, under con- 
tract, furnishes material to the 
owner, contractor, or subcontractor 
of any degree, on the site of the 
improvement or for direct delivery 
to the site of the improvement, or 
who specially fabricates materials 
for the improvement, and who per- 
forms no labor in the installation 
thereof. 

“We think the statute contem- 
plates that delivery of the materials 
may be made to the contractor or 
subcontractor at a place other than 
the site of the improvement, pro- 
vided the delivery to the contractor 
or subcontractor is made with the 
intent that the materials will be 
later delivered to the job by the 


contractor or subcontractor and they 
are later so delivered. Where that 
operation has actually occurred and 
the materials actually have been 
used in the improvement, it hardly 
seems open to question that delivery 
was made to the contractor or sub- 
contractor ‘for direct delivery to the 
site of the improvement.’ ” 


Bank’s Claim Topped Supplier's 


When a supplier of materials to be 
used by a government contractor is 
not clearly protected by bond or 
some sort of statutory lien, it is apt 
to be useful to him to know whether 
the contractor has assigned to a third 
party his right to the proceeds of 
the contract. 

In an Arkansas case a lumber 
company did not guard against such 
an assignment and later found that 
the bank to which the contractor 
had assigned the proceeds of the 
prime contract — to secure it for 
repayment of advances made to en- 
able the contractor to perform the 
particular contract and other gov- 
ernment contracts — had a superior 
right to the proceeds. (Freeman 
Lumber Co. v. Adams, 128 Fed. 
Supp. 6, decided by the United States 
District Court, Western District.) 

The bank took the assignment 
four days before the subcontract be- 
tween lumber company and the con- 
tractor was made, and did not then 
know of the subcontract. The court 
decided that, in the light of those 
facts, the subcontractor could not 
complain because the bank applied 
proceeds of supplies furnished by 
the lumber company to the oldest 
debt owing by the contractor for 
advances made by the bank under 
another government contract. 

It is to be noted that the Arkansas 
suit did not involve rights under a 
statutory bond. An example of a 
type of case where a material sup- 
plier can have rights that come 
ahead of a _ general contractor’s 
assignee is shown by a decision by 
the United States Court of Appeals, 
Fifth Circuit, in the Texas case of 
Houston Fire and Casualty Insur- 
ance Co. v. United States, 217 Fed. 
2d 734. 

In that case a Federal government 
contractor gave a bond as required 
by United States statutes — the 
Miller Act — to secure payment of 
labor and material bills. A sub- 
contractor assigned to a bank its 
rights to proceeds of the subcontract 
as security for advances made to 
the subcontractor to enable it to 
perform the subcontract. The sub- 
contractor went broke and the bank 
sued on the general contractor’s 
bond. 

The Court of Appeals decided that 
a company that. had furnished mate- 
rials to the subcontractor had rights 
on the bond that came ahead of the 
claims of the subcontractor and the 
bank. 
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Conerete block and wood 
’ paneling are prominently 
featured in the new East 
Lake store of the Seale 
Lumber Company, which 
has served the Birming- 
ham, Ala., area for 25 
years. It offers a one-stop 
building service. Posing on 
opening day, below, are 
Sam <A. Schifano, store 
manager; Mrs. Martha 





Fitzgerald, bookkeeper, and 
Clarence E. Tompkins, 
assistant manager. 


















S I} iA b h ff constructing garages, and similar 
eqies new pranctn ojrrers projects : 

ike the other store, the East 

Lake branch will be served by a 

homeplanning and building depart 


lent, managed by R. B. Roper 
= Personnel even offer assistance in 


electing a lot, helping prospective 
home-owners to build where they 
can make the most of a piece of 


© The opening of a new branch stantly to offer customers in th land 
store in the East Lake district of Birmingham area the best service The company started a planning 
Birmingham recently marked the possible. The company was _ the ervice in 1934, when plans first 
25th anniversary for the Seale first to build an FHA-financed vere drawn to help contractor cus 
Lumber Company home in the Birmingham district tomers. Then they offered help in 
Started in Ensley, Alabama, in and has pioneered in packaged arranging financing for projects 
the depression-year of 1931, and materials. It was one of the first Although it was unusual in 1934, 
its yard rebuilt after a major fire in the South to build a Lu-Re-Co the idea “took hold” immediately 
less than a year later, the Seale home by the panel construction nd brought the company many 
firm has thrived largely because method contractor customers 
the two founders don’t know the Located at 112 85th Street After plans for a new house are 
meaning of the word “can’t.” North, the new East Lake store lrawn, the Seale organization 
Both Bedford Seale, now presi- will specialize in enlarging and ecommends contractors for the 
dent, and J. M. Vakakes, treasurer, remodeling homes, building and b. They submit a list of bids to 
have made a point of striving con- enclosing porches, applying roof (See ONE-STOP SERVICE page 87) 


BB ik. 3, Stitt. 


Seeeleeee 


1hatee 
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Post Display Convinces Farmers 


THE FARMER, probably of all 
people, appreciates most the “proof 
of the pudding” type of promotion. 
Aware of this, the Scruggs-Guhle- 
man Lumber Company in Jeffer- 
son City, Missouri, uses the graphic 
display above to prove the bene- 
fits of pressure-creosoted fence 
posts. 

The sign states that the untreat- 
ed fence post probably won't last 


until 1959 while the pressure- 
creosoted post will probably last 
until 1983. Both posts were placed 
in the ground in February, 1953. 

Many farmers watch the results 
of this demonstration as they ride 
by. The increased sales of pressure- 
creosoted posts by this lumber 
dealer prove that most are con- 
vinced of the greater value with- 
out waiting until 1983. 





SPECIALTY BARS 
(Continued from page 33) 


category in an atmosphere of its 
own and produces a favorable re- 
action on prospects. 

“And a ‘paint bar’ in particular 
makes it possible to create a mass 
display that is attractive and, in 
addition, create a professional air 
that is impressive. All the rows of 
color additives have an impact on 
the customer but, of course, the 
salesman must know his business, 
too,” 

Actually, the Stromberg paint 


44 


bar existed, after a fashion, before 
the new building was constructed 
and occupied. But, in the former, 
not-too-attractive structure, the 
bar and its stock were located be- 
hind the office where its selling 
influence was lost on customers. 
Moved to a prominent position 
and dramatized, it has built for 
this firm a substantial trade among 
women of Ardmore who do their 
own decorating in the full sense 
of the word, or who merely want to 
“do over” a kitchen or a bedroom. 
Seventy-five per cent of paint bar 
customers are women who want a 
quart or a pint of matching paint 
However, these feminine customers 


do not account for 75 per cent of 
volume. Contractors and painters 

the 25 per cent of customers—ac- 
count for that 75 per cent of 
volume. 

Thirty-six standard colors for 
either exterior or interior can be 
mixed from stocks on hand. In 
addition there are 18 rubber-base 
colors, a type of paint becoming 
increasingly popular, Ward says 

In the early stages of its service, 
the tool bar was located near the 
center of the display floor, but be- 
cause of its high back, did not fit 
in appropriately with other dis- 
plays. It was moved to a corner, 
up front near the plate glass, but 
this only seemed to stimulate sales. 

“Perhaps that is because a man 
buying a hand tool wants to ex- 
amine the tool and make a decision 
in a sort of semi-privacy, at least 
not in the path of foot traffic 
through the store,” Ward ventured. 

“However that may be, the pro- 
ductivity of a tool bar is somewhat 
amazing, or at least it was to us 
Previously, we had only dabbled 
in hand tools. We didn’t want to 
be bothered. But in the first year 
we sold more hand tools than I 
remember selling through the store 
in all my previous experience here. 
And, as the figures show, tool sales 
are still quite satisfactory. 

“It is a good line of really pro- 
fessional hand tools and, therefore, 
sales about break even between 
mechanics and Saturday afternoon 
carpenters. Some women buy tools, 
too. Everything is there, a good 
selection, compact, neat and attrac- 
tive. Of course, we lose a small 
tool now and then to some petty 
shoplifter. But it is a minor loss 
and after our experience we would 
not do away with the tool bar 
under any circumstances.” 

The inventory in paints, not 
counting fixtures, averages $3,000, 
but the tool bar investment in stock 

now $600—-was much less at a 
normal, or beginning, inventory of 
$287.65. Fixtures, in both cases 
supplied by the manufacturer, 
were at a very reasonable figure. 

In support of an Ardmore de- 
fense project the Stromberg Lum- 
ber Company built 75 defense 
houses for rent purposes and, with 
the rent being paid to the lumber 
company, there resulted a substan- 
tial amount of regular monthly 
traffic. Although the project has 
served its purpose, some of that 
traffic is still counted as customers. 

“The bar idea has demonstrated 
itself to us as an excellent mer- 
chandising idea,” Manager Ward 
commented. 
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NO. 23 RANGE WITH 
HINGED ALUMI- 
NUM COVER... 
directs smoke to 
chimney . + pre- 
fects masonry from 
soot. . . will not 
rust 


REMOVABLE 
GRATES four 
cast-iron sections 

easy to handle 
and clean 


ALUMINUM FIRE 
DOOR light- 
weight . fust- 
free retains 
attractive appear: 
ance 


ASH PIT DOOR... 
shovel sized for 
easy ash removal. 

















Other Donley Barbecue 


units available, ‘ , 
compact lightweight 


cooking surface (12” x 20”) 
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OUTDOOR 
FIREPLACE 
EQUIPMENT 


Today's tremendous do-it-your- 
self market and the growing 
trend to outdoor living and cook- 
ing make Donley fireplace equip- 
ment a big customer attraction. 
rhis “sure-fired” appeal for out- 
door fireplac e equipment 

will help fill your store 

with potential buyers for 

Donley metal parts and the 
necessary masonry materials. 


Donley manufactures the com- 
plete line of fireplace equipment 
designed and built for quick and 
profitable sales . . . for years of 
trouble-free operation. Stock . . , 
display . . . and sell these nation- 
ally advertised products. Watch 
the crowds come in to buy! 


FREE TO ALL DEALERS... 
a sample copy of this 
50¢ book telling all about 


outdoor fireplaces. 


BROTHERS COMPANY 


13905 Miles Avenue, Cleveland 5, Ohio 


The portable Borbecart “36” is 


has large 
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9-1, Aluminum Windows. Alenco alu- 
minum windows with either a fixed 
upper sash or double-hung sash are 
described in a brochure. Complete 
specifications and selling points are 
given. Photographs show attractive 
installations, Albritton Engineering 
Corp.,, Dept. SBS, 2501 Wroxton 
Road, Houston 5, Tex. 


9-2, Shower Enclosures. Gulfspray 
shower doors and enclosures are 
shown in a colorful catalog. Fourteen 
different enclosures are shown, for 
stalls, square tubs, conventional tubs, 
and built-up tubs. Also shown are 
patterns and carved designs available 
in glass. Binswanger and Co., Dept. 
SBE, 207 North Main Street, Hous- 
ton, Tex. 


8-1, Eliminates Termites. Folder for 
consumers tells how Deep-Treat 
“penta” wood preservative can be 
used to rid homes of termites, It 
shows ways to treat houses with and 
without basements, how to treat 

rches and entrance ground slabs. 

ing Chemical Co., Dept. SBS, 2342 
S. Lauderdale, Memphis 6, Tenn. 


8-2. Pipe Installation. “Tips for In- 
stalling Orangeburg Pipe and Fit- 
tings” gives information on problems 
encountered in various types of soils 
and lists six tips on trenching and 
backfilling, It shows how Orange- 
burg fiber pipe is easily sawed to 
fit. Cyngotrs Manufacturing Co., 
Inc., Dept. SBS, Orangeburg, N. Y. 


8-3. Asphalt Roofing Materials. Four- 
page catalog insert gives complete 
specifications, descriptions of uses, 
and directions for using both cold and 
hot applications. It covers asphalt 
roofing and coating, plastic cement, 
primer, cements, and asphalt metal 
coatings, Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Arkansas. 


7-1. Galvanized Attic Louvers. Louv- 
R-Pak attic ventilating louvers are 
described in a new catalog sheet. It 
iists more than 30 sizes and pitches 
to fit any installation need. Made of 
galvanized steel, they have 8 x 8 
mesh screen wire attached to the 
back, Louv-R-Pak, Inc., Dept. SBS, 
P. O, Box 1841, Fort Worth 1, Tex. 


7-2. Pallet Trucks. Loads up to 1,200 
unds can be pees up and moved 
one man with the Anco tilt-truck. 

Illustrative folder shows photo- 
graphs of the two operations in- 
volved — slipping the base plate 
under a pallet and tilting back to 
roll easily to desired location. An- 
thony Truck Co., Dept. SBS, Padu- 
cah, Ky. 


7-4, Wallboards,. Literature is offered 
sesertans Plastergon’s complete 
lines of laminated fiber wallboards, 
along with Lockaire Paintcote interi- 
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or and Asphalic sheathing insulating 
boards, Free samples offered. Plas- 
tergon Wall Board Co., Dept. SBS, 
Station B, Buffalo 7, N. Y. 


7-5. Concealed Sash Balance. The 
Hidalift concealed sash balance for 
double-hung windows is fully de- 
scribed in a two-color brochure. 
Sketches show how the home-owner 
can install his own with only three 
screws, Turner and Seymour Manu- 
facturing Co., Dept. SBS, Torring- 
ton, Conn. 


6-1. Plastic Tileboard. New color 
chart shows AFCO prefinished wall- 
panels in 11 decorator colors. The 
panels have trimmed edges to permit 
easier installation and perfect fit. 
Free spreaders are attached to water- 
proof cement. Mouldin catalog 
shows “chromodized” mouldings that 
will not rub off black. A and F Tile- 
board Co., Inc., Dept. SBS, P. O. Box 
4085, Alexandria, La. 


6-2. Window Sash Balances. Full 
catalog, which appears in Sweet’s 
Architectural File, shows Caldwell 
clock-spring, Helix spiral, and 
Spirex spiral sash balances for resi- 
dential windows. Specifications and 
installation steps are included. Cald- 
well Manufacturing Co., Dept. SBS, 
+7 pemneres Street, Rochester 14, 


6-3. Home Insulation. Catalog tells 
the story of Insulite insulating wool 
batts, blankets, and pouring wool, 
made of Fiberglas. Application in- 
structions and specifications are in- 
cluded. Insulite, Dept. SBS, 500 
Baker Arcade Building, Minneapolis 
2, Minn. 


6-4. Tension Screens. Consumer 
folder tells how Springtite tension 
screens are assured permanent per- 
fect tension by a patented coil spring 
feature. It shows how easily they are 
installed or taken down. Springtite 
Screen Manufacturing Co., yO 
SBS, 1671 Jonesboro Road, S. E., At- 
lanta, Ga. 


6-6. Aluminum Jalousie, Doors, Win- 
dows. Two-color folder describes 
Vacol aluminum jalousie door and 
such features as no-sag corners and 
key lock. Folders also are available 
on jalousie windows. Consumer lit- 
erature describes both doors and 
windows. VY. E. Anderson Manufac- 
turing Co., Inc., Dept. SBS, Owens- 
boro, Ky., and Bradenton, Fla. 


6-7. Asphalt Shingles. Flintkote 
tapered strip asphalt shingles are 
pictured in full color in a new con- 


sumer folder. Shown are Shado-Kool 
gray, Shado-Kool green, Shado-Kool 
red, gray, green, and brown. The 
Flintkote Co., Dept. SBS, 30 Rocke- 
feller Plaza, New York 20, N. Y. 


5-1, Flush Doors, Full-color brochure 
shows why there is more value in 
Atlas plywood flush doors. They are 
made in three grades — Estate 
with faces of selected book-matched 
veneers; Suburban, with veneers 
matched for pleasing effect, and 
Metropolitan, an all-purpose, econ- 
omy-quality, stain door. Atlas Ply- 
wood Corp., et. SBS, Statler 
Building, Boston 16, Mass. 


5-2. Light Fixtures. Full-color cata- 
log shows the complete line of Moe 
electric light fixtures. Various models 
are suggested as appropriate for 
different spots in the home. Moe 
Light, Dept. SBS, Fort Atkinson, Wis. 


4-2. Stamped Metal Shapes. Booklet 
describes Campco’s complete metal 


stamping service, showing all types 
of metal products produced. oc- 
esses include shearing, drawing 


blanking, finishing, forming, an 
assembly, Carolina Metal Products 
Co., P. O. Box 3636, Charlotte, N. C. 


4-3. Aluminum Roll Roofing. Quaker 
State qenee-emruaniee roofing and 
siding is explained in a new catalog 
sheet, Photographs show how easily 
and quickly this roll roofing is ap- 
plied, eliminating side laps and 
leaks. Quaker State Metals Co., Dept. 
SBS, Lancaster, Pa. 


3-1. Masonry Wall Reinforcement. 
Bulletin shows Dur-O-WaL masonry 
wall reinforcement with cavity, 
bonded, coursed, or stacked course 
masonry wall and wall with plaster. 
It includes joint reinforcement speci- 
fications. Dur-O-WaL Products of 
Alabama, Inc., Dept. SBS, P. O. Box 
5446, Birmingham 7, Ala 


3-2. Plastic-Finished Panels. Full- 
color catalog shows complete line of 
Marlite plastic-finished wall and 
ceiling panels. Shown are eight 
Woodpanel patterns, five marble 
panel patterns, and 11 Hi-Gloss 
colors. Marsh Wall Products, Inc., 
Dept. SBS, Dover, Ohio. 


3-3. Garage Doors. Fully-illustrated 
catalog describes Calder Wedge- 
Tight residential and commercial 
overhead sectional garage doors. It 
includes complete installation details 
and electric operator data. Calder 
Manufacturing Co., Dept. SBS, 
Lancaster, Pa. 


3-4. Locksets, Hardware. “Matching 
Beauty” is a colorful brochure show- 
ing the Weslock 500 series of lock- 
sets, concave cabinet hardware, and 
matching exterior door tiers. Western 
Lock Manufacturing Co., Dept. SBS, 
211 N. er Avenue, Los Angeles 
4, Calif. 


2-1. “Standardized Casing and Base 
Patterns of Wetsern Pine and Asso- 
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529,879 bangs in impact “torture test” 
mean more profits for YOU! 










How much abuse can a Curtis New Londoner hollow ... provide a verful selling argument that proves 








core flush door stand? Curtis engineers wanted to find quality and pr les lasting satisfaction 

out. So they rigged up a pendulum which banged a Many archi builders and home owners consider 

35-lb. weight against the door 38 times per minute these superio: rs first choice for homes, schools and 
After 529,879 bangs—when the engineers gave up wherever fine doors are needed. Start NOW to build 

the door was still good as new! your door pr vith the Curtis New Londoner line 
What does this mean to you? It means that Curtis For complet« mation, write Curtis Companies 

New Londoner doors give you an “‘edge’’ in selling Service Bure Clinton, Iowa. 





Heart of the Home 





ew LONDONER CURTIS WOODWORK 


HOLLOW-CORE 
FLUSH DOORS 
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ciated Woods” shows full-size details 
of 114 newly-standardized patterns. 
This 16-page folder is punched for 
insertion in 3-ring binders. Western 
Pine Assn., Dept. SBS, Yeon Build- 
ing, Portland 4, Ore. 


2-3. Built-Up Roofs. A new 80-page 
manual gives all information for 
designing and erecting long-lasting 
quality built-up roofs, It is produce 
especially for contractors, builders, 
architects, and engineers, tg 
Carey Manufacturing Co., Dept. SBS, 
Cincinnati 15, Ohio. 


2-4, Exterior Plywood. “Catalog of 
Douglas Fir Plywood Farm Plans” 
offers a selection of 33 plans for use 
of exterior plywood in farm build- 
ings and equipment, made available 
by leading state agricultural schools, 
the Midwest Plan Service, and bly 
wood manufacturers, Douglas Fir 
Plywood Assn., Dept. SBS, Tacoma 
2, Wash. 


2-5, Prime Aluminum Windows. Well 
illustrated brochure shows complete 
Alda line of aluminum windows, It 
lists specifications of horizontal, pic- 
ture, vertical sliding aluminum win- 
dows; gives details of basement, 
utility, screen, and storm sash, Alda 
Manufacturing Co., % SBS, 
Cherry and James Streets, East Hart- 
ford, Conn, 


2-6. Steel Door Frames. Colorful 
folder gives specifications and stand- 
ard sizes available for Standard all- 
steel door frames. Construction 
points are explained and sketched 
to show why Standard is sturdier. 
Southern States Iron Roofing Co., 
Dept, SBS, Savannah, Ga. 


2-7. Sash Balance, Weatherstrip. 
Master-Matic combination sash bal- 
ance and weatherstrip is described 
in a new folder, It tells how this unit 
is designed especially for pre-fit win- 
dow manufacturers and describes 
instailation details. Another folder 
describes Master-Matic removable 
sash hardware for use with the one- 
piece sash balance and weatherstrip 
unit. Master Metal Strip Service, 
Inc,, Dept, SBS, 1720 N. Kilbourn 
Avenue, Chicago 39, Ill. 


19. Metal Moldings. A 20-page il- 
lustrated catalog shows the many 
types of Premier aluminum and 
stainless stee] moldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included. 


Metal Trims, Inc., P. O. Box 1072, 
Youngstown, Ohio. 


23. Heatilator Fireplaces. I|lustrated 
booklet gives complete information 
on famous Heatilator unit. Describes 
the many advantages of the steel fire- 
place form including smokeless op- 
eration, heat circulating feature. 
Builders are assured of perfect op- 
eration—never plagued with com- 

laints. In many areas Heatilator 

ireplace is the only source of heat 
needed in the home. Heatilator, Inc., 
Syracuse, N. Y 


47. Flexboard. A new handbook con- 
tains complete information about cut- 
ting and working asbestos Flexboard 
for all indoor and outdoor applica- 
tions. Johns-Manville Corporation, 
Box 290, New York 16, N. Y. 


85. Farm Book. New 16-page book 
showing uses of Celotex products in 
service buildings and the home. 
Fully illustrated. Includes detail 
drawings of application. For selec- 
tive distribution to farm building or 
remodeling prospects. The Celotex 
Corp, 120 S. LaSalle St., Chicago 3, 


87. Outdoor Fireplaces. A wide va- 
riety of outdoor fireplaces and grilles 
with descriptions and directions for 
building them are contained in the 
attractive booklet, “Donley Outdoor 
Fireplaces.” It gives selling points of 
Donley fireplace forms. Copy free if 
requested on company letterhead. 
The Donley Brothers Company, 13905 
Miles Avenue, Cleveland, Ohio, 


95. Paint Thinner. Tandrotine — a 
pleasant - smelling, non-toxic paint 
thinner—is described in a new two- 
color folder. It is said to be excellent 
for cleaning brushes, removing paint 
and grease, dissolving wax, and other 
household uses. urpentine and 
Rosin Factors, Inc., Dept. SBS, 793 
St. Juluin St., Savannah, Ga. 


107. Red Cedar Shingles. A 100- age 
handbook describes proper methods 
of applying Certigrade shingles on 
roofs and exterior walls. This illus- 
trated “shingle encyclopedia” is de- 
signed for dealers, architects, and 
builders. The Red Cedar Shingle Bu- 
reau, Dept. SBS, 5510 White Build- 
ing, Seattle 1, Wash. 


141, Steel Casement Windows. Folder 
102s with illustrations, details, dia- 
grams and sizes describes Hope’s 


Residence (Holford) Casements and 
Picture Windows, Hope’s Basement 
and Utility Windows, and Hope’s 
type “H” Standard Doors. Hope’s 
indows, Inc., Jamestown, N. Y. 


163. Perimeter Heating. Informative 
folder describes correct method of 
laying clay pipe for warm air heating 
ducts. Gives sizes and specifications 
of pipe required as well as plan for 
model system. To obtain, write: W.S 
Dickey Clay Mfg. Co., 922 Walnut 
Street, Kansas City 6, Missouri. 


201. Laminated Panels. Novoply, an 
unusually stable, mosaic-textured all 
wood panel of many uses, and Plank- 
weld, prefinished hardwood plywood 
panels edge-grooved for easy wall 
installation, are described in two 
folders issued by United States Ply- 
wood a 55 West 44th St., N. Y. 


203 Fiber Glass Insulation. A new 
booklet, “Fiberglas Insulations for 
Light Construction,” includes design 
and application data on Fiberglas 
roll blankets, batt blankets, pouring 
wool, perimeter insulation, and util- 
ity batts. It also gives information 
on condensation, ventilation, and 
other insulation design considera- 
tions. Owens-Corning Fiberglas 
Corp., Toledo 1, Ohio. 


239. Aluminum Tension Screens. A 
descriptive catalog sheet and an en- 
velope-size folder tell how new 
Burns screens offer the advantages 
of both aluminum and tension-ty 
design. Sketches show how easily 
the screens are installed, stored, and 
how they maintain tension through 
the years, Burns Manufacturing Co., 
Louisville, Ga. 


289. Folding Doors. A new presenta- 
tion booklet covers advantages of 
an advertising material for Veni- 
flex folding doors. Color chips show 
finishes available. A chart lists prices 
and shipping weight for various 
models and sizes. Consolidated Gen- 
eral Products, Inc., Dept. SBS, P. O. 
Box 7425, Houston 8, Tex. 


303. Wood Preserving Process. TaCo- 
Wood and the new process by which 
it is preserved is explained in a deal- 
er folder. Actual photographs of 
TaConized and non-preserved wood 
are shown for comparison. Longleaf 
Lumber Co., Inc., 1094 Huff Road 
N. W., Atlanta, Ga. 
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Dina: Fi 


the NEW ‘Titted-in”’ perture 


that SELLS HOUSES FAST! 


Yes, here's the biggest house- 
selling feature since the built- 
in oven. And it’s completely 
practicable, as well as attrac- 





tive. Every house- 


J wife will fall in 
love with DINA- 
PAK! 


It gives her room in her 
kitchen when she needs it 
folds compactly against the 
wall into a neat cabinet, . 
opens simply and easily to 





seat 4 people comfortably, 











BUILDERS buy DINA-PAK for two reasons. First, it sells 
houses for them. Second, it actually saves money on con- 





struction. breakfast areas can be made smaller and yet 
more attractive to the home buyer because of the colorful 
DINA-PAK unit. To fit this unit to the wall takes only a 


few minutes of the carpenter's time. 


DINA-PAK IS ANOTHER th. PRODUCT 


Already offering America’s most complete line of aluminum 























Write or wire now 





for specifications 
windows and doors, Anco now brings you one of the big-[ and prices on 











gest money-makers in the entire home market. There’s a] O!NA-PAK, the an- 
, , to the H 

place for DINA-PAK in every home... patios, children’s} *”*" "° ™* Tome 

bedrooms, work areas, etc., as well as kitchens avail- 









































Builder's sales-fea- 
ture problem 








able in several attractive colors. 
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LOUISIANA 


BENTON: Benton Longleaf Lum- 
ber, Inc., has opened a branch here, 
the parent firm being located in 
Shreveport. J. M, (Jimmie) Smith is 
manager and R, M, (Milt) Carter 
assistant manager at Benton, It han- 
dles a complete line of building ma- 
terials and sporting goods, 


SHREVEPORT: The Southern 
Building Supply Co. is remodeling 
its plant. The firm sold its entire 
stock at sale prices to facilitate mak- 
ing the changes. 

NEW ORLEANS: George Hussey, 
formerly with the Sherwin Williams 
Paint Co., has joined the Bernard 
Lumber Co. as manager of the paint 
department, He has been in the paint 
business over 16 years. 


SULPHUR: The Vincent Lumber 
Co,, which has been in operation 
here for the past nine years, recently 
held a grand opening of its modern 
new building at 201 Darbonne Street, 
Owners W. E. and E, W. Vincent, 
father and son, announced that the 
firm has added Westinghouse appli- 
ances to its stocks. 


CHARTERS OF INCORPORA- 
TION: Berry J. Burke, Inc., building 
materials, New Iberia; Berry Burke 
Concrete Products, Inc., New Iberia; 





Smokey says: 
BE SURE its 
DEAD OUT 


hae 








FP eaieten - aly you can 


PREVENT FOREST FIRES! 
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A. G. Olivier Lumber and Hardware 
Co., Inc., St. Martinville; Louisiana 
Wood Products Co,, Inc., Ringgold. 


TENNESSEE 


RED BANK-WHITE OAK: Burk 
S. (Tom) Millard, operator of the 
Economy Lumber Co., is mayor of 
this new town. 


CHARTERS OF INCORPORA- 
TION: Cliff Miller Lumber Sales Co., 
Jackson; G. T. Elliott Wholesale and 
Retail Lumber and Building Sup- 
plies, Nashville; Waynesboro Hard- 
ware and Builders Supply, Waynes- 
boro; North Red Bank Supply Co., 
Chattanooga, and the Daisy Lumber 
Co., Inc., Daisy. 


KANSAS 


MERRIAN: Work has been com- 
pleted on the 12,000-square-foot 
storage building of the Meyer Lum- 
ber Co. It replaced the one that 
burned in January, 1954. Four drive- 
ways through the interior make it 
possible to load trucks in bad 
weather. 


TOPEKA: The Whelan Lumber 
Co, has bought a site with two large 
warehouses to increase its storage 
space, The property was purchased 
from the Curtis Companies, Inc. 


ELKHART: Hoyden High has 
moved here from Enid, Okla., to 
manage the Star Lumber Co. High 
spent three years in Pratt, Kan., as 
manager of a lumber yard before 
going to Enid for a year... . The 
Elkhart Lumber Co, recently held a 
formal opening. The firm was formed 
when J J. Hajovsky, owner and man- 
ager, bought the Moore Lumber Co. 
It has a new building, and the exist- 
ing structures were remodeled. 


FLORIDA 


LAKE BUTLER: The Willis-Crews 
Lumber Co, has opened here. It is 
housed in a brick warehouse build- 
ing on Dekle Street. J. L. Willis Jr. 
and Mark H. Crews are owners. 
Willis has had eight years of experi- 
ence in the lumber business in Bain- 
bridge, Ga, and at Lake City, Fla. 
Crews formerly was with the Gran- 
ger Lumber Co. 


-dealerNEWS 


MISSOURI 


MAYSVILLE: Wade L. Goff, of the 
Clarksdale Lumber and Hardware 
Co., held “open house” recently for 
his new store, Fire destroyed the old 
building January 19. Goff also has 
added several new lines of merchan- 
dise that he was not carrying before 
the fire. 


SAVANNAH: D. R. Crane Sr., 
owner of the Crane Lumber Co., has 
bought the Kathleen Duncan Me- 
morial Hospital site on highway 71. 
Crane, who has operated a lumber 
yard here 10 years, said plans to 
move to his new site are indefinite. 


CHILLICOTHE: Ken Rinehart and 
the lumber company bearing his 
name won first prize in a recent 
American Kitchens sales campaign. 
The prize consisted of four tickets to 
the Kansas City Athletics-Chicago 
White Sox baseball at Kansas City 
and $25 for expenses, 


LOUISIANA: The Louisiana Lum- 
ber Co.’s “new homes, home repairs, 
and building loan department” now 
is run by Frank Maher, husband of 
Will-Ella Maher, one of the original 
founders of the company. He former- 
ly was divisional manager of the 
western half of the United States 
for Miller Metal Products, Inc., of 
Baltimore, with which firm he still 
serves as an advisor. 


TEXAS 


REFUGIO: The Refugio Lumber 
Co, recently held a formal opening 
of its office building and sales room. 
It was organized in 1929. Strauch 
Shaw is president; B. A. Johnson, 
vice-president, and Marvin Null, 
treasurer. 


DENTON: A newly organized firm 
~— the B and H Lumber Yard — 
opened here in July. It is owned and 
operated by D. L. Brittin and Jack 
Honaker. Brittin until recently was 
with a construction company. Hon- 
aker spent nine years as a mortgage 
and loan representative. 


HOUSTON: D. G. MeNair, vice- 
president and general manager of 
the retail division of the Temple 
Lumber Co., has announced two 
Houston promotions. Dwight M. 
Nichols Jr., former manager of the 
Kirby Drive yard, is now general 
sales manager for the retail division 
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Wouldn’t you rather sell 
what everyone wants? 


SUPER-Harbord is a name that draws customers. People 
boatbuilders and sign manufacturers fo: 
instance—respect this name. They know “SUPER™ plywoods a 
consistently super-quality panels that won’t Worry them with 
faulty faees, delamination 


who know plywood 


the usual plywood troubles—core gaps 
If you could sell what everyone wants, 

Unfortunately products like this aren't often available. ‘The 

alert dealers, $0 there’s no 


your worries would be 


Ove! 

“SUPER” line is available to 

reason to burden stocks with second-best materials. 
“SUPER” line dealers keep their customers 


SUPER Harbord 


Hoa/broullé 


ATLANTA LAmar 0215 


HARBOR PLYWOOD CORP ee w 


JACKSONVILLE + ELgin 4-8229 


27355 DENNIS STREET 





HARBOR PLYWOOD CORP 


TAMPA 8-1868 


HARBOR PLYWOOD CORP 802 NORTH ROME AVENUE 
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of the Temple chain. Theodore L., 
Huck, former salesman for the Polk 
Avenue yard, replaced Nichols as 
manager of the other branch. 


STEPHENVILLE: The Cook Broth- 
ers Lumber Co. has bought the 
Groesbeck addition, consisting of 41 
acres along the Dublin-Lingleville 
highway. It will be developed by the 
lumber firm for construction of new 
homes. 


NIXON: The Orts Lumber Co. has 
a new building. It recently held 
“open house” to show off its modern 
displays. 


SINTON: W. T. West and Percy 
Lee Johnson Jr. have bought the 
Grant Lumber Co. property. The 
lumber company moved its stock and 
equipment out, and Johnson said 
that no plans had been made for 
future operation of the yard. 


ODESSA: The Howard-McCarroll 
Lumber Co, of Midland has opened 
a branch yard in Odessa. J, D. Shan- 
non is manager, assisted by Dick 
Woolfe. 


BOERNE: Jack Ammann of Bo- 
erne and Mrs. John Kelley of Leon 
Springs have bought the Kendall 
County Brick and Lumber Co. from 
W. R. Reid. 


AMARILLO: Two pioneer lumber- 
men, U. N. Olver and John Wiggins 
of the Olver and Wiggins Lumber 
Co., have disposed of their lumber 
interests, Neither has any definite 
plans except to “continue living in 
Amarillo.” Olver had been in the 
lumber business here for 38 years. 
He and Ed Roberts organized the 
Roberts and Olver Lumber Co, 
Wiggins, who had been in the lum- 
ber business for 32 years, bought out 
the Roberts interest. The firm’s 
trademark was the Red Elephant. 


CHARTERS OF INCORPORA- 
TION: N. A, Burkham Lumber Co., 
Inc., San Antonio; Prassell Lumber 
Co., Ine., San Antonio. 


KENTUCKY 


LEXINGTON: The Faulkner Build- 
ers and Supply Co. has opened a 
second store at 2010 Harrodsburg 
Road. The parent firm is at 585 East 
Third Street. 


OKLAHOMA 


BRAMAN: Damon Foster is new 
manager of the Antrim Lumber Co. 
yard here, He has been a bookkeeper 
at the Antrim yard for the past three 
years, 


PERRY: Fire destroyed the 58 
year-old Long-Bell Lumber Co. plant 
recently, Damages were estimated at 
$200,000, according to Manager Tom 
R. Blades, 
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OO A BR Bide des 


ALABAMA 


BIRMINGHAM: The Wood Lum- 
ber Co, has built a Do-It-Yourself 
shopping center at 8th Avenue and 
13th Street North. President Allen 
K. Wood announced that his build- 
ing material “department store” 
would formally open September 22. 


NORTH CAROLINA 


CERTIFICATES OF INCORPO- 
RATION: Carolina Lumber Co., New 
Bern; Pat Brown Lumber Co., High 
Point, 


ARKANSAS 


WEST ACRES: The Highway 
Lumber and Supply Co. has opened 
here, under the management of Her- 
man Waters, Waters and Ike Van 
Meter are co-owners, 


PRAIRIE GROVE: The Jones 
Lumber and Supply Co. has bought 
the Dodson Lumber Co. from W. R. 
Dodson. Paul Jones, general man- 
ager, reports that the buildings have 
been remodeled and a “grand open- 
ing” scheduled for September 1. 
Jones formerly was manager of the 
Washington County Lumber Co., a 
position he resigned August 15. Dod- 
son, who has been in the lumber 
business since 1925, announced plans 
to retire. 





OBITUARIES 





FREDERICK THELLMAN, Co-own- 
er, Pioneer Lumber Co., and presi- 
dent, Quality Homes, Inc., Jackson- 
ville, Fla. 

EDWARD CLARK CROSSETT, 73, 
president, Crossett Timber Co., 
Wauna, Ore.; board chairman, Cros- 
sett Co., Crossett, Ark.; officer of 
Fordyce Lumber Co., Fordyce, Ark., 
and of Crossett Timber and Develop- 
ment Co. 


JOHN H. COLLIER, 70. Former 
president and chairman of the board, 
Crane Co., plumbing equipment 
manufacturers, Fairfield, Conn. 


RICHARD SAMUEL REYNOLDS, 
73. Founder and chairman of the 
board, Reynolds Metals Co., Louis- 
ville, Ky.; president and director, 
U. S. Foil Co.; chairman of the 
board, Eskimo Pie Corp., Reynolds 
Mining Corp., Reynolds Reduction 
Co., Reynolds Research Corp., Rich- 
mond Radiator Co., and Robertshaw- 
Fulton Controls Co.; president and 
director, Reynolds Alloys Co.; direc- 
tor, Reynolds Jamaica Mines, Ltd., 
Reynolds Surinam Mining Corp., and 
U. 8S. Sanitary Manufacturing Co. 


RICHARD M, DENMAN, 72. Former 
manager, Denman Lumber Co., Gil- 
mer, Tex. 


CLAUDE V. COTTER, 85. Manager, 


Davidson-Case Lumber Co., Okla- 
homa City, Okla. 














BCLWGSLEY 


“It says here a child can assemble this thing. Run out and borrow us a child, 
Dearie.” 
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. LION ROOFING ASPHALT For hot 
ipplication, Most economical cover- 
ing for roofs of large buildings, 


... LION ASPHALT ROOF COATING 
Liquid, ready to use. For new roofs 
or to preserve old ones, 


. LION ASPHALT PLASTIC CEMENT’ 
For repair of breaks, cracks and 
holes in all types of roofs, Also for 
sealing and waterproofing. 


.. LION ASBESTOS ASPHALT ROOF 
COATING Surface finish for new 
roofs. Also recommended for renew- 
ing old, dry roll roofing. 


. LION ASPHALT R. D. PRIMER For 
dampproofing concrete or masonry, 
Serves as primer for hot asphalt 


Dealers who concentrate on Lion roofing 
and waterproofing asphalts enjoy a good, 
steady, profitable business on a small 
investment. That’s because Lion asphalt 
products have earned wide consumer 
acceptance, and the complete line is im- 
mediately available from all leading 
building supply wholesalers. 












Lion asphalt roofing products are of the 
highest quality—-the result of more than 
25 years’ progressive research and con- 
tinually improved manufacturing tech- 
niques. They meet or exceed U. S. 
Government specifications. Unlike many 
roofing materials, Lion asphalts are 
carefully desalted to assure low water- 
absorption rate. They’re superior for 
steep or flat roofs and for dampproofing 
and waterproofing applications. 






ipplication, 


. LION COLD PROCESS LAP CEMENT 
Quick-setting, liquid asphalt, Elimi 
nates nails on lower edge of roofing. 


- LION COATING NO. 3° Has a 
high filler content. Especially effec- 
tive where a tough and abrasion- 









resistant surface is desired, 


. LION BLIND NAILING CEMENT 
lelly-like asphalt cement for apply- 
ing roll roofing and for cementing 

erings to table tops and kitchen 






Get full information about handling Lion 
roofing materials. Fill in and mail the 
coupon today. No obligation, of course. 







cabinets 


*Made under the process of Patent No, 2393774, 





c--------- 
| 
| LION Ol COMPANY 
| EL DORADO, ARKANSAS 
| Please send me complete information about your Asphalt Roofing 
| Products and the name of y r nearest wholesale distributor. 
| 
| NAME — 
Li i : 5 
ADDRESS — 
EL DORADO, ARKANSAS | ciry inhi 
i 
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The view from one end of the Zuber 


‘Oldest Wholesaler’ Expands 2 noe 


shows the warehouse, with office build- 





ing attached in lower right corner. Be- 
low, Partners Bill Zuber and Bruce 


“THE SOUTH’S oldest wholesaler and jobber Byrd, seated, are shown in the latter's 
of building materials” the Zuber Lumber office, at Formica desk. 
Company in Atlanta, Georgia recently 


doubled its warehouse space, loading space, 
and fleet of trucks which serve retail dealers 
throughout Georgia and adjacent areas. 

A large new office section finished on the 
outside with redwood cedar shingles and a 
creamy-yellow pine siding was added to the 
old office building. Typical product displays 
that greet visiting dealers on entering the 
office area are those two below of Malarkey 
plywoods and Formica plastic laminates. 

Such Zuber products as wall paneling, floor 
tile, windows, and doors, are used throughout 
the offices. Two bathrooms are finished in 
Marlite panels, Other products used bear such 
trade-names as MetaLane, Huttig, Simpson, 
Dixon Weather-Lok, Zuber Beauti-Vue, 
Chromedge, Hudee, Baylaun, M and M. 





ORMICR SUNRISE COLOR 

















You're Looking at 
Quality and Profit, 
Podnah ! 





Here's a line of aluminum windows 
with quality and appearance that will 
please architects and builders and 
home owners in your area. Here’s 
quality that’s evident in the smooth, 
silent operation of the balanced sash 
that moves easily, but stays put; and 
aluminum backed wool pile for 
weatherstripping (the only window 
with it in this price range) means a 
housetime of trouble-free window 
satisfaction. 

Alenco Aluminum windows are 
competitive in price; the quality of 
materials and workmanship is uncon- 
ditionally guaranteed. Immediate de- 
livery of the 24 stock sizes in either 
single or double hung styles, and 3 
stock widths of picture windows, is 
made from our large, modern Hous- 
ton factory. This enables you to main- 
tain a smaller inventory and still 
handle volume sales. Expanded pro- 
duction enables ALENCO to offer 
these windows to dealers and dis- 
tributors all over America who want 
a quality window that moves fast. 

Quality-at-a-glance that lasts and 
lasts is putting Alenco in great de- 
mand by architects, builders and 
home owners all over the South and 
Southwest. And the distinctive Alenco 
sticker on each window quickly iden- 
tifies this quality window on the job 
to help increase your sales. Call or 
write us today for further details and 
catalog 














ALE CO. 


ALGRITTON ENGINEERING CORPORATION 
2501 WROXTON RD. oe HOUSTON 5, TEXAS 
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STRICTLY 
wholesale 


MEMPHIS, TENN.: The Southern 
Sash and Door Jobbers Assn., with 
offices in Memphis, has announced 
that its annual winter meeting will 
be at the Greenbrier, White Sulphur 
Springs, W. Va., November 13-15. 


KINGSPORT, TENN.: The Greene 
Hardware and Supply Co. is now 
distributor in this area for Chambers 
built-in ranges, W. B. Greene heads 
the 15-year-old firm 


ATLANTA, GA.: The Yancey Co., 
Inc., has added products of the 
Whirlpool Corp. to the lines of prod 
ucts it distributes in the Georgia 
territory, It will also serve six coun 
ties in North Carolina and one in 
Alabama, The Yancey Co, has a 
branch in Savannah, Ga 


MERIDIAN, MISS.: H, C. (Pete) 
Poynter has joined the Sanders Lum- 
ber Co. He has been out of the lum 
ber business for the last two years, 
but he previously owned and op- 
erated the H. C. Poynter Lumber 
Co., Meridian wholesaling firm. 





BAYONNE, N. J.: The Nationai 
Vanity Co. has announced several 
new dealer-distributors in the South 
and Southwest for its Vanity Fair 
line of bathroom Vanitories with 
matching sliding mirror door medi 
cine cabinets. They include: St, Louis 
Shower Door Co.,St. Louis, Mo.; Sales 
Eastern, Inc., Richmond, Va.; Insul- 
Wool Insulating Co., Inc., Decatur, 
Ga.; Veterans Building Supply Co., 
St. Petersburg, Fla.; Oklahoma Elec- 
trical Supply Co., Oklahoma City, 
Okla., and Square Supply Co., Knox 
ville, Tenn. 


JACKSON, MISS.: Southern 
Wholesalers, Inc., has been appointed 
Revco Chest, Upright, and Dinette 
Freezer distributor for the central 
Mississippi district. A branch in 
Shreveport will serve northeastern 
Louisiana. 


HOUSTON, TEX.: The Straus- 
Frank Co. will serve as wholesale 
distributor for Worthington air-con 
ditioning and refrigeration products. 
One of the largest distributing organ- 
izations in Texas, the company was 
established in 1870 and has been en 
gaged in the field of air-conditioning 
for the last 23 years. 

NASHVILLE, TENN.: The Keith- 
Simmons Co., Inc., has been appoint 
ed distributor for the Whirlpool 
Corp., effective August 10, President 








A. L. Carr directs the 57-year-old 
distributing firm. 


WASHINGTON, D. C.: Washing- 
ton Wholesalers, Inc., now distributes 
American Kitchens in this area for 
the Avco Manufacturing Corp. Its 
territory includes the capital, north- 
ern part of Virginia, and west Mary 
land. 


GREENVILLE, N. C.: The Delta 
Heating Corp. has appointed the 
Carolina Sales Corp. as distributor 
in eastern North and South Carolina 
for its heating equipment. The Caro 
lina wholesaler maintains a branch 
in Columbia, S. C. 


KANSAS CITY, MO.: The Town- 
ley Metal and Hardware Co. has 
been granted the distributing fran- 
chise for Chambers built-in cooking 
equipment. The Kansas City territory 
includes the area immediately 
around that city and the Oklahoma 
City, Okla., district. 


DECATUR, GA.: J. C. Pracht, 
president of the Piedmont Pine 
Corp., distributors of West Coast 


lumber products and Southern pine, 
announces the opening of an office 
here to serve dealers in Georgia 
better. The sales representative is 
Richard Grinalds, formerly of Ma 
con, Ga., where he was in the whole 
sale lumber business with his father. 








SUPERIOR LUMBER 


*t Pan pend ft 
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SLIDING DOOR AND WARDROBE HARDWARE 


FEATURES like 
these make 
customers FAST! 


SALES have doubled in 
less than 24 months! Roll-formed, V-bottom 
metal track « Lifetime 


CONSUMER ADVERTIS- 
=e 1 Nylon Ball bearing 
3 pre-sells your cus- ; 
P y wheels « Full adjustment. 


tomer! 
Easy 11 minute installation 


COLORFUL POINT-OF- 
SALE DISPLAY reduces 
your selling time! . 

| DEALERS — DISTRIBUTORS 
EXCLUSIVE QUALITY LIDE-MASTER will be one of Suis mening 
FEATURES assure max- nes. WRITE for free folder today 
imum satisfaction! 


Arthur Cox & Sons, inc., 70 No. Sycamore, Pasadena, Calif, 
Tell me your profit story. Send folder. 
Manufactured by ene YOU OHM . f 
NAME 


ARTHUR COX & SONS, INC. ae 


PASADENA, CALIFORNIA 
ADDRESS 


crry 
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CENTRAL WOODWORK OPENS JACKSON BRANCH 


Over 250 retail lumber dealers 
from Tennessee, Kentucky, Missis- 
sippi, Alabama, Arkansas, and Mis- 
souri gathered in Jackson, Tenn., 
July 9 for the grand opening of 
the new warehouse at 220 Commerce 
Street, of Central Woodwork, Inc., 
Memphis distributing firm 

Factory representatives were on 
hand to demonstrate the sales fea- 
tures of their products. On hand to 
greet customers were F. O. Schaefer, 
president; M. P. Schaefer, executive 
vice-president; Clark E. McDonald, 
vice-president—sales, and Joe Horn, 
manager of the Jackson branch 

Territory salesmen on hand were 
Bob McKenzie, Bill Edwards, Noble 
Cutsinger, Fred Schaefer, Joe Kal- 
laher, and Evans Horn. 

Manager Joe Horn is completely 
familiar with every item in Central 
Woodwork’s extensive lines of sash, 
doors, and stock millwork. He has 
spent many years in lumber retail- 
ing and special millwork plants, 
having joined the Central Woodwork 
organization six years ago as a 
territory salesman 

Horn is married and has two sons 


He served in the Air Corps in World 


JOE HORN 


War II and is a member of the 
Bartlett, Tenn., Lions Club and Hoo- 
Hoo. 

Mayor George Smith, of Jackson, 
presided at the opening by sawing 
a board in two at the front door. 





HELPS SOLVE THE “ONE BATHROOM” PROBLEM 


SMALL FRY can brush their teeth 
before leaving for school while Pop's 
still shaving and still not get in 
his way in this bathroom. It includes 
not only a Formica Vanitory for 
adult use, but a lower, smaller one 
at the end that is just Junior’s size. 

In this particular installation, the 
darker charcoal gray in Skylark 
pattern is used on the large Vanitory. 
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A pastel harmonizing shade of the 
plastic laminate was used on the 
smaller unit. 

A wide variety of decorating 
schemes are possible for such “glam- 
orized” bathrooms, using one of 
the many colors, patterns and 
finishes in which plastic laminates 
are made 

Manufacturers of bowls also are 


offering a variety of colors, ranging 
in size from 14” by 16” on up. 

Additional plastic laminate can 
be used on shelves, walls, mirror 
frames, and other surfaces to tie in 
with the Vanitory. 


New Curtis Warehouse 


Curtis Companies, Inc., Clinton, 
Iowa, makers of Curtis woodwork, 
have announced the establishment 
of an Eastern sales division and 
warehouse at Scranton, Pa. It will 
be put into operation the first of 
October, to supplement shipments 
direct from Curtis factories. 

C. E. Peterson is manager of the 
new division. J. R. Stoaks is sales 
manager, and R. G. Limeke, former- 
ly of Topeka, Kan., will be office 
manager. 

The expansion is the result of the 
growing demand of such recently- 
added items as the New Londoner 
flush doors and the Curtis convert- 
ible window, which provides more 
than 1,000 different window com- 
binations. 


Window Makers Convene 


The Architectural Woodwork In- 
stitute, trade association of the spe- 
cial millwork industry, has sched- 
uled its third annual convention at 
the La Salle Hotel in Chicago, 
October 20-21. 

Highlighting the two-day session 
will be informal discussions from 
the floor, in which all industry mem- 
bers are invited to participate. They 
will cover such topics as costs, esti- 
mating, detailing and billing, pro- 
motional activities, and regional 
problems, 

All companies engaged in produc- 
tion or marketing of wood products 
are invited to send delegates. Res 
ervations can be made through 
AWI offices, at 332 South Michigan 
Avenue, Chicago 4, III. 


“Racketeer” Warning 


Jacksonville, Fla., dealers have 
prepared a clever folder, for use 
by other dealers, to hand out to 
customers to warn against fly-by- 
night operators. 

Entitled “So You’re Going to Make 
Home Improvements,” the pamphlet 
tells of some of the injustices and 
frauds that home-owners have been 
subjected to by trading with appli- 
eators that were unreliable. It sug- 
gests always contacting a retail 
lumber dealer to make sure that 
materials and workmanship are top 
quality. 
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KITTY KIMSUL represents the ‘do-it-yourself’ market 
—and helps you sell to it when you stock KIMSUI 
Insulation. 

Kitty will appear ‘in person” at “do-it-yourself” 


shows throughout the country. She'll be available 


to you on point-of-sale pieces (shown above) and on 
film for your local TV shows. In addition Kitty 
will appear in a new series of ads in the national 
consumer magazines your customers read 

KIMSUL és the ideal “do-it-yourself’’ insulation 
the easiest insulation of all to cut, measure and in 
stall. And remember, KIMSUL is compressed 
to % its normal size. Saves you storage space 

gives you far more profit per square foot 


Now you can offer your customers this denim cob- 
bler's apron—a regular $2.50 value—for only 89% 
They're being featured in KIMSUL’S national adver 
tising. And since only KIMSUL dealers will have 
them, this terrific bargain will bring more customers 
to your sales room. See your KIMSUL salesman for 
full details or write: Kimberly-Clark, Dept. $-95 
Neenah, Wisconsin 


KIMSUL jisisi ca 
INSULATION (73 


Kimberly-Clark Corporation + Neenah, Wisconsin 
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6 Reasons 
why Dur-0-wal is 
STRONGER, FASTER 
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Quality and Performance 
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throughout t tion hail | inches of wall @ High Ten- 
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formance, quolit economy 
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Butt-Weld @ Trussed Design 








the Backbone of Steel 
for EVERY masonry wall 


GET ALL THE FACTS TODAY the Dur-O-wa 
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ndependent tests 
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SYRACUSE I, N.Y. 
TOLEDO 5, OHIO 
BIRMINGHAM 7, ALA 
PHOENIX, ARIZ. 


CEDAR RAPIDS, IA 
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CURVED-TOP DOOR 


The Perfek-Kurve aluminum com- 
bination door offers individuality 
through its curved top. It is made by 
the Kaufman Corp., Dept, SBS, 17210 
Gable Street, Detroit 12, Mich. 

Made of tempered aluminum, it 
has a scuff-proof lower kick panel. 
There are no visible welds, rivets, 
bolts, or other assembly markings. 
It has solid, rigid, heavy die-cast 
corner irons and concealed stainless 
steel hinges 

A half-size grille and push bar are 
available, 

Write for P375. Use coupon page 64. 


CENTRAL AIR-CONDITIONER 


A 3%-horsepower Vornado central 
residential air-conditioning unit is 
designed to cool three-bedroom 
homes at a price about one-third 
less than such installations usually 
cost, it is announced by the O, A. 
Sutton Corp., Dept. SBS, Wichita, 
Kan, 

This is a follow-up to the 2-HP 
unit introduced in May. The new 
unit has a cooling capacity of 36,000 
BTU and is adjustable to 17,000 for 
economical operation. It is air-cooled. 

A three-position control is marked 


60 





“off,” “low cool,” and “high cool.” 
Thermostatic controls can be added 
for automatic operation, 

Vornadoduct, a fiberglass prefabri- 
cated insulated duct work, can be 
used for installations requiring it. 
It is assembled merely by folding 
the pre-scored sheets together and 
sealing the edge with tape. 

Write for P376. Use coupon page 64. 


“STAR DUST” PLASTIC 


A new pattern in decorative Micarta, 
plastic-laminate sheet produced by 
Westinghouse, is now available. It 
comes in six basic tones — red, 
yellow, blue, green, light gray, and 





charcoal — and is sprinkled with 
random “wedges of color.” 

More details from U. S. Plywood 
Corp., Dept. SBS, 55 W. 44th Street, 
New York 36, N. Y. 

Write for P448. Use coupon page 64. 


WOOD-GRAIN PLASTICS 


The Formica Co., Dept. SBS, 4614 
Spring Grove, Cincinnati 32, Ohio, 
pioneer of decorative laminated plas- 
tics, announces the addition of two 
new walnut patterns to the wood- 
grain line. 

These decorative sheets are printed 
by a new process — three-color, 
registered, gravure printing, which 
gives a realistic appearance. The 
grain varies enough so that even in 
large amounts, the Formica panels 
can hardly be distinguished from 
real wood. 

The panels come in two shades 
“Autumn,” a darker walnut, and 
“Tawny,” a lighter shade. 

Write for P377. Use coupon page 64. 










HURRICANE-PROOF CEMENT 


Bird Wind Seal Cement is a new 
product for applying Bird roofing to 
make sure it withstands the worst 
hurricanes. It is made by Bird and 
Son, Inc., Dept. SBS, East Walpole, 
Mass, 

This cement is packaged in a 
rugged cartridge that fits any stand- 
ard caulking gun. Each cartridge 
contains enough cement to secure 
the tabs of a square of shingles. Bird 
recommends placing a 1” spot of 
Wind Seal Cement under the center 
of each shingle tab about 2” from 
the edge. Press down the tab, and 
the roof is secure. 

Write for P378. Use coupon page 64. 


“ETCHED” PLYWOOD 


Surf Plank is an etched plywood 
suggestive in appearance of ocean 
washed driftwood, It is offered by 
the United States Plywood Corp., 
Dept. SBS, 55 West 44th Street, New 
York 36, N. Y. 

The grain of the wood stands out 
in relief from the background. The 
long edge of the planks are ship 
lapped so that no special vertical 
joint treatment is needed. It comes in 
widths of 6”, 8”, and 10”, and in 
lengths from 4’ to 10’. It is 5%” thick. 

Write for P379, Use coupon page 64. 


ALIGNS SHAKE COURSES 
The Shak-A-Matic is a simple-to- 


operate device that automatically 
aligns pre-stained sidewall shakes in 
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An entirely new door draft seal, made of anodized aluminum, in either natural or 
brass finish; and the seal is Vinyl Plastic, impervious to extreme temperatures. 


@ Exceptionally easy to install with screw driver. 
@ Fits standard 36” door, cut with hack saw for narrow doors. 


@ Four-way reversible. Easily installed on right or left hand door, on either side 
of door. 


@ Increases air conditioning efficiency —reduces costs. 


Shipments made in units of ten; each individually 
packed in “eye appeal’ carton. Ask your whole- 





soler... or if none in your crea, write us direct. 
Excellent construction, 


quality material, nicely 

| finished, fool proof op- FREE demonstrating mode!, with 

x four cartons (40 Draf-Seals) or 

eration, easy installa $2.00 net. This demonstrator is 

t tion . . . no wonder it 13” x 34” on bese, and 8” high; 

' sells fast! with 5 coler card on top. A pow- 

erful silent salesman on your 
' counter! Put it to work! 





VADCO PRODUCTS INC. 


13271 Mf. Elliott, Corner of Luce, Detroit 12, Mich. 
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their courses. It eliminates the story 
pole and allows the nailing of both 
courses simultaneously. It was de- 
veloped by the Olympic Stained 
Products Co., Dept. SBS, 1118 Leary 
Way, Seattle 7, Wash. 

Tests run to determine the time 
saved with the use of the Shak-A- 
Matic over the conventional method 
of applying shakes showed savings 
up to 32.5 per cent, or $4 per square. 

Write for P380, Use coupon page 64. 


CUTS LINOLEUM EASILY 





Armolift is a device that makes un- 
rolling and cutting 4-yard-wide rolls 
of felt-base floor covering an easy 
job for one man, It was introduced 
by the Armstrong Cork Co., Dept. 
SBS, Lancaster, Pa. 

Sold in pairs, the device consists 
of a metal spindle with a handle. 
Spindles are inserted in each end of 
a roll of goods and the handle pushed 
to the floor to raise the roll for un- 
rolling and cutting. 

Write for P381. Use coupon page 64. 


BATH FIXTURE CLAMP 





The Lesco Manufacturing Co., Dept. 
SBS, Box 772, Kansas City, Kan., 
announces a clamp that simplifies 
installation of recessed bathroom 
fixtures in finished walls, without 
necessity of cutting large holes to 
install the backing. 

The recessed clamp is made of 
heavy galvanized metal and snaps 
into place in a 5%” x 5%” opening 
in any wall of ordinary thickness. 
It works equally well in plaster, 
gypsum board, wood, or plastic. 

The clamp has pre-bored holes to 
fit nickel-plated screws. It may be 
used with such fixtures as grab 
hooks, soap dishes, toilet paper 
holders, and tumbler holders. 

Write for P382. Use coupon page 64, 
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ALUMINUM THRESHOLD 


The Southern Metal Products Corp., 
Dept. SBS, 921 Rayner, Memphis, 
Tenn., announces a new aluminum 
threshold with a removable vinyl 
plastic seal. 

This seal eliminates drafts, water, 
caulking under the door hook, and 
dirt traps. The threshold is engi- 
neered to provide a weatherproof 
seal to both door and floor. Screws 
are hidden, The entire assembly is 
packaged with screws, 

The threshold is 3%” wide and is 
priced at $1.35 per foot. 

Write for P383. Use coupon page 64. 


DECORATED TILES 


Hachmeister-Inc., Dept. SBS, P. O. 
Box 357, Pittsburgh 30, Pa, an- 
nounces a complete new line of 
Hako-Sert design tiles for asphalt tile 
and Vinylflex plastic floor tile. 

The 20 attractive multi-color de- 
signs in the 9”-square size have 
been designed for asphalt floors and 
six for the plastic floor tile. Among 
them are the complete alphabet and 
numeral sets and shuffleboard de- 
signs. 

Write for P384. Use coupon page 64. 


BALANCE-WEATHERSTRIP 


The Master Metal Strip Service, Inc., 
Dept. SBS, 1720 North Kilbourn 
Avenue, Chicago 39, Ill, have de- 
signed a new one-piece combination 
sash balance and weatherstrip unit. 
It is called Master-Matic. 

This single unit cuts window- 
manufacturing labor costs and has 
a lower initial cost than a conven- 
tional sash balance, plus jamb 
weatherstripping. 

This unit automatically compen- 
sates for sash shrinkage and expan- 
sion, making it ideal for air-condi- 
tioning requirements. Silent flocked 
springs are available. 

Write for P385, Use coupon page 64. 


ADJUSTABLE IRONWORK 


Adjusto-Ease introduces an innova- 
tion in decorative ironwork — it’s 
a line of iron railing and columns 
that adjusts to almost any size, Ad- 
justo-Ease is made by Standard 








Equipment, Inc., Dept. SBS, Bel Air, 
Md. 

Since it adjusts so easily, this line 
eliminates the problem of stocking 
an extensive amount. The railing 
comes in 4’ and 6’ sections. Columns 
come in 8 heights which may be 
reduced to as little as 6’8”. Adjust- 
ments are made with simple house- 
hold tools by home handymen. 

Write for P386. Use coupon page 64. 


WINDOW OPERATOR 


A roto-operator designed to fit both 
wood and metal casement windows 
is announced by the Standard Thom- 
son Corp., Dept. SBS, P. O. Box 376, 
Dayton 1, Ohio. 

The secret of this Thomson safety- 
lock universal roto-operator is a de- 
vice known as the “Magic Bracket.” 
It has the safety-lock used on all 
Thomson operators, which prevents 
prowlers from entering by forcing 
the casement open from the outside. 

Write for P387. Use coupon page 64. 








GAS FROM GASOLINE 


A safe, practical method of generat- 
ing gas from gasoline is now avail- 
able for home and industrial use, 
according to Pressweld, Inc., Dept. 
SBS, Alliance, Ohio. 

Using ordinary white gasoline, the 
firm’s Prest-O-Gas generator pro- 
duces a clean, hot-burning, non-toxic 
vapor suitable for all purposes for 
which natural, manufactured, or 
bottled gas can be used. It uses every 
drop of fuel and leaves no deposits. 

It will produce enough vapor from 
five gallons of gasoline to operate 
a four-burner gas cooking stove and 
oven and a hot-water heater for 
about two weeks, under normal 
home use, The generator can be used 
wherever electricity is available and 
operates only when gas is being used. 

Write for P388. Use coupon page 64. 


HOME AIR-CONDITIONER 


A complete line of lower-cost water- 
less home air-conditioners for low 
and medium-priced homes has been 
introduced by the Bryant Division 


SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1955 











SEPTEMBER, 1955... Tell our advertisers you saw it in SUUTMERN BUILDING SUPPLIES 


Now’s the time to 


get set for MOE Light’s 
big fall promotion... 





M-4061—$ 9 .95* 





M-1057—$14.75* 


“Prices slightly higher Denver and West. 


RIGHT TIME FOR SURE... because when this big, 
impressive Moe Light Promotion on Inspiration- 
Lighting breaks (and first issues will hit news- 
stands in October) there'll be thousands of 
families right in your community looking for 
the Home Lighting Centers that display Moe 
Lights. 


IT’S SMART SALES STRATEGY...be ready with 
Moe Light displays bright and orderly, plenty of 
stock. Tell store personnel about the big Moe 
Light Fall advertising push...suggest they get 
thoroughly familiar with the Moe Light Catalog. 







MCS 


BIG, FULL-PAGI 
OLOR ADVERTISIN 


tiful, Better Homes and G 


"“SHOW-HOUS 
DOUBLE PAGE 
in the PO 


OLOK SPR 


Post—Oct. 8...Living, House Beautiful, Sunset—October 
Better Homes & Gardens and Living—November 


reaching 37,276,416 readers 
coast-to-coast 


PROMOTIONS LIKE THIS... backed-up with saleable mer- 
chandise, priced to move...are just part of the big Moe 
Light plans for you! Remember—this big Moe Light Fall 
to you. Watch for the national ads, 


e displays and windows. Talk Moe 


Promotion belong 
use them in your st 
Lights to every « tomer. MAKE THIS PROMOTION 
MEAN PROFIT: ) YOU! 


Originators of Inspiration-Lighting 





Division of THOMAS INDUSTRIES INC. 
General Offices South Third St., Louisville, Kentucky 


In Canada: 140 e Queensway, Toronto 14, Ontario 
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of the Carrier Corp., Dept. SBS, 
Syracuse, N. Y. 

These central-system summer air- 
conditioners are made in 1'4-, 2-, and 
3-horsepower air-cooled models. 
Each unit makes use of a “package” 
located inside the house, which is 
not much larger than a standard 
room air-conditioner. 

These Bryant units easily install 
in otherwise wasted space, such as 
the ceiling of a closet or utility room. 
They can be placed in an attic or 
crawl space, 

Write for P389. Use coupon below. 


STORM- 
SCREEN DOOR 


The F. E. Schu- 
macher Co., Dept. 
SBS, Hartville, 
Ohio, has intro- 
duced an all-alu- 
minum combina- 
tion door. 

Made of %" ex- 
truded sections 
with maximum 
wall dimensions, 
the door also has 
a heavy aluminum kick plate with 
leather-grain texture. Glass and 
screen inserts are quickly _inter- 
changed, 

An extruded bottom expander ad- 
justs to the door sill to prevent rat- 
tle and to provide a draft-free 
closure, 

Write for P390. Use coupon below. 





FOLD-UP TABLES, BENCHES 


The Dina-Pak is a table and two 
benches which are recessed in the 
wall when not in use. They are made 
by the Anco Window Corp., Dept. 
SBS, 2434 S. Harwood, Dallas, Tex. 


Please send more details of new products for which numbers are circled below. 


P375 P376 P377 P378 
P388 P389 P390 P39) 
P40! P402 P403 P404 
P414 P415 P416 P417 
P427 P428 P429 P430 
P440 P44] P442 P443 
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The Dina-Pak unit is an ideal ad- 
dition for kitchens that are too small 
for permanent installation of a 
breakfast nook, The unit also has 
many other suitable locations — in 
children’s rooms, patios, work areas, 
and game rooms, 

Built of steel with baked-on 
enamel, the table and benches are 
topped with heat-resisting plastic. 
They are installed by the home- 
owner in a short time with ordinary 
household tools. 

Write for P391. Use coupon below. 


BUILT-IN LAVATORY 


This porcelain-enameled cast-iron 
lavatory for building into cabinets 





and counters has been announced by 
the Humphryes Manufacturing Co., 
Dept. SBS, Mansfield, Ohio. 

Made in white and five pastel 
colors, it is 20”x18”. It is equipped 
with two recessed soap dishes. A 
stainless steel rim is used in mount- 
ing. 

The unit is known as model 3500 
for the 8” spread fitting and as model 
3505 for 4” centerset fitting. 

Write for P392. Use coupon below. 


MODULAR COOKING UNITS 


Modular-type gas cooking units have 
been developed especially for build- 
ers, for maximum quality and econ- 
omy, by Dixie Products, Inc., Dept. 
SBS, Cleveland, Tenn. 





The counter top cooking unit con 
sists of one giant and one standard 
burner with aluminum burner caps 
and universal orifices. Continuous- 
type grates permit sliding pots and 
pans from one burner to another 
without lifting. Grates are finished 
in porcelain enamel or stainless steel. 

The oven is fully insulated with a 
thick blanket of fiberglass. It features 
rounded oven corners, non-tilt racks, 
separate drop-front broiler on roller 
bearings, and two-piece adjustable 
broiler pan. The units are made in 

(Continued on page 67) 
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806 Peachtree St., N. E. 
Atlanta 5, Ga. 








SOUTHERN BUILDING SUPPLIES 


I 
(Print Plainly) 
Company_ 
Address 


City & State 


Title 





aa 





SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1955 





SEPTEMBER, 1955 .. . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 63 





. J 
Shingles ~~ Z % 
—- _ a 


s 
L 





| Lhe 
Public Building Shingle! 


TRIPLE COVERAGE — THICKNESS OF STANDARD SLATE 


On rooting jobs for public buildings that of architects sj hed — quality by gq lsk your distributor today for further 
demand economy along with superior for top performance and beaut fails or write to BIRD Son, in 
quality construction and beauty, you have i "Wiicheass of ceundaed sie Dept. SB East Walpole, Alas 

your answer in BIRD’s famous Architect aa ~ ail , 

Shingl: the asphalt shingle with the * 15° width 


‘ o 
% 5 headlap 


} 


*% 300-lb. Work r weight 


thickness of standard slate 





This is the shingle with bigger (3 times 
a ° ] ] mr te 
as big!) granules which give a more in- * Three layers of protection 
tense color quality and a much deeper * 50% longer life 
texture than is possible with the ordinary * Deeply textured Rainbow Colo 
1 ' 
small-granule shingle , ; ' 
Mali-¢ inule linge * FHA Accepted for roof slope 
‘| his ts the shingle that a nationwide yanel 3" in 12” or more 
Z I 


QUALITY PRODUCTS SINCE 1795 * EAST WALPOLE, MASS., NEW YORK, N.Y., CHICAGO, ILL., SHREVEPORT, LA., CHARLESTON, S.C. 
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New $2,500,000 plant 
takes in raw materials 

at one end, turns them into 
roofings, sidings, insulating 
materials, stores them in giant 
warehouse as shown at right. 





AN ACRE OF WAREHOUSE 


and here's 


what's in it for eee 
Shingles Sidings Buliding Papers 
ARCHITECT INSULATING SHAKE ? ASPHALT FELT 
MASTER-BILT INSULATING MANOR-STONE © TARRED FELT 
TWIN LOCK ASBESTOS SIDING 3 PERFORATED FELT 
COPPER CLIP ROLL BRIC SIDING A ASBESTOS FELT 
—Soe : NEPONSET BLACK VAPOR BARRIER 
Rootings Cements > WATERPROOFED BUILDING PAPER 
18-in. PROSLATE ASPHALTS © ASPHALT SLATER'S FELT 
MINERAL SURFACE ASPHALT PLASTICS ~ RED SHEATHING 


NEPONSET COLD CEMENT > DEADENING FELT 
FLASHING CEMENT SILVERCOTE REFLECTIVE 
QUICK-SET CEMENT - INSULATIONS 


45-Ilb. WATERDYKE ROOFING 
55-Ib. OLD RELIABLE ROOFING 
65-Ib. PAROID ROOFING 


Rh S: 


Gee 





We are ready to fill mail, phone or wire orders immediately 


and can provide next-day delivery service in most Cases. 


BIRD & SON, inc. 
P. O. 4336, Stark Industrial Park 
Charleston Heights, S. C. 
Phone Charleston 4-7451 











three finishes — stainless steel, white 
porcelain enamel, and copper-tan 
porcelain enamel. 

Write for P393. Use coupon page 64. 





ALL-ANGLE DRILL 


An all-angle drill has been placed 
on the market by the P and C Hand 
Forged Tool Co., Dept. SBS, P. O. 
Box 5926, Portland 22, Ore. 

It was designed to solve difficult 
drilling problems, made to drill holes 
where other drills can’t get. An out- 
standing feature is that the chuck 
and handle are adjustable to various 
angles, making it possible for the 
drill to assume practically any posi- 
tion and angle. 

The 0” to %” capacity chuck 
swings in a 270-degree arc and has a 
spring lock that enables the user to 
change angles with the flip of the 
thumb. The handle turns in a 180- 
degree arc at right angles to the 
chuck movement. Storage space in 
the handle is provided for a large 
assortment of regular and high-speed 
drills. 

Write for P394. Use coupon page 64. 


KNOB LATCH 


The Ideal No. 1981 knob latch pro- 
vides an easy way to install latches 
for storm and screen doors up to 
1%” thick. This latch is made by 
Ideal Brass Works, Inc., Dept. SBS, 
250 East 5th Street, St. Paul 1, Minn. 

To convert to a knob lock, a hole 
%” wide is drilled just above the 
knob and the Ideal No. 7155 key- 
locking unit inserted. The locking 
unit can be installed any time after 
the latch has been installed. 

Write for P395. Use coupon page 64. 
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combustible, vermin-proof, rot- 
roof, and will not dust or crumble. 
Write for P396, Use coupon page 64, 


ACOUSTICAL BAFFLE 


A low-cost, lightweight acoustical 
baffle has been introduced by th 
Libbey-Owens-Ford Glass Fiber 
Co., Dept. SBS, 608 Madison Avenue, 
Toledo 3, Ohio. 

Called “Microlite,” the baffle ha 
a wedge shape that reduces reflected \n automatic clothes dryer that also 
noise up to 60 per cent. It is ideal vill sprinkle dry clothes for ironing 
for auditoriums, gymnasiums, office announced by the Major Appli- 


DRYER ALSO SPRINKLES 


areas in factories, bowling alleys. It ince Division of General Electric, 
is installed easily by maintenance Dept. SBS, Appliance Park, Louis 
men without interrupting produc lle 1, Ky. 

tion. This Model WA-620M_ dryer 


Made of glass fibers, the baffle i natches G-E washers in height, ex 
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921 RAYNER . MEMPHIS, TENNESSEE 
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JAMB No. 450 
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* NEVER BEFORE A STRIP 


$0 EASY TO INSTALL 
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ALUMINUM SCREENS 









All Aluminum Frame Construction 
Complete With Ring Letch 

18 x 14 Mesh Aluminum Wire Cloth 
| Stocked In Modular Sizes 

Packed 12 Screens (| Size) To Box 

| Specials Made On Order - 


HALF LENGTH—Channel Type 
| FULL LENGTH—Hinge Type 
W rite 
SOUTHERN 
921 Rayner St 


SOUTHERN 
RUGGED “‘E”’ LINE 
OF THRESHOLDS 





Today For 1955 ¢ ‘atalog 


METAL PRODUCTS CORP. 
Memphis, Tenn. 
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terior styling, and durable baked 
white enamel finish. Its “timer dial” 
starts operation and controls the 
length of drying cycle. The “condi 


tioner dial” can be set to regulate 


temperatures and for sprinkling dry 
clothes. 
Write for P397, Use coupon page 64. 


WEATHERSTRIP KIT 


A complete kit containing 17 feet of 
high-quality spring bronze weather- 
stripping, nails, and installation in- 
structions is offered by the Master 


Phone Charieston 4-7491 


Metal Strip Service, Inc., Dept. SBS, 
1720 North Kilbourn Avenue, Chica- 
go 39, IIL. 

The kit contains Master No-Draft 
sash balance and weatherstrip. The 
plastic re-usable containers are pack- 
aged 12 to each counter display box. 
Each container holds equipment for 
one door, 

Write for P398. Use coupon page 64. 


FOUNDATION VENTS 


The Max Air aluminum foundation 
vents provide maximum free-air 
space for residential foundations and 





CONSTANT SUPERVISION 
MAKES 








A DEPENDABLE 
SOURCE OF 


WELL MANUFACTURED, (4 
SEASONED AND GRADED, 


LUMBER AND 
LUMBER PRODUCTS 





One of the best informed men in the lumber industry 


supervises production quality for TW&J. Strict 
adherence to grade and moisture content is assured 
by rigid inspection and certified graders. 


TARTER, WEBSTER & JOHNSON 
ARE MANUFACTURERS AND DISTRIBUTORS OF 
Sugar and Ponderosa Pine Shop and Selects 

©” Sugar and Ponderosa Pine Boards 
Douglas and White Fir Shop and Selects 
Douglas and White Fir Dimension and Boards 


©” Incense Cedar Boards 


& Redwood Siding and Finish 
&° Ponderosa Pine and Fir Mouldings 
& Pine Sash and Panel Doors 


BALANCED SERVICE 


Balanced Service includes the procurement and 
distribution of all West Coast lumber products. 
Buying offices in producing areas give the trade 
a complete one-call service. 
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have a full %” fin on all four sides 
to speed wall construction. Max Air 
vents are made by the Alabama 
Wire Co., Inc., Dept. SBS, P. O 
Box 562, Florence, Ala. 

This fin permits a better bond to 
brick and block walls and makes a 
solid wall with vents sealed in as an 
integral part. Available with screens. 

Write for P399. Use coupon page 64. 


CERAMIC TILE CEMENT 


Miracle’s new “flo-eze” ceramic tile 
cement exceeds the requirements of 
the U. S. Department of Commerce 
commercial standard on “Water Re- 
sistant Organic Adhesives for In- 
stallation of Clay Tile.” This is the 
newest product of the Miracle Ad- 
hesives Corp., Dept. SBS, 214 East 
53rd Street, New York 22, N. Y. 

Best known fer its introduction of 
the “thin-set” method of setting of 
ceramic tile, the Miracle firm asserts 
that its new product is easier to 
trowel, provides greater coverage, 
and is more waterproof than similar 
products. 

Write for P400, Use coupon page 64. 


ROOM COOLER 


A new kind of room air-conditioner, 
which needs neither window nor 
wall for installation is announced 
by the Carrier Corp., Dept. SBS, 
Syracuse, N. Y. 

Called the Carrier Roomette, the 
unit sits on the floor. It measures 
27” high, 15” wide, and 28” deep. 
The flat top is marproof so that it 
can serve as an end table. 

Controls and grilles for movement 
of cooled air are located on the front 
panel. Air for refrigerant condensing 
is drawn through the bottom instead 
of through the back of the unit. 

Write for P401. Use coupon page 64. 
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SHELF SUPPORTS. A new display 
carton of M-D adjustable shelf sup- 
ports is offered to dealers. A com 
plete assortment of two dozen indi- 
vidual packages of shelf supports is 
contained in the carton, which pic 
tures the practical uses for the pros- 
pective buyer. Write the Macklan- 
burg-Duncan Co., Dept. SBS, Box 
1179, Oklahoma City 1, Okla. 

Or use coupon page 64. Circle P402. 


SLIDING-DOOR GUIDE. The new 
Sterling non-breakable steel and 
nylon floor guide for by-passing 
doors is made in three sizes—No., 902 
for %” doors; No, 906 for 1%” doors, 
and No. 908 for 1%” doors. By using 
this guide, the builder saves himself 
the job of grooving the bottom of the 
doors. Write the Sterling Hardware 
Manufacturing Co., Dept. SBS, 2345 
West Nelson Street, Chicago 18, Ill 

Or use coupon page 64. Circle P403, 


PALLET ROLLER. An improved 
Penco pallet roller, with modernized 
design features, assures’ correct 
alignment of the frame under all 
load conditions. The dolly-type is 
made with a capacity of from 2,000 
to 4,000 pounds, The swivel-type is 
designed for loads to go in any direc 
tion and is made in a 4,000-pound 
capacity only, Write the Penco En- 
gineering Co., Dept. SBS, 25 Cali- 
fornia Street, San Francisco 11, Calif. 

Or use coupon page 64, Circle P404., 


NEW KITCHEN COLORS. Tracy 
Kitchens has added three decorator 
colors yellow, pink, and turquoise 

to its line of white enamel wall 
and sink cabinets. Write Tracy 
Kitchens, Dept. SBS, 3125 Preble 
Avenue, Pittsburgh, Pa. 

Or use coupon page 64. Circle P405. 


CIRCUIT BREAKERS. A new con 
cept in low-voltage circuit breaker 
design, which provides short circuit 
current protection up to 100,000 rms 
amperes, is introduced with the Cor- 
don unit. It combines a current 
limiting device with a _ standard 
molded-case circuit breaker. Write 
the I-T-E Circuit Breaker Co., Small 
Circuit Breaker Division, Dept. SBS, 
19th and Hamilton Streets, Philadel 
phia 30, Pa. 

Or use coupon page 64. Cirele P406. 


SCREW SHIELD. A screw shield 
has been designed to obtain fool 
proof fastening in drywalls or plaster 
walls of such articles as towel bars, 
dispensers, medicine cabinets, mir- 
rors, pictures. A standard \4” screw 
driver forms an opening. The screw 
shield is inserted, followed by any 
size screw, held by a self-adapting 
expansion shield. Write the E. G 


unches 


Building Fasteners Corp., Dept. SBS 
101 Park Avenue, New York 17 
my. o 

Or use coupon page 64, Circle P407, 


PRESSURE - TREATED LUMBER. 
Uses in light and heavy constructior 
of lumber  pressure-treated wit! 
Wolman salts are detailed in a non 
technical illustrated booklet A 
breakdown is presented of the wid 
ly varied fields which take advan 
tage of this type of wood treatment 
Wolman Preservatives, Koppers Co 
Inc., Dept. SBS, 1301 Koppers Build 
ing, Pittsburgh 19, Pa 

Or use coupon page 64, Cirele P408. 


PLYWOOD CATALOG. The latest 
edition of the Weldwood catalog fea 
tures 105 products in a wide rang: 
of sizes and thicknesses. Profusel) 
illustrated, it serves as a usefu 
handbook for people in the buildin, 
and building supply field. U. S. Ply 
wood Corp., Dept. SBS, 55 West 44th 
Street, New York 36, N. Y. 

Or use coupon page 64, Circle P409. 


FLOORING APPLICATION, “Pleas: 
Don't” is a leaflet that explains rule 
to follow in eliminating moisture 
and expansion from kiln-dried hard 
wood flooring. Maple Flooring Manu 
facturers Assn., Dept. SBS, 35 East 
Wacker Drive, Chicago 1, Il. 

Or use coupon page 64, Circle P410. 


ASBESTOS-CEMENT PIPE, “Tran 
ite Building Sewer Pipe” is a bro 
chure containing latest informatio: 
on this product for connecting hous« 
drains with street sewers or septic 
tanks. It describes the Ring-Tit 
coupling that simplifies installation 
Johns-Manville, Dept. SBS, 22 East 
40th Street, New York 16, N. Y 

Or use coupon page 64, Cirele P411. 


STRADDLE DUMP. The Clar! 
Equipment Co., Dept. SBS, Bento 
Harbor, Mich offers a_ brochure 
with construction details of its ne 


straddle dump carrier, which per 
mits picking up bulk materials and 
dumping at another location in 
one-man operation Performanc: 
characteristics and engineering spe: 
ifications are included 

Or use coupon page 64, Circle P412. 


INSULATED PIPE. The Smit! 
Gates pipe insulation kit, packaged 
in a clear plastic bag, consists of 25 
of 3” Fiberglass and two roll: 
waterproof tape, each 20’ in lengt! 
and 1%” wide. Retailing for $1, the 
kit will insulate 15’ of %” pips 
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New items dealers may find 


profitable to sell — or use 


0 of %” pipe or tubing against 
freezing or dripping. Write the 
smith Gates Corp., Dept. SBS, 
‘lainville, Conn 

Or use coupon page 64, Circle P4153, 


ACCESS PANELS. U. S. Gypsum’s 
panels provide easy 
ct to plumbing, heating, wiring, 
r-conditioning, and similar service 
oints. There are no exposed hinges 


teel access 


Concealed fasteners simplify open 


ng or removal. Made in three sizes 
ind packed two to the carton, U. S 
Gypsum Co,, Dept. SBS, 300 W 
\dams Street, Chicago 6, Il 

Or use coupon page 64. Cirele P414, 


MASON’S LEVEL SET. The Peer 
mason’s level set includes both 
1 48" level and an 18” companion 
mahogany model, Both have Kolor 
Vised bubble, which incorporates a 
iark-cirele outline for easier reading 
his set is designated No, 220-15. 
Peerless Level and Tool Co,, Dept 
SBS, Sterling, I 
Or use coupon page 64. Circle P415, 


VENTILATOR FILTER, Trade-Wind 
ectric ceiling ventilators, models 
01 and 1501, are now available 
th a combination grille and filter 
it to screen out grease and dust 

The cleanable metal filter fits into 

the 1” grille. A kit is available to 

onvert existing models to include 
the filter. Trade-Wind Motorfans, 
Dept. SBS, 7755 Paramount 

Boulevard, Riviera, Calif 

Or use coupon page 64, Circle P416. 


PLASTIC LAMINATES. Consoweld 
lecorative plastic laminate panels 
are made in a new large size - 
long by 51” wide. They are de 
ned to cover large wall areas with 
ewer panels. Write the Consoweld 
Corp., Dept. SBS, Wisconsin Rapids, 


‘ 


Or use coupon page 64, Cirele P417, 


PAINT REMOVER. Jet-It-Off is a 
ea paste remover for quickly re 
oving paints, varnishes, and even 
iked-on enamels, By staying wet 
er, it allows the solvents to pene 

te and soften material to be re 


oved, Write John W. Masury and 





DO YOU WANT more in- 
formation on any of these 
new products? Just mail 
the coupon on page 64 
after circling the product 
number shown with item. 
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Son, Inc., Dept. SBS, 1700 Bayard 
Street, Baltimore 30, Md. 
Or use coupon page 64, Circle P418. 


GARDEN “TOTER.” The Bixler 
“Toter” is made of strong burlap, 
lock-stitched with heavy cord to 
withstand rough usage. Square in 
shape, it is spread out on the ground 
and then pulled away to simplify 
the task of disposing of raked leaves, 
weeds, grass cuttings, shrub trim- 
mings. Write the Bixler Co., Dept. 
SBS, 1505 West State Street, Fre- 
mont, Ohio, 

Or use coupon page 64, Circle P419, 


CARDED HARDWARE. The Visi- 
Pak line of carded hardware comes 


in a transparent plastic “bubble.” 
Cards are slotted for easy hanging 
on racks or wallboards. Among the 
35 items included are light narrow 
hinges, light strap hinges, light tee 
hinges, hinge hasps, corner braces, 
and mending plates. Write the Griffin 
Manufacturing Co,, Dept. SBS, Erie, 
Pa, 

Or use coupon page 64, Circle P420. 
RUBBERIZED ASPHALTS. A com- 
plete line of rubberized asphalts has 
been developed for roof coatings, 
waterproofing, corrosion prevention, 
highway surfacing, and joint sealing. 
They combine the resiliency of rub- 
ber with the weather-resistant quali- 
ties of asphalt. Write the Berry As- 










The Visader method of glazing and louvering flush 
doors (installation ef prefabricated light of louver 
insert into specified hole cut in door) has opened 

@ new field of beauty for American homes 


Every taste for design, whether conventional, 
contemporary, er vitra-modern, can be fully om 
satisfied, All of this is now possible since Ir 
Visader developed, pioneered, end pro | 
duced the first prefabricated inserts for 


flush doors, Insist on Visador ond ma tt 
get the finest in craftsmanship, economy, te) | 
(cy 


JOBBERS — Write Sales Representative 
or our office tor prices on Visedor lights 
louvers, and installation equipment 
alse for complete information on the 
Visader method 

DEALERS —Contact your jobbers for 
doors glazed with Visador lights, 

or your cou on Visader designs for 

your own installation, Write Soles 
Representative or our office for list 

of jobbers in your trade aree 


(| 


end individuality 
| 
| 






One customer wrote, We find thet our Visador Lights 
are 60 essential to our sale of flush doors that we 
would like to have on extra router to avoid any delay 


>> 2>)>)>)> >>>) >>>) D> D> 22>)? dD? 
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VISADOR METHOD OFFERS THESE ADVANTAGES 


* Yeu con order all blank doors — 
livery from doer factory 

* Less inventory investment 

Make up the door the same day the customer orders 

* Make any one of 500 different unit instaliations, 
in 5 minutes or lens 

* Ne blocking needed for hollow core doors 

* Quick delivery on Beech, Gum, Maple, or Mahogony 
lights or louvers 

* Louvers furnished in any size 


thus quicker de 


. 












Complete Viseder Router Kit 
including Templets evalloble 
ot low cost, Makes insolle 
tien quick end easy! 


»>>>>>> 9993939993999) 


Ce 


door sales! 


Missour! Konsar 


SALES 
REPRESENTATIVES 
Nebraske Merth te Conoda, 
fast te Atlantic 
mr. 4. 0. Kent 
Home OMe 


Virginio West Virginio D ¢ 
Maryland Athens, Ohio 

Mr Willham & Hewlett 
108 Con Lone 

Ashiond, Virginia 
Tennessee Kentucky 

Mr, Joho P. tarnes 
2961, Union Street 
Nashville, Tenn 


Merth Careline South Caroling: 


Georgia Neride 
Mr, 1. 1, Hewk 
13th Street 

Sea Istond, Georgia 


Alobome Mississipp! 
Mr t. 6. Meyercora 
* ©. Ben 822 
Mebiie Mabame 


levitione 

Mr 4. W. Bowls 

S355 W, Chartes Ave 
Mew Orieens lovisiena 


Mr 1M Fern 

220) Grond Avenue 
Hansos City, Missourl 
Arkansas Obiahome Teros 
Panhandle 

Mr. Lyle F tehwieder 
3703 Fairtox 

Daties, Texas 


Texas, North and Central, 
South te Austin, West to 
Big Spring 

Mr Otte Nochios 

702 Melrose Bidg 
Houston, Texas 


Texas, fan Antonio South 
Mr Phittip A. Yochem 
P.O. Box 4141, Station A 
fen Antonio, texas 


Fenos, Odessa Lubbock West 
Mew Mexico 

Mr, WP. Dunne 

5926 Byer Sireet 

Dolios, texos 


Colorade, North te Conode, 


South te Old Mexico, West to 
Pacific (excluding New Mexico) 


Benj. Levinson & Co 
1905 Third Ave 
Seattle, Washington 


Sold throvgh building moterial jobbers ond door manviacturers only 


The_NASADOR G- oaisssrexns 





phalt Co., Dept. SBS, Magnolia, Ark. 
Or use coupon page 64, Circle P421. 


GATE LATCH LOCK, The Arrow- 
smith ornamental gate latch lock as- 
sembly features positive slide-bolt 
action that effectively locks a gate or 
door from the inside or provides for 
padlock where desired. The orna- 
mental pull is 10%” long. Write the 
Arrowsmith Tool and Die Corp., 
Dept. SBS, 9700 Bellanca Avenue, 
Los Angeles 45, Calif. 

Or use coupon page 64, Circle P422. 


6-TON LIFT TRUCK. The Hyster 
line of lift trucks now contains a 
12,000-pound-capacity model, This 
gives the line a range of capacities 
from 1,000 pounds to 18,000 pounds. 
Standard lift of the new model is 
176”. Hyster Co., Dept. SBS, 2902 
N. E. Clackamas Street, Portland 8, 
Ore. 

Or use coupon page 64, Circle P423, 


4-C.F, MORTAR MIXER. A 4-cubic- 
foot plaster and mortar mixer has 
been added to the Chain Belt line, 
which also includes 2- and 8-cubic- 
foot models. It is light in weight and 
has a husky air-cooled engine. Con- 
struction Machinery Division, Chain 
Belt Co., Dept. SBS, Milwaukee 1, 
Wis. 

Or use coupon page 64. Circle P424, 


ANCHOR NAIL KIT. The Gemco 
anchor nail kit makes an easy job 
of applying wallboard or wood 
panels to masonry — even easy 
enough for the Do-It-Yourself mar- 
ket. The kit includes 100 Gemco 
anchor nails and one quart of Tuff- 
Bond general purpose adhesive. 
Goodloe E. Moore, Inc., Dept. SBS, 
Danville, Il. 

Or use coupon page 64, Circle P425. 


INSULATING GLASS. A technical 
manual is offered on Thermopane 
insulating glass. It has been revised 
to include data on glazing air-con 
ditioned buildings and compares the 
effectiveness of single, double, and 
triple glazing in retarding winter 
heat loss and summer heat gain. 
Libbey-Owens-Ford Glass Co., Dent. 
SBS, 608 Madison Avenue, Toledo 
3, Ohio. 


Or use coupon page 64. Circle P426. 


ELECTRIC HAND TOOLS. New 
catalog sheets describe the Tote- 
Saw, a portable band saw for cut- 
ting wood or metal; Jig Saw Jr., for 
youngsters; electric knife and scis- 
sors sharpener; belt sander; several 
portable sprayers; electric tool kit 
for embossing and engraving, and 
Vibro-Graver for industrial marking 
and engraving. Burgess Vibrocraft- 
ers, Inc., Dept. SBS, Grayslake, Il. 


Or use coupon page 64. Cirele P427. 


CURVED COUNTER TOP. Curvatop 
is a counter top which curves at the 
back into a backsplash, for use in 
kitchens and bathrooms. Sides are 
covered with the same plastic lami- 
nate as the top, so that metal mold- 


70 SEPTEMBER, 1955 . . . Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 








SOUTHERN BUILDING SUPPLIES for SEPTEMBER, 1955 


ing is not necessary. Curvatop is 8’ 
long, 25%” wide, and made in 10 
patterns and colors, Write the Con- 
soweld Corp., Dept. SBS, Wisconsin 
Rapids, Wis. 

Or use coupon page 64. Circle P428. 


EASY DISC SANDING. A handy de- 
vice for the Do-It-Yourself enthusi- 
asts is the Speed Sandisc Set. Its 8” 
rubber-covered aluminum disc has 
tiny cups that hold the paper drum 
tight by vacuum action. Sandpaper 
discs are quickly cut from economi- 
cal standard sheets and applied with- 
out glue. Write the Speed Corp., 
Dept. SBS, 4734 North Albina, Port- 
land, Ore. 

Or use coupon page 64, Circle P429. 


CORRUGATED CLOSURE STRIPS. 
Pliable plastic closure strips in 
colors are used with plastic corru- 
gated sheet material to form tight 
closures on flat surfaces. They are 
made in standard 24%"x%”" corruga- 
tions and are soft enough to form a 
water-tight, air-tight seal. They are 
fastened by nails, bolts, or screws. 
Write the Hanszen Plastics Co., Dept. 
SBS, 835 South Good Latimer Ex- 
pressway, Dallas, Tex. 

Or use coupon page 64, Circle P430. 


PIPE WRENCH. The Stilsomatic 
“Red Snapper” pipe wrench has four 
new features: tubular steel construc- 
tion; automatic adjusting, rocking- 
fulcrum action; spring-loaded hook 
jaw, and light weight. It is forged 
from high-carbon steel, tempered for 
maximum strength and lightness. 
Write the Stilsomatic Sales Corp., 
Dept. SBS, 1100 20th Street, N. W., 
Washington 6, D. C. 

Or use coupon page 64, Circle P431, 


GARBAGE DISPOSER. Chem-Can is 
a garbage disposer that never re- 
quires emptying. Placed out of doors, 
it liquifies all kinds of household 
garbage through automatic bacterial 
action, started by sprinkling initial 
garbage deposits with Chem-San, a 
special chemical furnished with the 
unit. Write the Vapor Chemical Co., 
Dept. SBS, Rives Junction, Mich. 
Or use coupon page 64. Circle P432. 


LEVELS UNEVEN FLOORS. F.C. P. 
Liquid Bond provides a quick, easy 
way to level concrete surfaces, 
ceramic tile, wood floors, and plaster 
walls without chipping, grooving, or 
artificial keys. New concrete or 
plaster bonds to these surfaces after 
they are brushed and F. C, P. ap- 
plied. It has strong resistance to 
acids and alkalies. Write Tamms In- 
dustries, Dept. SBS, 228 North La- 
Salle Street, Chicago 1, Ill. 

Or use coupon page 64. Circle P433. 


OVERHEAD DOOR. An addition to 
the Frantz line of overhead garage 
doors is model No. 10, a rigid one- 
piece 8’x7’ door. It features wide 
horizontal panels to harmonize with 
low lines of ranch-type homes. Write 
the Frantz Manufacturing Co., Dept. 
SBS, Sterling, Il. 

Or use coupon page 64. Circle P434, 


CLEAR WATER REPELLENT. Clea: 
P. A. R. is a penetrating water re 
pellent for protection of both ex 
terior and interior wood, It leaves a 
natural, non-glossy appearance, pro 
tecting the natural beauty of wood 
It also lubricates drawer slides and 
sticking windows. Write the Protec 
tion Products Manufacturing Co., 
Dept. SBS, Kalamazoo, Mich. 

Or use coupon page 64, Circle P435. 


STAR ESCUTCHEON. The Rega! 
Radiant is a solid brass lock with a 
star escutcheon. This tie bolt key-in 
knob set has a 5” backset and cast 
escutcheon 7%” wide by 10” high 
The available lock has pin or dis« 
tumbler cylinder, and deadlocking 
or spring latch. Write the Lock Di 
vision, Dexter Industries, Inc., Dept 
SBS, 1609 Madison Avenue, Grand 
Rapids 2, Mich. 

Or use coupon page 64. Circle P436. 


ALUMINUM CASEMENT. A factory 
weather-stripped fin-frame alumi 
num casement window is offered to 
homebuilders for installation with 
only a hammer. The casement and 
integral exterior trim are furnished 
in a complete package. Rigid con 
struction eliminates sagging ventila 
tors and cocked frames. Write the 
J. S. Thorn Co., Dept. SBS, 8501 
Hegerman Street, Philadelphia 36 
Pa. 


Or use coupon page 64, Circle P437. 


ROOF INSULATION. Fesco Board 
roof insulation provides a fireproof 
decking. These easy-to-handle pan- 
els are 1” thick, 24” wide, 48” wide 
and weigh about half the weight 
of most other insulation boards 
Write F. E. Schundler and Co., Inc 
Dept. SBS, 504 Railroad Street 
Joliet, TH. 

Or use coupon page 64, Cirele P438. 


PIPE JOINT SEALER. Korosea! 
moulding compounds now permit 
completely root-proof, watertight 
clay sewer pipe lines. The com 
pounds are supplied in liquid pla 
tic form to manufacturers who proc- 
ess the material into tough but 
flexible sealing rings. Write B. F 
Goodrich, Dept. SBS, Akron, Ohio 

Or use coupon page 64, Circle P439, 


OXIDE GREEN PAINT. Rustrem 
non-fading oxide green paint i 
reputed to resist severe moisture 
and corrosive problems. It contain 
a chromium oxide pigment unaffect 
ed by sunlight, so that it will not 
bleach out or fade. Write Speco, In« 
Dept. SBS, 7308 Associate Avenue 
Cleveland 9, Ohio. 

Or use coupon page 64, Circle P440. 


TILTING LEVEL. The Berger du 
plex tilting level retails for $49.50 
This low-cost optical builders’ level 
has a 95-degree tilting action for 
vertical alignment, a feature usually 
found only in higher-priced level 
It is made of cast aluminum alloy, 
with a 10-power telescope. Write 
C. L. Berger and Sons, Inc., 37 Wil 
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ams Street, Boston 19, Mass. 
Or use coupon page 64, Circle P441. 


REDWOOD-COLOR PAINT. New 
Raw-Hide redwood color paint No. 
) makes any wood or metal surface 
resemble richly-colored, oiled red- 
wood. It also offers long-lasting 
weatherproof protection in one coat. 
Write Linseed Oil Products Corp., 
Dept. SBS, 1107 South Fremont 
Avenue, Alhambra, Calif. 

Or use coupon page 64. Circle P442. 


5/16" STAPLE, The Arrow T-50 line 
of stapling products now includes a 
1/16” leg length staple size. It was 
introduced to aid application of 
insulation, ceiling tile, siding, roof- 
ing, upholstering, flooring. Staples 
are wedge-pointed and made of .050- 
gauge wire, Write the Arrow Fas- 
tener Co., Inc., Dept. SBS, 1 Junius 
Street, Brooklyn 12, N. Y. 

Or use coupon page 64. Circle P4438, 


LAVATORY LEGS. The Reed 
Cromex line of lavatory legs and 
towel bars includes the Lok-Flange 
model with “jeweled” escutcheon 
and vertical adjustment up to 3”; 
Uni-Fit, which fits all leading cast- 
iron enamel lavatories; Universal, a 
combination model said to fit all 
lavatories. Towel bar brackets are 
engineered for “press-fit” installa- 
tion without screws. Reed-Cromex 
Corp., Dept. SBS, 492 South Green 
Road, Cleveland 21, Ohio, 

Or use coupon page 64. Circle P444, 


HOLLOW METAL DOORS. Stee!l- 
craft hollow metal doors are built 
to stand up under the service con- 
ditions of institutional and industrial 
buildings, where sound-retarding 
and fire-resistant qualities are im- 
portant. They are factory-fitted in 
frames, completely mortised and 
machined for easy attachment of all 
necessary hardware. Write the 
Steelcraft Manufacturing Co., Dept. 
SBS, 9017 Blue Ash Road, Ross- 
moyne, Ohio. 

Or use coupon page 64, Cirele P445. 


GARAGE DOOR OPERATOR, The 
Lift-A-Dor automatic garage opera- 
tor line now includes a key lock 
switch model and hydraulic hose 
and radio control types. The key 
model, which retails for $69.95, is 
activated by insertion of a key into 
a switch mounted on a post by the 
driveway or wall of the house. 
Alliance Manufacturing Co., Dept. 
SBS, Alliance, Ohio. 

Or use coupon page 64, Circle P4416, 


IMPROVED CAULKING GUN, The 
Stop-Flo Drop-In Calker is an im- 
proved caulking gun that eliminates 
the problem of oozing compound 
after the trigger is relaxed, By bend- 
ng the flexible nozzle on the car- 
tridge and slipping it behind a hook, 
the flow of caulk is checked, Write 
the Gibson-Homans Co., Dept. SBS, 
2366 Woodhill Road, Cleveland 6, 
Ohio 

Or use coupon page 64. Circle P447, 
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Long-Bell Expands 
Plywood Production 


J. D. Leland, Long-Bell Lumber 
Co. president, has announced that 
company directors recently approv- 
ed construction of a new plywood 
plant at Vaughn, Ore. 

This additional plant will be the 
company’s fourth plywood plant. It 
continues the company’s policy of 
integrating operations to afford 
maximum utilization of its timber 
resources, Leland said. 

Construction of the plant will 


start immediately and production 
is expected to begin by March 1, 
1956. It will have a production ca- 
pacity of 50,000,000 square feet of 
plywood annually. 


Plastic Tile Guarantee 


In a move to provide a basis for 
up-grading the plastic wall tile in- 
dustry and to provide a means for 
selling quality products, the Dow 
Chemical Co. is instituting a guaran- 
tee program for wall tile made of 
Styron. 





Recommend Marlite 


... for do-it-yourself customers! 





ee 


MARLITE PLANK & BLOCK PATENT APPLIED FOR 


Make the most of Marlite—the profitable paneling for every interior 


You make more profit because Marlite Plank and Block require less han- 
dling and selling time, This plastic-finished paneling is pre-packaged in 


handy “carry-out” cartons . 


. . pre-sold through extensive national adver- 


tising. Marlite Plank and Block reduce delivery costs—increase profitable 


across-the-counter sales. 


Your customers benefit from Marlite Plank and Block, too. The exclu- 
sive tongue and groove joint makes installation easy, Soilproof baked 
finish resists smudges and stains; wipes clean with a damp cloth. And 
Marlite’s “Companion Colors” styled by Raymond Loewy Associates, plus 
exciting wood and marble patterns, make it suitable for any room in the 
home. Marsh Wall Products, Inc., Dept. 597, Dover, Ohio. 











Marlite plastic-finished wall paneling 


MADE WITH GENUINE MASONITE® TEMPERED DUOLUX® 





Designed to assure consumer sat- 
isfaction with the product, mastic, 
and installation, the program in- 
cludes an emblem for certified 
dealers and a form for the dealer 
to guarantee a quality job all the 
way through. 

Dow has presented the program 
to other wall tile manufacturers, 
who rapidly are adopting the same 
practice. 


Wood Kitchen Cabinet 
Institute Organized 


A new trade association in the 
wood industry — the National In- 
stitute of Wood Kitchen Cabinets — 
was formally organized at a recent 
meeting in Chicago. Representatives 
of 18 companies attended 

First president of the institute is 
Richard Chapman, Mutschler Broth- 
ers Co., Nappanee, Ind. Hugh Gregg, 
Gregg and Son, Inc., Farmingham, 
Mass., is first vice-president; Ivan 
H, Ramsey, Curtis Companies, Inc., 
Clinton, Ia., second vice-president; 
E. C. Hawkinson, Brammer Manu- 
facturing Co., Davenport, Ia., secre- 
tary, and E. H. Courtenay, Mengel 
Co., Louisville, Ky., treasurer. 

The constitution established the 
institute as a non-profit organization, 
having as its object the promotion 
of closer cooperation among various 
segments of the industry 


Advertising Winners 


Building material manufacturers 
won top honors in the third annual 
awards contest for “advertising in 
the public interest,” sponsored by 
the Saturday Review 

Edward R. Murrow’s “See It Now,” 
co-sponsored by the Aluminum Co 
of America, for the second year was 
top winner. The Weyerhaeuser Tim- 
ber Co., Aluminum Ltd. of Canada, 
and General Electric also were top 
winners 


Georgia-Pacific Expands 


The Georgia-Pacific Plywood Co 
has announced the purchase of 
Feather River Pine Mills, Inc., of 
Feather Falls, Calif., for about $7% 
million. 

The transaction included 35,000 
acres of timber, mostly pine, bring- 
ing Georgia-Pacific’s timber hold- 
ings to around 4,000,000,000 feet. It 
also included the Feather River 
Railroad, a common carrier, accord- 
ing to President O. R. Cheatham, 
of Augusta, Ga. 
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CHARLES R. COX 


“I urge every executive...” 


“I know of no better method for each citizen to pro 
tect the American way of life than by building his own 
ecouomic security and by helping his Government to 
keep financially sound, Both these results can be a 

complished through the Payroll Savings Plan. I urge 
every executive in the nation to give this Plan his active 
and vigorous support.” 


CHARLES R, COX, President, Kennecott Copper Corporation 


With the active cooperation of Mr, Cox, Kennecott 


The United States Government does not pay for this advertising. T) 
thanks, for their patriotic donation, the Advertising Cou 


SOUTHERN BUILDING SUPPLIES 
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Portrait by Fabian Bachrach 


to-person canvass which put a 


conducted a pe 
cation in the hands of every one 


Payroll Saving 

of Kennecott 

of Kennecott di 
in Kennecott’s | 


00 employees. The men and women 
rest. Country-wide participation 


Plan rose from 24% to 52%. 


w, U.S. Treasury Department is 


Your State D 
tall a Payroll Savings Plan, on 


ready to he Ip 


show you how t ld partic ipation in an existing Plan 


to-person canvass Write today 


ivision, U. §, Treasury Department, 


through a sim} 
to Savings Bor 


Washington D, C, 


| reasury Departmen) 
ui and 
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Adam Huber \;acing camera) and workmen of Krutschnitt practical and can add to the enjoyment of indoor-outdoor 
Construction, Inc., builders of the much-publicized “House living in ali parts of the country, all climates. Over 260 
that Home Built.” The California architects, Jones and square feet of window area are featured in this functional, 
Emmons, designed this three-bedroom, two-bath home to one-story home on Cleveland, Ohio's West Side. 


ft Another Fenestra steel window is set in place by foreman, show that “California-style,” large-window-area homes are 





yo 


Here Arlene Francis, star of NBC's morning “Home” 
television show, demonstrates the advantages of 
Fenestra Windows to millions of housewives. It's 
powerful pre-selling that cuts down your selling time— 
helps create the kind of satisfied customers that build 
your reputation and business. Display banners and 
cards, newspaper ad mats, photos are all available 
to you, free of charge, to help you capitalize on the 
consumer acceptance this television advertising 
creates, All available through your local Fenestra 


Representative. 
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Fenestra Steel Windows featured in 
NBC “House that Home Built” 


House on Cleveland, Ohio’s West Side will also feature Fenestra Sliding Closet Doors 


and Fenestra’s Strand Garage Door 


When builder Peter Krutschnitt chose the 
products for Cleveland’s “House that Home 
Built,” he naturally wanted “‘name”’ products to 
make the most of the big promotion this house 
will enjoy. And he wanted quality. 

His window choice of Fenestra* proves the 
point. Well advertised, well known— visitors will 
recognize such wonderful laborsaving features 
as finger-tip operation . . . air-deflector venti- 
lators for better ventilation . . . safe, easy clean- 
ing of both sides of the window, from inside the 
room... easily attached screens and storms. . . 
the window beauty added inside and outside the 
house .. . the extra daylight let in by slender 
steel frames that have strength without bulk, 
hold larger glass lights. 

These are features you can use as powerful 


Fenestra 








sales arguments. You'll also like the fact that 
you can sell Fenestra windows ready-trimmed, 
and as a complete package of window, hardware, 
storms and screens. And you can offer a choice 
of two different 
painted and Bonderized finish that’s ideal if 
color is to be used, and the deluxe Hot-Dip 
Galvanized and finish that will 
never need painting for protection (but which may 
be painted for decoration if desired). 

For full details on the Fenestra story, contact 
your local Fenestra representative, who is listed 
in the yellow pages of your phone directory. 


finishes—the standard prime- 


Bonderized 


Or write, wire or call America’s oldest and 
largest steel window manufacturer, Detroit Steel 
Products Co., Dept. SBS-9, 3421 Griffin Street, 


Detroit 11, Michigan *K 


RESIDENTIAL WINDOWS 


Windows - Hardware + Casings « Screens « Storm Sash 


GALVANIZED-BONDERIZED*STEEL — THE STRONGEST MATERIAL, CORROSION-PROOFED FOR LIFE! 





re 
‘, 


Aten ecient ton tlt nce it ta ts entra ett acai. 


Enthusiastic, promotion-minded Art Karnis, co-owner with 
Peter Krutschnitt, and superintendent on this job, planned a 
gala opening of Cleveland's “House that Home Built” during 
National Home Week. Only 30, he’s a seasoned builder- 
businessman — owns the successful “Babyland” store on Cleve- 
land's growing West Side. The house itself contains 3000 


square feet of living space, all on one floor—is located on a 
big corner lot 148’ x 150’, at West 130th and Bagley Road, 
This first deluxe model will sell for approximately $33,500, 
and Karnis hopes to sell a number of similar homes at 
$28,500, plus lot. All these homes will also feature Fenestra 
Windows and Doors, as well as Strand Garage Doors. 
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2.-manufacturers NEWS 


FORT WORTH, TEX.: Louv-R- 
Pak, Inc., has moved its Fort Worth 
office and factory to a newer and 
larger building at 3629 East First 
Street. 

DALLAS, TEX.: G. V. Frederick- 
son, manager of the Southern district 
of the Weyerhaeuser Sales Co., with 
headquarters in Dallas, has announ- 
ced two personnel changes in his dis- 
trict. Frank F, Fitzgerald has been 


transferred from Shreveport, La., to 
a territory at Fargo, N. D. Succeed- 
ing him as district manager in Lou- 
isiana is Enos Moreland, A change 
in the Tulsa office also was announ- 
ced, with Richard Putnam replacing 
G. G. Eitel, who is now in Wichita, 
Kan. 

PHILADELPHIA, PA.: Hachmeis- 
ter-Inc. has closed its Baltimore, Md., 
warehouse and opened a new one at 





| 
Another good reason why it pays to be a | Dickey Dealer 










N 


W.S. DICKEY 


CLAY MFG. CO. 





Dickey Pipe for house 
connections... 


has grown 
longer 


That's right .. . Dickey house connection pipe 

.. in 4- and 6-inch diameters . 
longer. This longer length means big savings to 
your customers and bigger profits to you. With 
this longer length, there is less time spent han- 
dling pipe ... there are fewer joints to make... 


if it's made of clay it’s good... 


—— 



















. . has grown 


and that means savings in materials and labor. 
You can sell these savings to your customers 

. when you sell Dickey vitrified clay sewer 
pipe. Remember .. . a record number of homes 
is expected to be built this year. They require 
pipe for house connections. Get your share of 
this huge market by selling Dickey Pipe... 
the permanent house connection. 


— 
Dickey Sanitary 
Salt-Glazed Clay Pipe 


ALWAYS IN DEMAND 





if it's made by Dickey it’s better 
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812 Delaware Avenue in Philadel- 
phia. All former Baltimore shipments 
now are made from this larger ware- 
house 


HOUSTON, TEX.: Robert E. Simp- 
son has been appointed sales man- 
ager of the Southwest region for the 
L.O.F. Glass Fibers Company. For- 
merly he served with Glass Fibers, 
Inc., as Atlanta regional sales man- 
ager. Robert N. Heyman was made 
Dallas district manager for L.O.F. 
Glass Fibers. He also had been with 
Glass Fibers, Inc., before it merged 
with the L.O.F. firm. 


CLEVELAND, OHIO: Clarence A. 
Donley, former sales manager of the 
Donley Brothers Co., recently cele- 
brated his 60th wedding anniversary. 
He married Bessie Andrews about 
the time the firm was getting started. 
He has been succeeded as sales man- 
ager by his son, Howard, but he is 
still active in the organization 


WEST MONROE, LA.: The Olin 
Mathieson Chemical Corp., New 
York, has more than doubled its 
timber resources by acquiring the 
Brown Paper Mill Co., of West Mon 
roe. Included in the sale was 465,000 
acres of pine and hardwood 


NEW YORK, N. Y.: The Perlite In- 
stitute has moved its office to larger 
quarters at 45 West 45th Street, New 
York 36 

LOS ANGELES, CALIF.: The 
Ajax Hardware Manufacturing Corp. 
has completed an expansion pro- 
gram, It increased manufacturing fa- 
cilities by about 10,000 square feet 
of floor space. 

CINCINNATI, OHIO: A plant ex- 
pansion program has been started at 





WILLIAM FREEGARD has been 
named superintendent of the new Bird 
and Son roofing plant at Charleston, 
S. C. He joins the firm with long 
experience in the asphalt roofing in- 


dustry. 
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SEPTEMBER, 1720... 


the Formica Co.'s Evendale plant 
This is the fourth extension since the 
plant was completed in 1950. It is 
intended to help stabilize production 
and employment because, during 
slack times, production man-hours 
can be spent towards building up the 
warehouse inventory 


WAUSAU, WIS The Marmet 
Corp. has doubled the floor space in 
its manufacturing plant. The addition 
will house the shipping and receiv- 
ing rooms. The firm makes aluminum 
windows, doors, and specialty items. 


LOS ANGELES, CALIF The 
Lynch Asbestos Co., producer of 
Lascolite fiberglass panels, has near- 
ly doubled production with the com- 
pletion of a new plant addition 
Officials say the expansion permits 
more rigid product control and more 
efficient shipping procedures 


TAMPA, FLA.: Jack R. Spencer 
has been appointed to head the new 
Southeastern fir plywood sales office 
of the Evans Products Co, His terri 
tory includes Florida, Georgia, Ala 
bama, Mississippi, Louisiana, and the 


Carolina 


LANCASTER, PA.: Edmund Clax 
ton has been named president of the 
Building Research Institute, Wash 
ington, D. C., technical society for the 
building industry. He is director of 
research for the Armstrong Cork Co. 


DAYTON, OHIO The Lowe 
Brothers Co., paint and varnish man 
ufacturer, has announced the ap 
pointment of Donald B. Estey as 
manager of Direct Distribution Di 
visions. This is a new sales post in 
the general sales department 


HOUSTON, TEX.: The Carrier 


Corp. of Syracuse, N. Y., nation’s 
largest manufacturer of air-condi- 
tioning equipment, announces the 
formation of the Carrier-Houston 
Corp., with headquarters in Houston 
The new organization was establish 
ed to keep up with the rapidly ex 
panding market in this area 


TIFTON, GA.: F. B, Rockwood has 
opened the New River Lumber Co. 
here on the site formerly used by 
the Hall-Colquitt Lumber Co. It will 
serve as a concentration yard for 
yellow pine 


WASHINGTON, D. C.: William A 
Weidemeyer, structural! engineer, has 
joined the engineering and research 
staff of the Timber Engineering Co., 
research affiliate of the National 
Lumber Manufacturers Assn. A grad 
uate of George Washington Univer 
sity, Weidemeyer received the an- 
nual award of the American Society 
of Civil Engineers for his paper on 
“Prestressed Concrete.” 


DALLAS, TEX.: The Vikon Tile 
Corp. has opened a new warehouse 
in Dallas to better serve customers 
of its wall and ceiling tile, made of 
steel with baked-on enamel surface 
Jack Shaw will be in constant at 





en our QOgverrisers you Saw if In OVUTFIERN BDUILVING OUFFLIES 


Any ONE of the many ideas in this 
Merchandising Sales Aid could mean 


PLENTY OF NEW 
BUSINESS for 





WRITE OR PHONE ABC FOR YOUR FREE COPY TODAY! 


Business is good, and getting better for aggressive busi- 
nessmen who use the “hard sell’ advertising and mer- 
chandising ideas in ‘Promote and Prosper."’ They're sell- 
ing the way people want to buy .. . with no down pay- 
ment and as long as 3 years to pay. They're bringing new 
business in with advertising and sales promotion ideas. 
Their salesmen understand how to make Big Ticket ‘‘pack- 
age”’ sales that mean extra profits. You can increase your 
business, too, with these tested ideas. Write or phone your 
nearest ABC office for a free copy of Promote and Prosper.”’ 









ALLIED 
Mee «(BUILDING CREDITS 


Property Improvement 
and Modernization 
e 


Sales Financing 





Your best sales tool—the ABC Time Sales Program. Ask us today. 


OFFICES: ALBUQUERQUE, BALTIMORE, BIRMINGHAM. BOSTON, BUFFALO, CHARLOTTE, CHICAGO, 
CINCINNATI, CLEVELAND, COLUMBUS, DALLAS, DAVENPORT, DENVER, DES MOINES, DETROIT, 
HOUSTON, INDIANAPOLIS, KANSAS CITY, LOS ANGELES, MILWAUKEE, MINNEAPOLIS, NEW ORLEANS, 
OKLAHOMA CITY, OMAHA, PHILADELPHIA, PHOENIX, PITTSBURGH, PORTLAND, ST. LOUIS, SALT 
LAKE CITY, SAN FRANCISCO, SEATTLE, SOUTH BEND, TAMPA, TOLEDO. 


General Office: Box 3426 Terminal Annex, Los Angeles 54 
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FOLDING 


Easy to Operate 
Balanced Spring Action 
Sturdy Space Saver 
Easily Installed 
Disappears into ceiling! 


A fully assembled, complete packaged unit 
Meets all F.H.A. requirements, Nationally 
advertised! Product liability insured. Sold 
through jobbers only 


GOOD DESIGN 
QUALITY MATERIALS 
SKILLED WORKMANSHIP 


Wire, ‘phone or write for special truck or carioed 
prices, and complete specifications. 


MARION T. DAVIS & CO. 
Sales Representatives 
281 North Ave., N.E. 
Atlanta 5, Ga. 


ives ted in open territories 





THE MARWIN COMPANY 


Manufacturers 


P.O. Box 567 Cayce, South Carolina 





tendance at the warehouse, and Art 
Long will cover the Southwest terri- 
tory for Vikon. 


NEW YORK, N. Y.: Deane B. 
Moore has joined the executive sales 
staff of the R. D. Werner Co., Inc., 
makers of Ardee sink frames, alu- 
minum ladders, Chromtrim metal 
mouldings, and similar products. 
Formerly he was with the Crane Co. 
and A. Marchand, Inc., in executive 
positions, 


ROCKMART, GA.: Henry L 
Restarick has been named superin 
tendent of the Rockmart plant of the 
Marquette Cement Manufacturing 
Co, Formerly he was on special as- 
signment at the Superior, Ohio, 
plant, now run by J. M. Dowdy, who 
returned after special work at the 
Oglesby, Ill, plant. 


EAST GREENWICH, R. L: Bos- 
titch, Inc., pioneer makers of stapling 
equipment, announced plans for a 
new factory and headquarters here. 
Architectural engineers say this will 
be the largest one-story plant in New 
England. It is scheduled for comple 
tion late in 1956. 


PITTSBURGH, PA.: Robert B 
Humphrey has been named regional 
manager of the newly created East- 
Central region of the Rockwell Man- 
ufacturing Co.’s Delta Power Tool 
division. Maryland and West Vir- 
ginia are among the states included 
in this region, 

NEW HAVEN, CONN.: Sargent 
and Co, has announced the appoint- 
ment of W. S. Lewis as liaison officer 
between Sargent and its licensees in 
foreign countries. He has been serv- 
ing as vice-president and secretary 
of this hardware firm. 


CHICAGO, ILL.: George Sleight, 
sales manager of Trade-Wind Motor- 
fans, Inc., Riviera, Calif., announces 
the opening of a Chicago warehouse 
to speed up delivery of small room 
ventilators, hoods, and accessories to 
midwest and eastern points. It will 
ship to all points east of the Missis- 
sippi. 

FORDYCE, ARK.: John Stucker 
has been named president and gen- 
eral manager of the Fordyce Wood 
Products Co, The firm was organized 
15 years ago to manufacture mould- 
ings and hardwood dimensions. 
Stucker was general manager of 
King Industries, Inc., until it closed 
down recently, 


NORTH WILKESBORO, N. C.: 
V. M. Church and Sons, lumber man- 
ufacturing firm now operating a 
plant at Millers Creek, has launched 
an expansion program, A new build- 
ing will hold machinery for making 
finished lumber and other building 
materials. 


FORT PAYNE, ALA.: Donald H. 
Gott has been appointed marketing 
vice-president of Lumber Fabrica- 
tors, Inc., one of the largest manu- 
facturers of prefabricated houses. 


WASHINGTON, D. C.: Ed Stout, 
former farm editor for the Atlanta 
(Ga.) Journal, has been appointed 
assistant managing director of Amer- 
ican Forest Products Industries, na- 
tional sponsor of the American Tree 
Farm system and Keep America 
Green program. He succeeds W. Ron- 
ald Richardson, who resigned to do 
public relations work for the Crown 
Zellerbach Corp. 

DALLAS, TEX.: R. G. Hunter has 
been made district manager for the 
Crane Co. He has managed the Tulsa, 
Okla., branch since 1946. 

FORDYCE, ARK.: The Fordyce 
Lumber Co. paid expenses for 
two boys to attend the Arkansas 
Forestry Camp. They study a differ- 
ent phase of forestry each day, re- 
ceiving instructions in elementary 
forestry. Each boy has a farm forest 
of his own. 


NEW BRITAIN, CONN:: Paul 
Schubert has been appointed sales 
representative for Stanley Electric 
Tools, division of the Stanley Works 
His territory includes Missouri, Kan 
sas, Nebraska, and Iowa. 


BLUEFIELD, W. VA.: The J. B. 
Belcher and Sons firm has bought a 
tract of land in Ronceverte to build 
a lumber mill. At the turn of the 
century this section contained one 
of the world’s largest lumber mills, 
the St. Lawrence Boom and Lumber 
Co. The Belchers bought 30 acres 
from Wheeler L. Weikle. 

NEW ORLEANS, LA.: The South- 
ern Pine Assn. has appointed the 
Tracy-Locke Co., Houston, Tex., to 
handle its national advertising cam- 
paign. This will start in the fall, to 
push products of the pine lumber 
manufacturers in 12 Southern states. 


DALLAS, TEX.: Ballem, Ragsdale 
and Wells, representatives for hard- 
ware and building material manu- 
facturers, have opened a new office 
and warehouse building at 1426 
Slocum Street in the Trinity indus- 
trial district. Heading the firm are 
J. S. Ragsdale, J. L. Ballem, and 
T. L. Wells. 

WINNFIELD, LA.: Mansfield Hard 
wood Lumber properties have been 
sold to the Robert Giar Co. With the 
acquisition of about 40,000 acres of 
Mansfield timber lands and the 50,- 
000 acres recently acquired from the 
Advance Paper and Bag Co., the 
Giar firm now has about 90,000 acres 
in Winn parish. The Mansfield mill 
is the oldest industrial operation in 
Winnfield, and its closing down will 
mark the end of 60 years of lumber 
manufacturing. 

LANCASTER, PA.: Donald J. Day 
is now manager of the building ma- 
terials creative section of the Arm- 
strong Cork Co’s. advertising and 
promotion department. He succeeded 
William A. Mehler Jr., who now is 
manager of the floor division creative 
section. Day is a graduate of the Uni- 
versity of Pennsylvania. 
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Certain-teed Acquires 
Chicago Asphalt Roof Firm 


The Certain-teed Products Corp., 
Ardmore, Pa., has announced its 
agreement with holders of 98 per 
cent of the stock of the Gold Seal 
Asphalt Roofing Co. to purchase 
their stock for cash 

Gold Seal and its subsidiary, the 
Briksulite Co., manufacture asphalt 
roofing and insulating siding prod- 
ucts at Chicago Heights, III. 

No changes are contemplated in 
Gold Seal’s sales policies or person- 
nel. 


National Gypsum Builds 
Cold Water Paint Plant 


The National Gypsum Co., Buffalo, 
N. Y., will build a two-story plant 
in Raritan, N. J 

This 40th plant in National Gyp- 
sum’s growing chain will manufac- 
ture cold-water paints and paint 
products under the Gold Bond trade- 
mark. This is another step in the 
firm’s $75,000,000 expansion program 

Described by a National Gypsum 
spokesman as “the most modern and 
highly mechanized in the paint in- 
dustry,” the plant will have a first- 
floor area of 40,000 square feet for 
storage of finished products and a 
packaging and shipping department 
An additional 40,000 square feet on 
the ground level will be devoted 
to office space. 

The 20,000 square feet of floor 
space on the second floor will pro- 
vide for raw materials and mixing 
operations 


Executive Promotions 
at M and O Paper Co. 


Executive management promotions 
and a reorganization of the engi- 
neering functions of the Minnesota 
and Ontario Paper Co. were an- 
nounced recently by Robert Faegre, 
executive vice-president. 

Personnel moves, effective August 
1, involved the appointment of 
Clarence Larson to the position of 
vice-president in charge of opera- 
tions; the advancement of E. L. 
Lamb to director of manufacturing, 
and the creation of a Central Engi- 
neering division, to be headed by 
J. H. Davidson, chief engineer. 

Davidson will be located at the 
company’s main office in Minne- 
apolis, but the Central Engineering 
organization will occupy new offices 
at the International Falls mill, under 
the direct supervision of S. C. Strat- 
ton, assistant chief engineer. 
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Your last quarter's sales 


can top them all ! 


In 1954, these popular, fast-selling Christmas figures 
helped hundreds of builders and dealers to boost their 
slow season into an all-time high for that period. 


We know a word to the wise is : 
The popularity of these indoor and 


in your Case 
or hgures keeps 
on growing 


You sell finished figures—or un figures (together 
with painting pattern and the paint can make these 
for yourself —or buy them from lo the real do-it 
yourselfer — you sell an Easi-Bild* | ind the materials 


and paints 


From a full-size pattern, the outline ply traced onto 
“42” Homasote Type RD and cut « a saw. The pat 
tern is simple and foolproof — sp | the materials 


including the painting scheme 


You have here a three-way oppor » make the last 
quarter of the year the biggest it’s « eC 


Extensive advertising will support iles effort. Be 
ginning in September issues, yor ee advertisements | 
on these Christmas Figures in Bet H es & Gardens, " d 
Sunset, Living For Young Homema Popular Mechanics, ; 
Popular Science, Mechanix Illustrate ence & Mechanics, The Home Crafts 
man, Family Handyman and Home Home Owner 





Every advertisement is couponed,; « quiry in your territory comes to you 


Every inquirer from your territory r name 
making opportunity by writing us 


address your inquiry leparrment J-15 
r.M. Reg. Basi 


"| HOMASOTE COMPANY 


TRENTON 3, NEW JERSEY 


Get ready to cash in on this depend 


today. Kindly 


Bild Pattern Company 
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One of the oldest names 
in steel windows — 


VENTO 


now manufactures 


ALUMINUM 
WINDOWS 


@ Our first product in this field is the 
VENTO automatic locking alumi- 
num awning window. Residential 
casement, double hung and com- 

plete commodity lines of aluminum 

windows are now being developed, 









Exclusive Features in 


VENTO 


ALUMINUM 


AWNING 
WINDOWS 


AUTOMATIC LOCKING ... No 
gadgets to turn, no gimmicks to oper- 
ate, nothing to get out of order. 
WEATHER TIGHT VENTO 
alone — metal to metal contact 
plus metal to weatherstrip. 
UNLIMITED ADJUSTMENT .. . 
Unique in ability to be quickly 
returned to proper adjustment. 
POWER PLUS OPERATOR 
Screw — not worm geared — operator 
working in self-lubricating nylon 
journals, 

EFFORTLESS OPERATION 

Nylon roller blocks at all friction 
points permit finger tip operation. 
ENGINEERED SIZES .. . We are 
able and eager to make any special 
window of this type. You will never 
hear “we can't do it” here at VENTO! 


shlae ash about 


VENTO Steel Casement Windows, Basement 
Windows, Industrial and Commercial Win- 
dows (projected, pivoted and security types) 
Utility and Barn Windows, Formed | 
lintels for Block and Brick Construction. 


Write us for full information. Some 
desirable territories are open for repre- 
sentatives and distributors. Write for 








Mobile Exhibit Shows 
Schoolroom Progress 


The beauty and quiet comfort pos- 
sible for today’s modern schoolrooms 
will be emphasized by the use of 
Fiberglas acoustical products in the 
railroad car exhibit “Schoolroom 
Progress U. S. A.” that will travel 
throughout the nation during the 
next three years. 

The exhibit, sponsored by the 
Henry Ford Museum and Greenfield 
Village of Dearborn, Mich., and the 
Encyclopedia Americana, will show 
contrast between the 19th century 
schoolrooms and those of today. 

One of the major industrial partic- 
ipants of the exhibition will be 
the Owens-Corning Fiberglas Corp., 
manufacturer of numerous products 
used in construction. Fiberglas 
acoustical products and draperies 
will be included. 

An estimated 1,000,000 persons are 
expected to visit the exhibit each 
year. The itinerary started in Sep- 
tember with a preview in Washing- 
ton, D. C. 





Du Pont Plans New 
Georgia Paint Plant 


The du Pont Co. will build a paint 
plant at Tucker, Ga., 13 miles north- 
east of Atlanta, and a sales office 
and paint service warehouse build- 
ing in the Chattahoochee district. 
This was announced recently by 
Charles P. Culp, regional sales man- 
ager of the company’s Finishes divi 
sion. 

It is expected that plant construc- 
tion will begin this fall and that 
operations will start in late summer, 
1956. It will manufacture paints, 
enamels, and thinners for house- 
hold, industrial, and automotive use 

Embodying the most advanced 
ideas on equipment and layout, the 
plant will consist of a two-level 
manufacturing and warehouse build- 
ing of steel frame construction with 
brick walls. It will comprise 80,000 
square feet of floor space. In addi- 
tion, there will be one-story build- 
ings for offices, change house, serv- 
ice facilities, garage, and thinner 
manufacturing area 


SHADOW BOXES SPOTLIGHT MERCHANDISE 





full particulars, 


STEEL PRODUCTS 
€O., Inc. 


253 Colorado Street Buffalo 15, N.Y. 





Leaders in various lines stocked by the Scott Building Supply Co. in Cleveland, 
Miss., are pointed up in these built-in shadow boxes, lighted by recessed fixtures. 
Nine of these shadow boxes line the walls above other merchandise displays. 
They are 20 inches long, 14 inches high, and 12 inches deep. 

“These box displays add a good deal to the attractiveness of our sales room,” 
S. R. Blakeman Jr. declares, “and we find they are a great help in campaigns to 
move special items. The displays usually are tied in with current advertising.” 
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hGo-hoo 


LOG 


Thirteen Kittens were initiated at 
a Hoo-Hoo Concatenation in Green- 
vilie, S C., on August 16 as the 
nucleus for the projected new Pied- 
mont Hoo-Hoo Club, which will 
bring together lumbermen from 
throughout the Piedmont section 
of South Carolina. The new Cats 
include Spartanburg’s Walter A. 
Epton, Greenwood’s R, H. Gibson, 
and Greenville’s G. M. Burdick, 
R. N. Gibson, Ray Ponce, J. H 
Graves, J. C. Longshore, W. L. 
Boggs, T. O. Lawton, W. R. Arnold, 
H. R. McCauley Jr., Dewey Cothran, 
and R. B. Osborne Jr. Visiting 
Hoo-Hoo officials included Supreme 
Junior Hoo-Hoo Don Moore of At- 
lanta, State Deputy Snark Ed Proc- 
tor of Columbia, Vicegerent Snark 
K. Ed Neely of Spartanburg, and 
Columbia President Harry Cleland. 
The Columbia club is sponsoring 
formation of the Piedmont unit. 
Norman J. Warner Jr., 59756, is 
chairman of a steering committee 
to recruit more members, nominate 
officers, and schedule another concat 
dinner at the Hotel Greenville on 
September 12 .. Ten new mem- 
bers were initiated and new officers 
were elected at the August 15 meet- 
ing of the Columbia (S. C.) Hoo-Hoo 
Club. The new officers include Wil- 
liam A. Hamson, president; Fred D. 
Parsons, vice-president; Doug R 
Turner, secretary, and Duncan F 
Breckenridge, treasurer. J. B. Leek 
is vicegerent snark. This club has 
instituted a buddy system, teaming 
members together in an effort to 
keep attendance and interest high 
; New officers were elected by 
Miami (Fla.) Cats at their August 9 
meeting. The new leadership includ 
es Jerry Waite, president; Oscar H 
Martel, vice-president; Firmin Re- 
nuart, secretary; Charles Kirby, 
treasurer; Robert Cameron, Howard 
Bonasceac, Forrest Lee, Jack Lewis, 
and Harley Poore, directors; and 
Bob McMichael, sergeant-at-arms 
Waite, Cameron, Renuart, and Neal 
Turner plan to attend the national 
convention at Detroit as Miami dele- 
gates. They will look for industry 
projects suitable for their club to 
undertake next fall .. The Jack- 
sonville (Fla.) Club elected the fol- 
lowing officers at their August 15 
meeting: Oscar C. Franklin, presi- 
dent; B. J. Bing, vice-president; W. E 
Evans, treasurer; W. T. Walker, 
secretary; and W. J. Baldwin Jr., 
Jack Darby, G. R. Sandridge, Sid 
Broward, and H. R. Frankenberg, 
directors The Washington (D. C.) 
Hoo-Hoo are already making rese1 











"SERVICE CARTON 


WEATHERSTRIPPING 
SELLS +, iA 









"Do It Yourself” 
WEATHERSTRIPPING 


Silent-salesman display carton holds twelve 17-feet coils (14%-in. wide) 
Guardsman Rust-Proof Bronze Weatherstripping; corrugated, punched 
and complete with coppered nails. Instructions for installing with each 
coil. 

NATIONAL GUARD PRODUCTS, INC. — 

HEADQUARTERS FOR A COMPLETE LINE OF METAL WEATHERSTRIPPING 





JACK FROST WEATHER STRIP GUARDSMAN 


FOR WINDOWS AND DOORS! PACKAGED UNITS 














Low-cost, efficient! 
Rust-proof white 

metal fastened to 
moth-proof black 

felt. Pre-punched 
complete with nails. 
18-ft. coils 





Door Set. 
(for 3’x7’door) Consists of all 
necessary component parts in 
one package, ready for easy 
installation, with complete 
instructions, 


EXTRUDED ALUMINUM THRESHOLDS 
a 7" in——S Etna 
: —_— os 
te ad 


No. 435, Interlocking. 
3Ya” wide x 9/16” high. No. 424, Saddle Type. 
Concealed hook included 4” wide x Y” high. 





Alli National Guard thresholds are highly polished, drilied and countersunk. 
individually wrapped with necessary screws in neat ie 


RDER ,JAROSMAN WEATHERSTRIPPING FRO ( aBER 


NATIONAL GUARD PRODUCTS, INC., Memsiie: ll 
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vations for the big dinner-dance 
that has been planned at the Shore- 
ham Hotel on November 4 by a 
committee headed by Past-President 
Bud Quinn... . All set to lead the 
Richmond (Va.) Cats through the 
new Hoo-Hoo year are these officers: 
Richard L, Payne, president; William 
G. Kelley, vice-president; H. T. 
Hawthorne Jr., secretary, and Willis 
W. Cobb, treasurer... . The biggest 
and best national Hoo-Hoo conven- 
tion yet is awaiting brothers in 
Detroit, September 12-16, at the 
Statler Hotel, according to Editor 
“Bud” Hamlin, 31970, of the Detroit 
Hoo-Hoo News, . . . Under the lead- 
ership of Bill Shreve, the new board 
of directors of the Atlanta (Ga.) Hoo- 
Hoo Club has held two planning 
meetings in which committee chair- 
men and members were named for 
action in the new year, beginning 
September 9. President Shreve and 
Vice-President Benson Jones will 
represent Atlanta at the Detroit con- 
vention. President Hank McWhor- 
ter, Vice-President Stevens, Secre- 
tary Joe Shokey, and Treasurer 
Francis were elected new officers for 
the coming year of the St. Petersburg 
(Fla.) Hoo-Hoo Club No, 64, This 
August 10 meeting was held at the 
Lighthouse. Tampa Hoo-Hoo 
Club No. 56 enjoyed a roast beef 
dinner at the Elks Club August 4. 
The chief business covered sending 


children from the Children’s Home 
to camp for a week and the election 
of new Hoo-Hoo officers. The new 
president is Otho L. Graham, 48247; 
vice-president, W. R. Davis Jr., 
48287; secretary, D. A. Logan, 51963; 
treasurer, Hugo Schmidt, 51964, and 
assistant treasurer, C. D. Swingley, 
53262. Directors include J. M. 
Branch Jr., 51956; C. S. Edwards, 
51958; Frank P. DeNome, 61602; 
M. J. Pascual, 59932, and Ralph G. 
Tennant, 61612, . . . The Corpus 
Christi (Tex.) Club also has a new 
slate of officers, elected August 16. 
The president is J. E. Bradford; 
vice-president, Eddie Raasch; secre- 
tary-treasurer, Don Harris, and Sgt. 
at Arms, Carl Cole. Directors include 
John Miller, J. E. McCord Jr., Bob 
Janca, Charles Allison, and J. M. 
Bell... . Bob Weaver, Harris Hard- 
wood Co,, and Fred Garrison, Huttig 
Sash and Door Co., are recruiting 
more Hoo-Hoo members in the Roa- 
noke (Va.) area for the purpose of 
organizing a local club. ... An 
ardent South Carolina Hoo-Hoo, J.C. 
Pracht, president of the Piedmont 
Pine Corp., Greenwood, S. C., has 
been appointed by the governor of 
South Carolina as a member of the 
State Forestry and Park Commis- 
sion, Charles H. Flory, South Caro- 
lina state forester, was initiated re- 
cently by the Columbia Hoo-Hoo 
Club. 
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Use 
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Slow Drying— 
Long Leveling 
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National Hoo-Hoo Meet 
Shows Club Activities 


The program for the 1955 national 
convention of the Concatenated 
Order of Hoo-Hoo has been planned 
with an eye to necessary business, 
blended with entertainment. 

Grand Snark John H. Dolcater of 
Tampa will preside over the con- 
vention sessions at the Statler Hotel 
in Detroit, September 12-16. 

It will open with an informal wel- 
come party on Monday, September 
12, Business sessions begin Tuesday 
morning, and a grand concatenation 
is scheduled for Tuesday night, fol- 
lowed by a dinner to which the 
ladies are invited. 

After the Wednesday business ses- 
sion, delegate Cats will be taken on 
a tour of the Chrysler plant. The 
day will close with a dinner at the 
Orchard Lake County Club. Thurs- 
day afternoon is free for individual 
entertainment and sightseeing. 

Charles E. Irvin, Michigan State 
College, will speak at a stag lunch- 
eon Friday. The embalming of the 
Snark will take place late in the 
afternoon. Then busses will leave the 
hotel for the closing dinner-dance at 
the Detroit Yacht Club. 

The hospitality room — known as 
the Wheel Room and decorated by 
the Chrysler Corp. — will be at the 
headquarters hotel, the Statler. The 
give-away Plymouth will be on dis- 
play there. 

A new feature introduced at this 
year’s convention will be an exhibit 
of activities of individual clubs. It 
will include pictures, bulletins, and 
other printed matter for a visual 
demonstration of these activities. 
The material brought by each club 
must be suitable for attaching to the 
display panel. 


Expensive Splinters 


With a recent bulletin to members, 
the Southwestern Lumbermen’s 
Assn. included a warning from the 
association’s group insurance firm 
to be careful of splinters. 

Statistics showed that nearly 65 
per cent of all “splinter wounds” 
become infected unless given im- 
mediate medical attention. So the 
company warned: 

1. Always wear gloves when han- 
dling lumber. 

2. Always “walk” a board hand 
over hand, never slide it. 

3. Always keep shirt sleeves roll- 
ed down when handling creosoted 
posts or chemically-treated lumber. 

4. Always get first aid promptly 
when the skin is punctured. 

The SLA safety bulletin also urges 
every lumber yard to keep a first- 
aid cabinet fully equipped and in 
first-class condition for treating em- 
ployee injuries and ailments. 
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of the evolution of such fixtures 
lit e t re om the first siphon-trap wate! 
eI a Uu oset patented in 1775 to present 

lay fixtures. J. A, Zurn Manufactur 


Co., Dept. SBS, 1801 Pittsburgh 
enue Erie, Pa 


#& helpful 


REDWOOD USES. Two widely-con- 
sulted data sheets, “Redwood Siding”’ 
and “Board and Batten Walls,” are 


tells of the lowered costs and mor 
efficient use of time. Hyster C¢ 
Dept. SBS, P. O. Box 4318, Portland 


DEEP-SHADOW SIDING. Two-col 


brochure pictures and describes 


now available in revised form. They 8, Ore. n detail Masonite’s Shadowvent sid- 
show the best methods of redwood RESTROOM FACILITIES. “Behind ng. It tells how this siding goes 
sidewall construction. California Red Closed Doors” is a brochure designed p faster, has no visible nails, is 
wood Assn., Dept. SBS, 576 Sacra to help in planning sanitary rest ilready prime coated, and has no 
mento Street, San Francisco 11, Calif room facilities. It gives a brief h ipor traps. The deeper shadowline 


HARDWARE CATALOG. The first 
catalog issued since the recent 
merger of the Penn and Akron hard- 
ware firms is now available. The 
spiral-bound book contains 48 pages 
of the combined Penn-Akron line of 
locks and cabinet hardware. Penn- 
Akron Hardware Corp., Dept. SBS, 
Woodside 77, N. Y. 


SPRAYER CATALOG. Five-color, 
20-page catalog describes the many 
improvements made in the line of 
sprayers, dusters, and allied products 
made by the Universal Metal Prod- 
ucts Co., Dept. SBS, Saranac, Mich. 
A special chart shows users the exact 
unit for various purposes. 


WESTERN PINE PUBLICATIONS. 
A list of publications produced by 
the Western Pine Assn. and a new 
list of Western Pine Handicraft Plans 
are ready for distribution. A total of 
119 publications is offered, and 37 
separate handyman ideas are avail- 
able. Western Pine Assn., Dept. SBS, 
Yeon Building, Portland 4, Ore. 


SCREWS, BOLTS. The Southern 
Screw Co., Dept. SBS, Statesville, 
N. C., offers a catalog on its line of 
quality screws and bolts. Among the 
fasteners included are machine 
screws, A and B tapping screws, 
phillips and slotted screws, stove 
bolts. Materials of which they are 
made include steel, brass, silicon 
bronze, aluminum, and. stainless 
steel. 


HOME INSULATION. An informa 
tive 20-page booklet is offered to 
dealers, to explain home design prin- 
ciples that afford maximum heat 
control in summer and winter. En- 
titled “Insulation Design for the Air- 
Conditioned Home,” it stresses the 
importance of insulation for year- 
‘round air-conditioning. Owens-Corn- 
ing Fiberglas Corp., Dept. SBS, To- 
ledo 1, Ohio. 


WALLPAPER IDEA BOOK. “Wall- 
paper Does It!” is a booklet for con- 
sumers and dealers that shows 
various new ideas for uses of wall- 
paper, Illustrations show many uses 
other than on walls, plus ways to 
make rooms look larger. Wallpaper 
Council, Dept. SBS, 509 Madison 
Avenue, New York 22, N. Y. 


MATERIAL HANDLING. Field Re- 
port No. 62 describes the perform- 
ance of the Hyster YT-40, 4,000 
pound-capacity fork-lift truck, in 
handling of shakes and shingles. It 
























Building Supply Dealers: Here’s the economy item 
builders want for glamorizing homes for quick sale 


oo 
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it offers: Eye Appeal, Fine 


Binswanger’s 
Gulfspray 


SLIDING WALL 
of GLASS... 


Quality, Budget Price and Easy 


Installation. 


Design simplification and mass productior 


with heavy, 
preg oe ta extruded, anodized 
every home. Contact any of the strategi aluminum 
; frame 


cally located Binswanger Warehouses to 
show you how to take advantage of this 
great opportunity to increase your busines: 





; = » 
BINSWANGER § CO. Ram 
a STORE FRONTS 


Houston, Texas 


N 1872 


Little Rock, Ark Austin, Texas 
Macon, Ga 


New Orleans, lo 


Greensboro, N. 
Columbia, $. ¢ 


Florence, $. € 


Port Arthur, Texas 
Richmond, Va 


Beaumont, Texas 
Dallas, Texas 
Fort Werth, Texas Rooneke, Vo 


Shreveport, Le Greenville, $. ( 


Fayetteville, N.C 









Memphis, Tene 
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better suits today’s horizontal styling 
of homes. Application instruction 
sheets also are offered. Masonite 
Corp., Dept. SBS, 111 West Wash- 
ington Street, Chicago 2, IIl. 


FORESTRY LAB REPORTS. The 
U. S. Forest Products Laboratory, 
Dept. SBS, Madison, Wis., has issued 
seven new research reports, These 
include No, 1196, “Condensation 
Problems in Modern Buildings”; 1710 
“Remedial Measures for Building 
Condensation Difficulties”; 2010, 
“Condensation and Decay Preven- 
tion Under Basementless Houses”; 
1336, “Synthetic-Resin Glues”; 2017, 
“Properties of White-Pocket Douglas- 
Fir Lumber.” 


REINFORCED CONCRETE. The 
Wire Reinforcement Institute, Inc., 
Dept. SBS, 1049 National Press 
Building, Washington 4, D. C., offers 
a free booket on the advantages of 
economy of reinforced concrete con- 
struction around the home. Write 
for “Reinforced with Welded Wire 
Fabric.” 


WOOD COLUMN STRENGTH. The 
National Lumber Manufacturers 
Assn., Dept. SBS, 1319 18th Street 
N, W., Washington 6, D, C., has pub- 
lished a comprehensive guide on the 
load-bearing capacity of wood col- 
umns, Called “Wood Columns, De- 
sign and Load Information,” it sets 


es Uwe Ver wo”, 


forth a simplified procedure for 
figuring such capacities. 


BATH ENCLOSURES, Daycor fiber- 
glass sliding-door bath enclosures 
are the subject of a full-color bro- 
chure. It shows how bright fiberglass 
colors are used as an integral part 
of room decor. Brochure is suitable 
for direct-mail advertising. Strick 
Plastic Corp., Dept. SBS, 31-06 38th 
Avenue, Long Island City 1, N. Y. 


SMALL VENTILATORS. An 8-page 
bulletin on small room ventilators 
is offered by Trade-Wind Motorfans, 
Inc., Dept. SBS, 7755 Paramount 
Bivd., Riviera, Calif. It contains the 
latest specifications and models of 
Trade-Wind ventilator and hoods. 


PLASTIC LAMINATE USES. The 
U. S. Plywood Corp., Dept. SBS, 
Micarta Division, 55 West 44th 
Street, New York 36, N. Y., offers a 
book of photographs of fine furniture 
made with Micarta plastic laminate. 
It includes furniture used throughout 
the home, ranging from Micarta- 
surfaced coffee tables to bedroom 
suites, Manufacturers’ names are 
given and addresses are offered. 


LAMINATED LUMBER. An inspec- 
tion manual for structural glued 
laminated lumber is offered by the 
American Institute of Timber Con- 
struction, Dept. SBS, Suite 100, 1757 
K Street N. W., Washington 6, D. C. 
It outlines steps recommended for 








The TaConized board after 2 yrs. 
in the ground is still as sound 
as on the day it was put there. 
TaCo-Wood is not only pressure 
treated with an oil-borne pre- 
servative, but also has been 


vapor solvent recovered — it's 
dry lumber, as workable as nat- 
ural wood. 


N. C. & St. L.—L. &@ N, 





TaCo-W00d now avaiable local 





We specialize in treating lumber in Transit, serving all points East of Mississippi 
River. Plant is adjacent to SEABOARD AIR LINE—SOUTHERN RAILWAY-—- 


Truck Shipments for Short Hauls 
Commercial Treating of Timbers—Large Stock-——Boards—Dimension 


LONGLEAF LUMBER COMPANY. INC. 

Wholesalers of West Coast Lumber Products to Retail Dealers & Industrial Accounts 
1094 Huff Rd., N. W.—Tel. SY 4-8246, 4-8247 
ATLANTA, GA. 


The untreated board has been de- 
stroyed in less than 2 yrs. Un- 
treated wood will rot and be 
attacked by termites, making 


repairs costly and recurrent. 
Wood treated only with an oil- 
bourne preservative and not 
TaConized will ruin paint sur- 
faces by discoloring and ‘‘bleed- 
ing. 











ee AM ME RCRA. NN IBAO TU 


performing shop inspection, since the 
quality of laminated lumber depends 
on materials and operations which 
can not be fully examined in the 
completed product. 


GRAIN SLOPE. The influence of 
grain slope on the strength and other 
properties of sawn or glued lam- 
inated structural timbers is discussed 
in the July issue of Wood Research. 
It tells how this factor affects wood’s 
reaction to heat, as in bonding metal 
or plastics; dimensional changes; 
load-bearing and impact-bending 
strength, and sound transmission. 
Offered free to dealers by the Timber 
Engineering Co., Dept. SBS, 1319 
Sage Street N. W., Washington 6, 
«5 


INTERIOR PINE FINISHES. The 
fifth in a series of architect’s bulle- 
tins is offered by the Southern Pine 
Assn., Dept. SBS, National Bank of 
Commerce Building, New Orleans, 
La. It is devoted to interior finishes 
of Southern pine and is illustrated 
with full-color photographs. 


LEVELS. Catalog page describes 
Columbian aluminum, line and sur- 
face, pocket, and torpedo levels. 
Illustrated with numerous photos, 
the bulletin outlines important fea- 
tures of nine levels and gives price 
data. Columbian Vise and Manufac- 
turing Co., Dept. SBS, Cleveland 4, 
Ohio. 


WOOD HANDBOOK. An enlarged 
and completely revised edition of 
the U. S. Department of Agricul- 
ture’s Wood Handbook, authority for 
the woodworking and construction 
industries, has been issued by the 
U. S. Forest Products Laboratory. It 
is available for $2 per copy from 
the Superintendent of Documents, 
Government Printing Office, Wash- 
ington 25, D. C. 


HAND TRUCK BULLETIN. Magline 
lightweight magnesium hand trucks 
are described in a new illustrated 
bulletin. In addition to specifications 
and technical data on the product 
line, the literature tells about a new 
hand-truck selection plan. Magline, 
Inc., Dept. SBS, 1900 Mercer Street, 
Pinconning, Mich. 


LODGEPOLE PINE. The Western 
Pine Assn., Dept. SBS, Yeon Build- 
ing, Portland 4, Ore., offers to dealers 
for 2 cents each a new eight-page 
folder that shows in full color the 
beauty and utility of lodgepole pine 
paneling. Publication No. 329 of 
WPA, this folder is good for show- 
room handout and for use as an en- 
velope enclosure, 


THIN-WALL CONSTRUCTION. The 
use of thin-wall sections of vermicu- 
lite concrete to cut costs is the sub- 
ject of a new Zonolite folder. By 
using such walls in spandrel, panel, 
and curtain-wall construction, up to 
one square foot of space may be 
gained for every lineal foot of floor 
perimeter, this folder explains. The 
Zonolite Co., Dept. SBS, 135 S. La- 
Salle Street, Chicago 3, Il. 
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association activities 


Florida Cost-of-Business Survey Shows Shrinking Profits 


WHAT WAS YOUR COST of doing 
business in 1954, Mr. Dealer? And 
what was your net profit before in- 
come taxes? 

The 1954 survey of the Cost of Do- 
ing Business, conducted by the Flori- 
da Lumber and Millwork Assn., 
showed that the 51 reporting re- 
tailers had a net profit before income 
taxes in 1954 of only 3.2%. This was 
down 1.3% from the 1953 profit aver- 
age. It compares with a 4.3% profit 
index for Tennessee dealers in 1954, 
and a 5.5% index for Kentucky deal- 
ers 

A study of the “Analysis and Com- 
parison of Operating Results,” made 
in the 1954 Florida dealer survey, 
shows that the decrease of 1.3% in 
net profits before income taxes from 
1953 to 1954 was equal to the aver- 
age increase in the cost of materials 
sold. This cost climbed from 73.9% 
in the 1953 survey to 75.2% in the 
1954 study. With shop expenses 
dropping 0.4% from 1953 to 1954, 
gross profit declined 0.9% for the 
Florida dealers 

An increase of 0.5% in total op- 
erating expenses, brought on by a 
0.4% average increase in total ad- 
ministrative and office expenses and 
nearly 0.6% increase in yard and 
warehouse expenses, resulted in the 
final average net profit before in- 
come taxes in 1954 of 3.2%. 

In comparing results of the 1954 
Florida Cost of Doing Business sur- 
vey results for 1953, it is significant 
that the number of dealers reporting 
by sales volume classification varied 
considerably. 

For instance, 14 Florida dealers 
with net sales of under $270,000 took 
part in the 1953 survey, while only 
four were covered in the 1954 survey. 
Dealers with sales of from $270,000 
to $430,000 were represented by 16 
in the 1953 survey and only six in the 
1954 survey. Dealers with sales over 
$430,000 were represented by 30 in 


1953 and 41 in 1954 


Comparing the 1954 results with 
1953 in the surveys, average 
of the reporting dealers increased 
2.4%. Inventory increased 5.3%. Ac- 
counts receivable increased 15.3% 


By filling in a blank page in the 

st survey report, other Florida 
lealers can compare their sales suc- 
and profit gains with those re- 


ported in this survey for 51 Florida 


lealers 








Coastal Bend Celebrates 


The Coastal Bend Retail Lumber 
Dealers Assn. celebrated its second 
anniversary on August 20 at the 
Lake Mathis camp of E. H. (Buddy) 
Cobb. 

The Texas dealers and their fami- 
lies enjoyed fishing, boating, bingo, 
horseshoes, bridge, canasta, swim- 
ming, games with prizes, and good 
food. 





The besto~VJhi of the year 


is the AFCO TANGENTIAL 


SCORELINE ! 


























The scoreline proves that AFCO is way ahead. 


AFCO'’s easy-to-clean Tangential 


coreline is an 


instant hit with everyone. Your customers will o 
recognize the beauty of AFCO pre-finished wall 
panels on first sight and they will not want 
anything else. Compare AFCO’'s scoreline with 
that of any other pre-finished wall panel. The 


easy-to-clean Tangential 


coreline is 


years ahead of the deep, difficult-to-clean, U- 


shaped scoring of other panels 
edges of AFCO pre-finished wal! 


All outside 


panels are 


trimmed and bevelled to provide attractive ap- 


pearance and neat installation. 






The wall pane! mouldings are 
special extrusions for pre- 
finished wall panels. No forc- 
ing the edges into the mould- 
ing when you use AFCO metal 
or hardboard mouldings. 
Panels slip in easily — fit 
snugly. Over 70 other extru- 
sions available for immediate 
shipment. All face metals are 
CHROMODIZED — will not 
rub off—at no extra charge. 








3 PATTERNS 


|| DECORATOR COLORS 


TIL-LITE 


This popular pattern gives a colorful 
tile effect, is extensively used as 
wainscoting in homes, commercial 
and industrial establishments. 


GLO-LINE 


With scorelines eight inches apart, 
this rhythmic modern pattern can 
be used either vertically or hori- 
zontally, 


HI-LITE 

Adds beauty to any room. Shining 
AFCO metal moulding sets off the 
Hi-Lite pattern handsomely, 


A & F TILEBOARD CO. 


ALEXANDRIA, LOUISIANA 
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FOR PRE-FABRICATED HOME 
“PACKAGES” AND ALL TYPES 
OF HOME CONSTRUCTION 


hf ak 


ATTIC VENTILATORS 
on con be intolied in fag emeck These Features 
¥ Packaged .. wotoa 














minutes or lesst They fit 
all builders’ requirements. 
Louv-r-Pak ventilators 
come ready-to-hang 
Ease of installation saves 
costly labor “down time.” 
No cviting or fitting re- 
quired. 

Louv-1-Pak attic ventilat- 
ors are of rigid construc: 
tion, made of top-quality 
galvanized iron. You'll be 
wise to investigate Louv- 
Pak attic ventilators! 















he % is - - 
The above typical Lovy.s Pak installation took only five minutes. 





mee Here are the popular Louv-1-Pak sizes ——memy 
. FT, 
VENTLATING BASE 
size piTcH AREA OPENING 
® Base 20/12 3333 100” 
v Bove 2/12 4215 212" 
0 tow 2/12 5.205 124" 
0 Bowe a2 4.000 100” 
% Base 3/12 5.060 212" 
10° bose v2 6.250 124" 
* tow 4/12 1.333 50%” 
5S tow 4/2 2.063 62%" 
o tow 4/12 4000 74%" 
y Gove 4/2 4083 86%" 
& Bove 4/2 $333 ven" 
9 Bowe 4/12 6750 110% 
1 Bowe 4/12 6.333 122 
+ Bove 5/12 1 666 50” 
ay tow 5/12 2.004 6? 
6 Bove 5/12 3.750 74 
7 tow 5/12 5.104 84 
8 Bove 5/12 6 666 98 
% tow 6/12 6.437 ne 
10 Bowe 5/12 10.41 1227 
+ Bow 6/12 2.000 50” 
wy tove 6/12 3.125 6? 
@ tow 6/12 4.500 74 
y tow 6/12 6.125 BO 
& Baw 6/12 8.000 98 
# Bowe 7/12 2.333 50” 
5 Bowe 7/12 3.645 62 
+ tow 6/12 2.666 So” 
o Bove ow 4.166 62" 
——ew Other sizes available on request 











COMPAN 








Virginians Vie in 
‘Pay More’ Contest 


Eleven cash prize awards await 
the best 11 entries in the third an- 
nual Buyer Motives Contest just an- 
nounced by the Virginia Building 
Material Assn. They will be pre- 
sented to the 11 employees of Vir- 
ginia retail building supply firms 
submitting the best entries, at the 
association convention management 
conference in Roanoke on February 
16. 

Secretary Harris Mitchell, in an 
nouncing the contest, said that it 
is “dedicated to the premise that 
‘quality has everything in its favor 
—including price.’ It is a challenge 
that able and resourceful salesmen 
can and should accept. 

“The buyer wants to know what 
he is buying. Tell him all about the 
fine qualities of your product, and 
how it will serve him better, and 
he will pay more for it and be a 
happier customer. ... Buyers have a 
right to expect good salesmen with 
good products to keep them from 
getting stuck with bad deals.” 

Winners in the 1955 Buyer Motives 
Contest included Lester R. Scott Jr. 
of Norfolk, first prize of $100; H. E. 
Chamberlain of Danville, third prize 
of $25; and J. O. New Jr. of South 
Boston, fourth prize of $10. 

W. P. Ferguson, S. D. Quarles 
Lumber Co., Ashland, took the $50 
second award with an entry that ex- 
plained how he made a job sales 
although he was high on many of the 
items priced by the customer. He 
reported: 

“T didn’t cut a single one, I took 
the time to explain his inquiries the 
best I could, After I had figured the 
whole take-off I was told I was high. 
We talked over some items as to 
quality and suitability. Then he told 
me he would give me the order for 
he believed what I had told him.” 

Afterwards, this customer wrote: 

“Please find enclosed my check for 
$197.85, balance I owe for building 
materials, It has been a pleasure to 
do business with you folks, and I 
don’t have one complaint to make. 
I think Mr. Ferguson is one of the 
finest, most thorough businessmen 
and knows his business.” 

Philosophized Prize-Winner 
Ferguson: 

“Every sale is an uncut diamond. 
Will you cut it carelessly; or into a 
masterpiece, ungrudgingly worth 
the higher price?” 

Judges for this annual Buyer Mo- 
tives Contest are the trade-magazine 
editors present at the Virginia dealer 
association convention. 


Bill 


New Texas Association 


Retail lumber dealers of Brazoria 
County, Tex., recently formed a 
lumbermen’s association for their 





area. A charter is being drawn up 
and regular monthly meetings will 
start soon. 

The first slate of officers includes 
Lawrence R. Smith, Temple Lumber 
Co., Clute, president; E. L. Haynes, 
Haynes Lumber Co., Velasco, first 
V-P; J. Simmons, Simmons Lumber 
Co., Freeport, second V-P; G. L. 
McKay, Brazosport Lumber Co., 
Clute, secretary-treasurer. 

Kirwin Giese, Angleton Lumber 
Co., Angleton, and Earnest Upham, 
E. D. Upham and Sons Lumber Co., 
West Columbia, are directors. 


Florida Conferences 


Two dealer conferences are sched- 


uled by the Florida Lumber and 
Millwork Assn. 
The first will be held at the 


Orange Court Hotel in Orlando on 
September 15, and the second will 
be at the Dixie Sherman Hotel in 
Panama City, September 22. The 
purpose of having two instead of 
the usual one is to give members 
in west Florida an opportunity to 
attend a conference without travel- 
ing so many miles. 

Members have been 
send in suggestions for 
discussion. 


invited to 
topics of 


Dixie Lumbermen 
Hear SPMI’s Hammerle 


The Southeastern Lumbermen’s 
Club held its annual two-day vaca- 
tion meeting at the General Ogle- 
thorpe Hotel in Savannah, Ga., late 
in July. About 60 delegates attended. 

Principal speaker for the business 
session was W. C. Hammerle, execu- 
tive secretary of the Southeastern 
Pine Marketing Institute of Savan- 
nah. 

The entertainment included a get- 
acquainted social hour the first eve- 
ning, shore dinner, and dinner dance. 


Benzon Heads AITC 


Frank B. Benzon, one of the found- 
ers of the American Institute of 
Timber Construction, was elected 
president at a recent meeting in 
San Francisco, Calif. 

Benzon is president and general 
manager of Timber Structures, Inc., 
of California. He succeeds Max C. 
Henisch Jr. 

George E. Schweitzer, vice-presi- 
dent in charge of sales for Rilco 
Laminated Products, Inc., St. Paul, 
Minn., is new vice-president of 
AITC. Val Gardner, Rosboro Lum- 
ber Co., Springfield, Ore., is treas- 
urer, Frank J. Hanrahan continues 
as executive vice-president. 
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ONE-STOP SERVICE 


(Continued from page 43) 


the customer, who makes the final 
choice of contractors 

The new Seale branch was de- 
signed to offer another customer 
service a drive-in window for 
extra-quick service 

The 2,000-square-foot office and 
display building is air-conditioned 
and has ample parking facilities 

Catering to the Do-It-Yourself 
customer, the store has a Shop- 
Smith center with demonstrations 
of the latest modern tools; a com- 
plete line of paints, including 
small-size cans for hobbyists; 
Stanley Handyman tools; garden 
tools and Homako 
power mowers. 

For impulse sales to housewives, 
the new Seale branch stocks pots 
and pans and small appliance popu 
lar in the kitchen. A specialty of 
the firm is the planning and in 
stalling of complete kitchens 
both the Youngstown line and 
Seale’s own custom cabinets 

“Package” garages are built on 
the customer’s property by con 
struction crews from the store 


accessories; 


Typical of Seale service is th 
“courtesy trailer’’—provided wit! 
out charge to customers who want 
to carry their purchases hom 
themselves. For those who want 
delivery service, the company 
watchword is 
Seale maintains a reputation 
two-hour service within the Bi: 
mingham area and offers deliver) 
service throughout the state. Th: 
company employs a full-time m« 
chanic to provide constant mainte 
nance for its delivery trucks and 
materials-handling equipment. l 
addition, the trucks are painted 
annually 

The East Lake branch is man 
aged by Sam A. Schifano, who 
started with the company as a! 
employee in the cabinet sho} 
Later he was assigned to dutie 
in the warehouses and subsequent 


“prompt service 


ly became a salesman 

Like employees of the main En 
sley store, East Lake personne! 
benefit from the company’s profit 
sharing plan. This was started i: 
1935. Under this system, the com 
pany’s overhead is met first, and 
then a sizable percentage of the 
remaining profit is paid in quarte: 


lv bonuse to emplovees 


FINISHING REDWOOD 


(Continued from page 34) 


th water will assist bleaching 
ushing the surface occasionally 
vith water also eliminates streaky 
eas and keeps it clean, 
Pigmented stains are the most 
asting and they give a flat effect 
"he are comparatively inexpen 

e and easy to apply and re 
nish, since the old film tends to 
veather down evenly. These fin 
hes have even longer life when 
ised on rough-sawn wood surfaces 
They are available in various pig 
ents, including the “natural” red 
ood colors 

Stain-and-clear combinations 
ve a glossy effect and are some 
vhat more durable than the clear 
nishes used alone. The combina 
on usually consists of the stain 
ime coat with two clear finish 
vat 

[he prime coat and clear finish 
hould be from the same manufac 


turer to insure compatibility, When 
the film begins to lose its integrity 


nd shows fine weathering cracks, 
he surface should be refinished 
Durable clear finishes tend to be 








Brand New! PACKED WITH SALES APPEAL 


G> STACK WINDOWS 


Here is a brand new IDEAL Window that’s certain to 


>witha 


" with a nonner 
° t 


become a best-seller 


include: 


advanced design 
reasonable price 
unlimited versatility 


quality materials 


Its many attractive features 


preservative treated 
weathertight 
precision made 


speedy installation 


Made by the makers of IDEAL Kitchens and IDEAL All-Wethr Windows 
DISTRIBUTED BY BUILDING MATERIAL JOBBERS 
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MY HOMES 
“ARE BUILT TO 


SELL 





says prominent builder, MARTIN BARTLING, 
chairman of the NAHB construction committee, 
chairman of the NAHB components conference, 
“The most important ‘built-in’ to put in a home 
is customer appeal . . . features that catch 
the eye and turn prospects into buyers, That's 
the big reason | use Veni-fFlex Folding Doors 
in many of the homes | build. The decorative 
appeal of woven wood gives an extra touch 
to contemporary interiors, as weil as affording 
more space by eliminating troublesome ‘door 
swing’.”’ 


TO MEET BUILDER DEMAND FOR 


‘SELL’ FEATURES... STOCK 
BEAUTIFUL . . VERSATILE . . ECONOMICAL 


VENI-FLEX 


WOVEN WOOD FOLDING DOORS 





Veni-Flex meets these important specifications; 


@ DURABLE HARDWARE .. . only folding door 
using brass roller hardware . . . smoother, 
more rugged for years of service. 

@ HIGH QUALITY . . . top-grade basswood 
slets and long-wearing seine twine. 

@® EASY TO INSTALL... 
costs. 

® SPACE-SAVING . . Giminates “dead” 
corners, inaccessible closets. 

@ DECORATIVE . . . beautiful natural finish 

. custom colors available. 

@ VERSATILE . . . ideal for closures, room 
division, room separation, special effects, 
WRITE TODAY FOR COMPLETE cone ont 

CONSOLIDATED GENERAL PRODUCTS, 


Box 74258, Houston 6, Texas 
. °. Box 5595, Waukesha, Wisc. 


CONSOLIDATED 


cuts construction 





GENERAL PRODUCTS, INC. 
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glossy, although the shen '» grad- 
ually reduced by weathering. Tne 
better types can be refinished after 
a minimum of sanding as surface 
preparation. 

The initial clear-finish applica- 
tion consists of one prime coat and 
two finish coats. Care should be 
taken in selecting a finish that 
will not crack or peel excessively, 
since many of the varnish systems 
on the market give poor service. 

Most important of all — when 
you sell redwood to a _ builder, 
make sure he is going to protect 
the wood satisfactorily. Most finish 
failures are due to a breakdown 
of the finish itself, rather than to a 
breakdown of the wood. 

The five most likely causes of 
finish failure are: 

1. moisture within the lumber 

2. finishes unsuited for exteriors 

3. failure to follow the manufac- 
turer’s directions 


4. mixing incompatible mate- 
rials, and 

5. failure to refinish when need- 
ed, 


Discoloration of redwood is often 
caused by dirt and mildew. The lat- 
ter is evidenced when the blotchy 
discoloration is within the film it- 
self. This can be removed by 
scrubbing the surface with a scour- 
ing-type cleanser and then rinsing 
with an antiseptic solution of 
household disinfectant, of the hy- 
pochlorite type, and water. After 
the disinfectant has dried, refinish 
with mildew-resistant finish. 

The California Redwood Associa- 
tion, 576 Sacramento Street, San 
Francisco 11, California, offer a 
list of exterior finishes for red- 
wood which have met their mini- 
mum durability requirements. 


SAMPLE DISPLAY 


(Continued from page 35) 


wares, In the smallest of our offices 
—22 feet by 30 feet—we have 37 
panels displaying everything we 
sell. And we now have more space 
for customer traffic than we had 
before when we were doing an in- 
different, half-way job of showing 
our merchandise. 

Every bit of the work has been 
done without outside help — even 
to the sign writing. The cost in- 
volved has been recaptured by the 
sales of Peg-Board to other mer- 
chants in town who were intrigued 
by the way we used it and bought 
some to improve their own dis- 
plays. 


Our office personnel are enthusi- 
astic about this NRLDA display 
panel because all the tools and in- 
formation necessary to make a sale 
are on each panel. “Talking signs” 
give the consumer benefits and 
preducts’ selling p. ‘its. Also in- 
cluded are a sample of the product, 
its item price, package ovrice ex- 
pressed in low monthly payments, 
picture showing the product in its 
end-use, manufacturer’s literature, 
“how-to” instructions, and list cf 
related items that can be sold along 
with the product. 


Advantages for Salesmen 


For our sales personnel it has 
other advantages: 

1. Such a display cuts their sell- 
ing time down because they are not 
looking under the counter or in the 
back room for samples, or through 
files for information and literature. 

2. Customers, on busy days, can 
make an intelligent selection alone 

and they do — when all the in- 
formation is right in front of them 
Many customers like to look and 
take their time without being ha- 
rassed by a salesman. 

3. Customers who are waiting to 
be “waited on” go through the dis- 
play, panel by panel. They are not 
annoyed when forced to wait, since 
they are being “entertained.” 

4. Customers make their selec- 
tion right in the office and no 
longer have to be taken into the 
shed to be shown materials. This 
pleases the customer and saves sell- 
ing time, too. 


Benefits for Dealer 


The “boss” likes the NRLDA dis- 
play panel because: 

1. The materials displayed may 
be changed quickly and econom- 
ically when products or seasons 
change. 

2. More products can be display- 
ed in less space. Panels rid the 
store of that crowded, cluttered 
appearance caused by the hodge- 
podge of too many floor and coun- 
ter displays in all shapes. 

3. Panels speed up sales and 
make the sales person more effi- 
cient. The “boss” feels that the dis- 
play panels have added the serv- 
ice of a part-time employee to his 
sales force. 

4. The format of the panel fol- 
lows, one by one, every step neces- 
sary to make the sale, except one 
that of answering objections. 

5. Panels allow an inexperienced 
employee to make a sale because 
all information is at hand. 
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ROOFING SALES 


(Continued from page 39) 


same appearance they would have 
on walls or roofs. The area is large 
enough to give a good idea what 
effect the applied product would 
have. 

The 15 units swing back like 
pages in a book, with a swinging 
radius of nearly 180 degrees. 

The company consistently adver- 
tises roofing and siding to bring 
prospects into the store. Although 
the firm has no outside salesmen, 
a representative contacts in person 
or by telephone anyone he learns 
is contemplating construction of a 
new home or repairs on an old one. 

An occasional major sale comes 
as a result of a company em- 
ployee’s seeing a home with a roof 
in poor condition, making a note 
of it, and contacting the owner to 
talk roofing 

“Our advertising as well as 
our sales talk stresses the im- 
portance of buying locally and hav- 
ing the work done by a local, repu- 


table applicator,” Dealer Whit 
summed up 

“In this way we overcome a lot 
of pressure put on home-owners b 
transient house - to- house sale 


men.” 


Largest Lift Truck 


A giant pivoting fork-lift truc} 
the only one of its kind, has beer 
put into operation at the Carut! 
Building Service in Dallas, Tex 
to expedite the movement of lumbe 
and other building materials 

W. W. Caruth Jr. said the nine 
ton vehicle was custom-built by the 
Clark Ross Co. of Battle Creek 
Mich., represented in Dallas by the 
Towne Equipment Co 

John Cason, manager of the lum 
ber department for Caruth, says th¢ 
truck will unload a railroad freight 
car in 28 minutes and can unload 
and place in warehouse stock, five 
cars per day—or about 150,000 board 
feet 


Improves Barbecue! 


A helpful hint for home barbe« 
fans for a better cooking fire 


e the bottom of the barbecue pit 
fire pan with a layer of vermicu- 


\ recent issue of Vermiculite 
described how this insulating 
iterial also can be put to work 
make coals stay hot and heat 
re evenly for outdoor cooking 
\ two-inch layer of vermiculite 
laid along the bottom of the pit. 
The thousands of tiny pockets of 
ead air space direct all the heat 
p toward the meat. Vermiculite fire 
in will prevent portable units from 
etting too hot to handle. The min 
il also is said to absorb drippings 
om broiling meat 


Concrete Makers Meet 


The American Concrete Institute's 
itheast regional meeting is sched- 
ed for October 31 to November 1 
it the Atlanta Biltmore Hotel, At- 
inta Ga. 
rhe tentative program covers such 
pics as construction of Dauphin 
land Bridge and Lake Pontcha 
iin Bridge, thin-shell precast con- 
ete, silicone water repellents for 
isonry, lightweight aggregate con- 
rete, concrete masonry wall con- 
truction, cracking, stress distribu- 
n in flexure, and diagonal tension 











3501-L—-Packeged with J-Hook, Neils ond Screws 








435-L—Pocheged with Neils ond Screws 
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PRODUCERS 


premio) Nw LOW PRICE 


THRESHOLD 
PLATES 


vite for NEW Cut. log and Frice List” 
METAL TRIMS, INC. 


P. 0. Box 1072 - YOUNGSTOWN 1, OHIO 


P. 0. Box 632 


’ JACKSON, MISS. 
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CREE naa Inte SIN eR 


QUALITY HOME 


BUILDERS 
specify 


SPIREX 


SPIRAL SASH BALANCES 


Good 
Reasons 


























FOR 


1, QUICK, EASY INSTALLATION! 
Anyone can install the SPIREX in 
minutes. 

2. CAN BE INSTALLED WITH SASH 
IN FRAME! So you save valuable 
time and costly labor, AND re- 
duce errors in installation, 

3. SMOOTH, QUIET OPERATION! A 
lifetime tubrication insulates 
SPIREX springs against noise and 
rust, 

4. POSITIVE LIFTING POWER! High 
carbon finely tempered flot wire 
springs and patented new design 
insure permanent lifting power. 

5. DURABLE STEEL TUBE FITS STAND- 
ARD GROOVE! Rigid zinc coated 
steel tube fits any standard size 
groove, either round or square, 
Ye" x Ve" oF Ve’, 

6, PERFECT, EASY TO TENSION BAL- 
ANCE FOR EVERY WINDOW! Ad- 
just t after installation, without 
removing bracket arm, assures pre- 
cise balance for each window. 
Three or four turns of tensioning 
wire needed for the average sash. 

7, IMPROVED PROTECTIVE CARTON! 
Our precision packers guarantee 
that the heavy jute board protects 
SPIREX from loss or damage in 
transit or on the job. 





Em 


CALDWELL MFG. CO, 
LIFE-OF-THE-BUILDING 


GUARANTEE 
Every balance carries the 
Caldwell LIFE OF THE BUILD- 
ING GUARANTEE of smooth 
trouble-free operation. 

ee 


wae 


Remember HELIX SPIRAL SASH BALANCES 
specifically designed for Institutional 
and Commercial sash weighing up 
to 70 Ibs, 


CALDWELL MFG. CO. 


Main Plant Spirex Branch Plant 
63 Commercial Street Jackson, 
Rochester 14, N. Y Mississippi 
Shipped F.0.B., Rochester, N. Y 
or Jackson, Mississippi 





Senet 
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silent salesmen ©. 


D-I-Y TOOL MERCHANDISER 


This compact counter display unit 
shows six Stanley Handyman elec 
tric tools especially suitable for the 
Do-It-Yourself market. 

Blue perforated hardboard forms 
a background for the silver-and-red 
tools, making an eye-catching dis- 
play. Pictured below are the types 
of cuts made with the Stanley router 

dovetail, half bead, O-gee, drop 
leaf, inlay and bead, cove, and bead 

In addition to this %-HP router, 
the unit shows a 7” saw, 4-HP plane, 
two %” drills, one %” drill, and one 
straight and circular guide, 

Contact: Electric Tool Division, 
Stanley Works, Dept. SBS, New 
Britain, Conn. 


PAINT COLOR CARD 


A giant-size (24” x 34”) color card 
has been mailed to all Seidlitz paint 
dealers to serve as a wall display and 


merchandiser to help customers 
select paint shades. It features 50 
California Casual exterior house 


colors selected by Peggy Sloan, dec 
orating consultant. 

These colors are mixed from Multi- 
Tint color tubes. They also can be 
color-matched in wall paints and 
enamels for interior use. 

Contact: Seidlitz Paint and Varnish 
Co., Dept. SBS, 18th and Garfield, 
Kansas City, Mo. 


DISPENSES SCREENING 


This compact metal rack stores, dis- 
plays, and dispenses the six most 
popular widths of Air-Lite Fiberglas 
screening, 
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It provides a complete screening 
department in minimum space. A 
horizontal ledge across the middle, 
and a built-in pocket, offer space 
for descriptive literature. 

The display stands 55%” 
45%” wide, and 14” deep. 

Contact: Plastic Woven Products, 
Inc., Dept. SBS, 51 Camden Street, 
Paterson, N. J. 


high, 


HOME WORKSHOP TOOLS 


This four-colored, easily-assembled 
pole display kit is offered to dealers 
free with $100 worth of Mall tools. 

Included on the display are a 4” 
drill, reciprocating saw attachment 
for electric drill, hedge trimmer, %” 
drill, saw with 2%” capacity, slitting 
saw attachment, and 3” belt sander 

The kit has a three-fold purpose. 
It shows off a variety of Mall tools 
It has illustrations that suggest best 
uses of the tools. It suggests reasons 
why the customer should buy while 
in the store. 


















DURHAM 


Rock Hand 
WATER 
PUTTY 


WILL NOT SHRINK 
STICKS AND STAYS pyr 


( Were's the one that 


WON'T SHRINK 


This modern plastic in 
powder form makes 
lasting repaits in tile, 
wood or plaster. Pays 
dealers a bigger profit. 
SEULS BETTER because 
it WORKS BETTER. 











Most dealers report: 
“Our sales of Dur- 
ham’s Rock - Hard 
Water Putty keep 
doubling, year after 
year.” What’s more, 
Durham’s Rock- 
Hard Water Putty 
= you by far the 
yest profit margin on 
any product of this : 
nature. Use it yourself, and you'll quickly 
see why it sells so fast, and — so regu- 
larly. Many patching materials may shrink, 
fall out or chip off. Durham’s Rock-Hard 
Water Putty does not shrink. Absolutely 
not, It sticks and stays put. You can saw or 
chisel it, paint or polish it to a velvet smooth 
finish, Easy to use. Keeps indefinitely. So 
economical, Just mix with water as 
needed. ¢ Packed twelve 1-lb, cans or six 
4-lb. cans to case. Keep some of each on dis- 
play. Available in 25, 50, 100-lb, drums for 
industrial users. Order from your jobber. 


The PLASTIC Repair Material 
in POWDER Form 
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Contact: Mal! Tool Co., Dept. SBS, 
7725 South Chicago Ave., Chicago 
18, Ill 


FIREPLACE FACT SHEET 


Information gathered over many 
years of actual fireplace experience 
is offered in a fact sheet on fireplaces. 

It answers such questions as “How 
is oxygen provided if the home 
is tightly weatherstripped?” and 
“Where should I place the cool-air 
inlets and warm-air outlets?” 

Contact: Superior Fireplace Co., 
Dept. SBS, 1708 East 15th Street, 
Los Angeles 21, Calif 





WIDER MEASURING TAPE 


The 4” “king-size” Evans measuring 
tapes are available in a full range of 
sizes. A counter display, holding a 
tape and the free transparent plastic 
utility box, are offered to spur im 
pulse sales 

These wider tapes can be extended 
to great length without buckling, 
or bending, permitting one person 
to perform many measuring job 
formerly requiring two. 





PAINT CHIP PANEL 


‘his stand-up redwood display panel 
olds paint color chips numbered 
r identification. The unit measures 
6" by 24” with 12 rows of 14 slots 
each for chips. 
Space at the base holds six dif- 
rent paint folders 
Each redwood element of the dis- 
been dipped in a mixture 
f clear lacquer and lacquer sealer, 
Contact: Evans Rule Co., Dept together with a compatible fungicide, 
SBS, 400-416 Trumbull Street, Eliza attain a natural finish and retain 
beth, N. J the natural beauty of redwood, Al- 





i has 








rmsrry 


G 


1 
comem 
vane 
CT asenrne! 


As whine SOR os snow 













While ive the, bag 
WWW we the min 
Whittat int the Completed. fot 


There are so many places where it is better to use Trinity 
White. It is a true portland cement with the “greys” 
and “off-color casts’ eliminated. Recommend and sell it 
for architectural units; stuceos terrazzo; or any other job 


where appearance is important in good conerete, 


A product of GENERAL PORTLAND CEMENT CO. 


CHICAGO « DALLAS « CHATTANOOGA « TAMPA « LOS ANCELES 


Trinity White 
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though the slots are the same in all 
models, the over-all appearance can 
be altered for various paint lines. 
Contact: California Redwood 
Assn., Dept. SBS, 576 Sacramento 
Street, San Francisco 11, Calif. 


FIR PLYWOOD PLANS 


To help dealers sell more plywood, 
the Douglas Fir Plywood Assn. has 
prepared a booklet of 52 plans for 
storage units in the home. 

The plans are for built-ins, wall 
dividers, children’s play houses and 
sandboxes, furniture, TV and other 
cabinets. Other helpful information 
on woodworking is included. 

Contact: Douglas Fir Plywood 
Assn., Dept, SBS, 1119 A Street, 
Tacoma, Wash. 


PERFORATED HARDBOARD 


The many fixtures that make dis 
play and storage facilities of Celotex 
perforated hardboard are demon 
strated on a counter display of the 
board itself 

Prominently displayed are folders 
giving instructions for suggested Do- 
It-Yourself uses of perforated hard- 





Cc ELOTEX 
PERFORATED HARDBOARD 


COVES SPICE! 





board, Other folders provide in- 
formation on uses in homes, stores, 
and offices. 

Contact: Celotex Corp., Dept. SBS, 
120 South LaSalle Street, Chicago 
3, Tl. 


BOLT DISPLAY CASE 


An all-steel display case occupying 
less than 4% square feet of floor 
space is offered dealers by the mak- 


ers of Gary screws and bolts. 

It is supplied with 61 different 
sizes of standard bolts. Finished in 
baked-on enamel, it has a large, 
three-color metal sign. 

“Bolts” is played up large enough 
on the sign to direct customers to 
that spot from anywhere on the 
sales floor. 

Contact: Gary Screw and Bolt 
Division, Pittsburgh Screw and Bolt 
Corp., Dept. SBS, 122 South Mich- 
igan Avenue, Chicago, III. 


ATTIC STAIRWAY CHART 


A colorful wall chart shows all mod- 
els of Bessler disappearing stairways. 
It also illustrates the ease of opera- 
tion of the seven models. 

Below illustrations on the chart is 
a complete table of specifications 
covering the 46 sizes of stairways 
available. The chart measures 19” x 
24”. 

Contact: Bessler Disappearing 
Stairway Co., Dept. SBS, 1900 East 
Market Street, Akron 5, Ohio 


REFLECTING HOUSE SIGN 


A mailbox display holds a stock of 
Lume-A-Lite plastic letters and 
numerals with super-reflecting silver 













area. 





ACE 


THREE WAYS TO 
MAKE MONEY! 


These 3 Ace items turn 
10 square feet into a 
most profitable selling 











and gray 


ACE TEXTO TRED 
Carpet textured matting beautifully covers 
stairs and floors of homes~ at fraction of 
carpet cost. Colors 


Beige, rose, green 





offices, atc 
safety 


ACE CORRUGATED 
Widely used. Noted for long wear, Used 
in heavy traffic areas of homes, stores,” 
Reduces noise, improves 








ACE KLEEN SWEEP 
Fine quality, very attractive matting. Ideal 
for modern interiors. Very easy to wash or 
sweep. Stays in place 





Ace Round Mats 


wa @ 





OTHER ACE PROFIT MAKERS INCLUDE 
Ace Oval Mats, Texto Tred Stair Treads, Welcome Door Mats, 


At Better Jobbers Everywhere 


ACE RUBBER PRODUCTS, INC. 
Sets the Paice 100 Beech St. Akron 8, Ohio 











a a a ee a ee eo 
Dowu't miss et 
The November issue of 


SOUTHERN BUILDING SUPPLIES 
will feature a preview of 
the thind annual 
SOUTHEASTERN CONVENTION 
and Building Material Show 


¢ The Program 

e The Exhibitors 

e The Entertainment 

¢ Special Advertisements 


Be sure to read this idsue! 


a a a a a ee 
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Pacific Coast 
Forest Products 


SALES REPRESENTATIVES 


Ponderosa Pine, Douglas Marion T. Davis & Ce 
281 North Avenue, WN. E. 


and White Fir Window and siesta, Semele 
Door Frames, Inside Door E. B. Meroney 


Jambs, Mouldings, Cut-to- ttt by ll 
length and Packaged Trim Cecil M, Brooks 


i 7229 Jan Mar Drive 
and cut stock items. Dallas 30, Texas 


Leonard Craig 

Corpus Christi, Texas 
Dant & Russell Sales Co 
Port Everglades Sta 

Fort Lauderdale, Florida 
Dant & Russell Sales Co. 
P. 0. Box 2411 

Tampa, Florida 


Douglas Fir Plywood 
Coos Bay Underlayment 
Coos Bay Hardboard 
Overlay, two sides. 





Dant & Russell, Inc. Ne 


General Sales Offices 


Oregonian Bidg., 1320 S$. W. Broadway 
wens 


Portiand, Oregon 





WANT MORE WINDOW SALES... 
AT INCREASED PROFITS ? 


WERE'S WHY WILL INCREASE YOUR BUSINESS: 


@ ALUMINUM WINDOWS PRICED LOWER THAN WOOD 





Sliding 


Sliding 
Window 


Window 


Picture Horizontal 











@ SAME TOP QUALITY FOUND IN HIGH PRICED WINDOWS 
@ FULL LINE TO FIT ALL SPECIFICATIONS 


Vertical 
Sliding Basement 
Window Window 





@ NATIONALLY ADVERTISED AND MANUFACTURER MERCHANDISED 


@ MASS PRODUCED FOR HIGHER PROFIT-MARGIN 
WITHOUT QUALITY SACRIFICE 


A FEW CHOICE TERRITORIES STILL OPEN TO DISTRIBUTORS 


WRITE TODAY FOR DETAILS 


MANUFACTURING COMPANY 


Cherry and James Streets 
East Hartford, Connecticut 


SEPTEMBER, 1955. . 





Here are the reasons why: 


ie Heatilator unit is the only fireplace 
cally designed for today's 


* K Pressure-Seal Damper seals 
tight—prevents loss of winter 
| summer air-conditioning. 


r to install—takes any size or 


itor unit is a complete unit 
onstructed and fully welded 
im durability 


ign assures a perfectly oper- 
lace that circulates heat... 
noke 


Sell Heatilator ee the 
rire place especially designed 
modern home preferred 
ilders and home owners 3 to 
all other fireplace units 

{/ 


y full details and specifications 


HEATILATOR INC. 379 £. Brighton Ave., Syracuse 5, N.Y, 


HEATILATOR 


AMERICA'S LEADING FIREPLACE UNIT 
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Classified Advertising 


Terms ~~ Cash With Order 
Minimum Charge $5.00 





RATES, 

6.10 per word for cach insertion. 

ROP O00) pw fnomtion foe Bind ode hosrtas 
member. Replies provided without addi- 

Stoned charge. 


All ads for classified section must be in publica- 
them office on the 18th day of month preceding 
date of publication. 

Advertisements are set in uniform type ef this 
sine, Ne outs or special borders allowed. Mail 
ad copy te: 

SOUTHERN BUILDING SUPPLIES 
806 Peachtree %., N.E. 
Atlanta 5, Georgie 





REPRESENTATIVES WANTED 





Roctaper's Agent with long established 
two young men wit 
to beeome associates of = 


Ra ove fai  mapprmmation to P. O. x 





Aluminum windows. ivaing and horizontal glide 
t gee fer new buildings. Reply to: Director of 
&. eo, P. O. Box 1072, Youngstown, Ohio. 





Aagresirs representatives calling on hardware 
building onpply trade wanted by 17 year eld 








fromt material, ete. © i line, 

priced for sale direct to dealers. F sor torri- 
tories open. We protect representatives fully. 
Please outline mt lines and area covered. 
Reply to: Metal Trims, Inc., P. 0. Box 1072, 
Youngstown, Ohte. 








CORRESPONDENCE COURSE 





Estimating and Blueprint Reading are the most 

important tools of the building trades. 

We have the fastest and Most Accurate System 

in use, Do-lt-Yourself Kit $18.75-——Ten Weeks 

Correspondence Course $37.50. Write for the 

“Seeret Behind the Course’-—F REE, 
CONTRACTORS CLEARING HOUSE, INC, 


P. 0. Box 848 
MIAMI 5, FLORIDA 





FOR SALE—-YARDS, EQUIPMENT 





For Sale—Hetail Lumber and Building Materials, 
plumbing, electrical, hardware, can be handled 
at inventory price approximately 25 to 635,000, 
Have good lease. Volume 115 to €185,000. Good 
leeation Northwest Arkansas, Reason for selling 
due to health, Write Box 54, care Southern 
Haullding Supplies, 806 Peachtree Street, N. E 
Atlanta 5, Georgia, 





REPRESENTATIVE AVAILABLE 





Thereughly experienced Manufacturer's Agent 
with wide following bed building epeeialty field 
ean secept addi jal lime for ag- 
ive sales effort, Por full details write: Box 
SOUTHERN BUILDING SUPPLIES, 806 
Peachtree %&., N. E., Atlanta 5, Georgia. 








Well-established 
seeks millwork items = Plertde: Ceorgia- Ale. 
bame ares. New represents leading weatherstri 
line and has strong following with a oan 4 
jebbers. Write Bex 56, SOUTHERN BUILDING 
SUPPLIES, 806 Peachtree St., N. E., Atlanta 5, 
Ga, 
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color easily picked up by headlights, 
and also displays typical uses. 

On the top of the box are the 
light-reflecting house number and 
the name of the family. On the mail- 
box are two signs explaining Lume- 
A-Lite products. 

Contact: Midwest Plastics Manu- 
facturing Co., Dept. SBS, 208 Bates 
Avenue, St. Paul 6, Minn. 


RACK FOR KNOBS, PULLS 


This self-service display rack for 
knobs and pulls inspires impulse 
buying for the Crafts-Metals line. 
The rack is free with a stock of 
the hardware. 

Requiring floor space of 24” by 25”, 
the rack holds priced items packaged 





in cellophane. All popular finishes 
are included—polished brass, polish- 
ed chrome, satin chrome, satin 
bronze, and matte black. 

Contact: Crafts-Metals Co., Dept. 
SBS, 670 South Coast Boulevard, 
Laguna Beach, Calif. 


INSULATION DISPLAY 


This Insulite counter display is com- 
pact and made of metal. It holds 16 
large samples of Insulite insulating 
building products, yet takes up only 
a 10” x 17” counter or wall space. 

Samples flip easily in handling for 
inspection of product details on the 
reverse side labels, Included in the 
display are samples of Bildrite 





sheathing, shingle-backer, Graylite 
sheathing, primed Graylite, Durolite 
plank, Lusterlite and Fiberlite tile- 
board, interior boards, and Insulite 
hardboards. 

Contact: Minnesota and Ontario 
Paper Co., Dept. SBS, 500 Investors 
Building, Minneapolis 2, Minn. 





SHOWS TENSION SCREEN 


This self-selling display for Sashco 
tension screens can be used effec 
tively on the counter or in the win 
dow. 

The main selling features of the 
screen are illustrated at the top of 
the display and on the two sides 
The screen can be unlatched from 
the display to show the customer 
how it works. 

Contact: Southern Sash Sales and 
Supply Co., Dept. SBS, 818 20th 
Street, Sheffield, Ala. 








Cover of thé Month 


y 
American Beauty 
manufacturers of 


covers for 
Bankers 


Retailers 

Insurance 
Individuals 
Institutions 
Wholesalers 
Organizations 
Municipalities 
Manufacturers 








“The recollection of qual- 
ity remains long after 
price is forgotten.” 


iMERICAN ace 


2002 N. Field @ Dallas @ PR-0677 











Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 











PONDEROSA 





sean ine F200 MILLION FEET MORE 
poe By To Serve You Better! 


The 200 million feet of timber we just 
bought in Trinity Nat‘l. Forest brings 
KILN DRIED our reserves to more than a billion board 
Mouldings and feet. This, plus three sawmills, two 
Interior Trim planing mills, and dry kiln capacity of 
Jambs-—Frames seven million feet of seasoned lumber 
Gresnee Coney, a month, is your assurance you can get 
Slats the lumber you want when you want it, 
Glued-Up Panels from the Ralph L. Smith Lumber Com 
Os sek — pany. Good service makes good friends 
we're working constantly to serve 

you better. 


Our Specialty — Mixed 
Cars for the Trade 


INCENSE CEDAR 
. 


















Mills at ANDERSON, 
RED BLUFF, CASTELLA & 
WILDWOOD, CALIF. 








EZ-Way disappearing 
stairway creates 


$200 MORE IN \} 
A, TIE-IN SALES! 


Because EZ-Way Disappear- 
ing Stairways give easy access 
to attics, it starts home own- 
ers thinking about ATTIC 
CONVERSION. You know 
what that means: more tie-in 
sales, often adding up to $200 
or more! 

And the snowball doesn’t 
for just 


stop rolling there r j 
one or two EZ-Way units ina 
housing development creates 


a big demand for more! 
Take advantage of the cow 
sales-pulling power of EZ- 
Way Disappearing Stairways. 
Five handsome models—-one 
even works in a closet! All are 
obviously safe and sturdy 
Prices are sales-compelling! 
Write today for our free EZ- 
WAY PROFIT KIT withsales 
aids and more information. 


EZ-WAY SALES, inc. 


Box 300-6 
St. Peul Pork, Minn. 





















WINDOW UNIT 


THE WINDOW THAT 
POLLS 
UP AND DOWN 





A New Principle 
Eliminates 
Weatherstrip Drag 
Makes Windows Easy 
to Raise 
—~ Plus — 


REMOV-A-MATIC 
SASH 


Which Can Be Easily 
Removed and Replaced 


Patented and 
patents pending. 


By Laboratory Test Quolified To Bear 
Above Quality Approved Seal 


Conforms With ¢ 
ce 





mmercial Standard 
190-53 


HUTTIG SASH & DOOR CO., ST. LOUIS, MO. 


Chariotte, N. C. @ Dallas, Texas @ Knoxville, Tenn. @ Miami, Fla. © 
Celumbus, Ohio @ Jacksonville, Fila. @ Louisville, Ky. @ Roanoke, Va 
emphis Sash & 


@ Birmingham Sash & Door Co., Birmingham, Ala. @ 
Memphis, Tenn. @ Nashville, Tenn 


Door C 














ANCO Bag Trucks 
Pay For Themselves 







EXCLUSIVE... 


z In@n ANCO bog 
can you ge! the 








exclusive NOSE-PLATE 
wheels, Rolls under ( —= ) 
pallets with ease ond — oe 
s handling costs os — 
pa 
id oe one-half, and furnished 





For Bagged Goods, 
Shingles, Lath, 
Case Goods 


Dealer's Price 50 
ONLY...... I4, 


: ANTHONY TRUCK CO 





H Paducah, Ky 

§ Send price and literature that shows 
= how we can unload and lead out cars 
f and trucks in half the time with hoit 
& the effort 

s Name Firm 

§ Address City State 
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take a 
good look at 


WHITE FIR 


one of 10 woods from the 


the Associated Woods 





WHITE FIR” is a Registered Trademark 
of the Western Pine Association 


96 


WESTERN PINE region 


Soft and even-textured, straight-grained, dimensionally 
stable, White Fir is widely used in residential and indus- 
trial construction, particularly for light framing. It's an 
excellent wood for crating and boxes, and much in demand 
for general industrial use. Light-colored, it’s a favorite 
for modern paneling and woodwork. 


White Fir comes in 3 select, 5 common, 4 factory, 
4 dimension grades. You can order it in straight or mixed 
cars— together with other woods from the Western Pine 
region—from most Western Pine Association member mills. 


IDAHO WHITE PINE 
PONDEROSA PINE 
SUGAR PINE 


the Western Pines 


WHITE FIR 

LARCH 

DOUGLAS FIR 

ENGELMANN SPRUCE 

INCENSE CEDAR 

RED CEDAR 
LODGEPOLE PINE 

get the facts 


to help you sell WI ITE FIR 


Write for the FREE illustrated booklet to 
WESTERN PINE ASSOCIATION 
Yeon Bidg., Portland 4, Oregon 
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Worth Selling! Worth Talking About! 
ARMSTRONG Sealing Compounds. 


Quick turnover—that is what you want in a line of specialties. And quick turn- 
over you can have with ARMSTRONG Sealing Compounds, because these products 
are a genuine necessity for every home. 








The distinctive labels on ARMSTRONG products insures buyer recognition— 
a factor which will help to keep stock moving out and profits moving in. 


COMPOUND 
For Either Wood or Metal Sash CAULKING COMPOUND 
Protects Property — Saves Fuel 


BZ SLAZING . Rely-on 


"33" retains its life- Ordinary putty loses 
giving oils, stays its “life,” becomes 0 An inexpensive way for home owners to 
elastic, and keeps rock-hard, cracks, dus eliminate Drafts, Dirt, Insects, Rust, Rot, 
the bond between YY chips off. The bond Unsightly Holes and Cracks Inside and Out 
glass and sash Yy between sash and side. “RELY-ON” adheres to practically any 
permanently intact. Khhl bled glass is soon broken. surface—weod, brick, glass, stone, tile, 
cement, masonry of plaster. 

33" is of smooth, uniform consistency that takes initial 
‘set’ at once. It can be painted immediately after appli- 
cation, 33"’ remains permanently E-L-A-S-T-I-C-—never “RELY-ON” stays permanently E-L-A-S-T-I-C. It 
dries out or gets rock-hard. And never chips, cracks or does not dry out or become rock-hard and will not crack, 
loses its bond, Also ideal for patching nail holes and cracks chip or crumble, Available in both cartridges and in bulk. 
before painting, setting plumbing fixtures, etc. 





THE NAME OF YOUR NEAREST JOBBER WILL BE SENT UPON REQUEST 
MiRpREE INH 


THE ARMSTRONG COMPANY 1001 East 103rd Street « Chicago 28, Illinois 
OTHER PLANTS: Detroit... Dallas... Richmond, California . .. Charlotte, N. C. 
Leading Manufacturer of Compounds for Glazing, Caulking, Sealing 


NEW 9-POINT PROFIT PLAN 











ON FAMOUS SUNRAY 


~VALOUSIE WINDOWS 


. COMPETITIVELY PRICED . ADJUSTS TO NARROWER WIDTHS 
With no sacrifice of quality Hacksaw trims head and sill 


. HEAVY EXTRUDED KD FRAME 


. ALL-ALUMINUM SCREENS 
Just 8 screws to ossemble 


Insert-type, aluminum frame 
. 100% WEATHERSTRIPPED and wire 


All around . . . Head, sill, jambs 
8. POSITIVE-SEAL GLASS 


. RATTLE-FREE GLASS CLIP Want neaitenete atest 
Positive Locking (Pat. Pend.) louvers (Pat. Pend.) 


. INTERCHANGEABLE LOUVERS =<.  noru OPERATORS 


Glass, extruded aluminum or . 
redwood Crank or T-type optional 


Ten Se. WRITE TODAY FOR FULL DEALER INFORMATION 
621 S.W. 2nd Ave., Ft. Lauderdale, Florida 
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‘‘FOR DOMESTIC AND 
FOREIGN HARDWOODS 
AND ALL SPECIES OF 
WEST COAST LUMBER, 


SEE AOF’’ 


Youll get, Fast Sowice 


FROM THE MOST COMPLETE STOCKS IN THE SOUTH 


Ash Ponderosa Pine Red Gun Red Oak 
Hard Maple Larch Walnut Cypress 
Northern Birch Magnolia Sugar Pine Parana Pine 
Philippine Mahogany Beech Western Red Limba 
Cherry Genuine Mahogany Basswood Redwood 
Poplar Cedar-Aromatic Soft Maple Fir 

Sap Gum White Oak Southern Birct 


Now SIX distribution warehouses to serve you 


ATLANTA — 920 Glenwood Ave., S.E., Di. 1331 
CHATTANOOGA ~— 805 Holtzclaw Ave., 5-4104 
CHARLOTTE — 2121 Thrift Road, ED. 2-4102, 2-4104 
JACKSONVILLE — 3511 Walnut, 6-4834 

TAMPA — 2nd Ave. and 14th Street, 4-4139 
MIAMI — 294 N. E. 67th, 89-7860, 78-6900 


AC); ATLANTA OAK FLOORING CO. 


General Offices and Plant— ATLANTA, GEORGIA 

















Vv CHECK THESE FEATURES: 


* Exclusive hemming process on Both 
Screens and Storm Sash permits 
easy removal from rails; prevents 
breaking at stress points! 


Tension Rails made of 100% 
prime cold-rolled aluminum; 
Screen of fine aluminum mesh; 
Storm Sash of wire-reinforced 
clear plastic. 


Exclusive Sashco Cam Lock engi- 
neered for positive closing; keeps 
Screens or Storm Sash taut; elimi- 
nates strain. 


Adjustable Tension Rail allows 
venting of Storm Sash when 
weather changes. 








SOUTHERN SASH SALES & SUPPLY CO., INC. — SHEFFIELD, ALABAMA 


SALES OFFICES & WAREHOUSES: CANTON, OHIO: 
ELIZABETH, N. J.; FLORENCE, ALA.; HIALEAH, FLA.; MONT- 
GOMERY, ALA.; VAN NUYS, CALIF.; GREENSBORO. N. C.; 
RUSTON, LA.; KANSAS CITY, MO.; WASHINGTON, D. Cc. 


*PATENT PENDING 





TENSION SCREEN 
INTERCHANGEABLE 


TENSION s1's1 


OTH 
re) 13 INSTALLATION a, sas 
TENSION SCREEN AND 5 


Here’s the way to make two sales in one! Sashco 
Tension Screens and Interchangeable Storm Sash 
both operate on same rails, require only a minute 
to interchange. 

Here’s the convenience Sashco Tension Screens 
and Storm Sash gives your customers; Tension 
Sereen hangs on brackets; takes only minutes 
to install with pencil and screwdriver. When 
Storm Sash time rolls around, Screens slip out of 
rails, Storm Sash slips in. That's all—it’s as easy 
as putting up curtains. 

And so easy to sell! Customers really go for 
this time-saving, work-saving convenience. Get 
the jump on competition, Stock Sashco Aluminum 
Tension Screens and Storm Sash now. There's 
nothing else like them! 


P. S—You can sell either Sasheco Tension Screen 


or Sashco Tension Storm Sash as separate 
units, too. 


JUST CLIP AND MAIL COUPON 


Southern Sash Sales & Supply Co., Inc. 

818 Twentieth Street, Sheffield, Alabama 

( ) Please send brochures and prices 

( ) Please send details of merchandising-selling aids 


COMPANY 
ADDRESS 
CITY . STATE 


a 
a 
3 
{ 
NAME i 
i 
i 
a 





